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Personal Auto Insurance 

14 questions on Personal Auto Insurance. Answer to Question #9 is incorrect since Property Damage is included in 
Georgia’s Uninsured Motorist Coverage. 

http://www.proprofs.com/quiz-school/story.php?title=personal-auto-insurance 
 

P&C Insurance Practice Exam 

22 Questions. Great practice. Don’t worry about correctly answering the ones on commercial insurance since you will 
be taking the Personal Lines Agent Exam 

http://www.proprofs.com/quiz-school/story.php?title=pc-insurance-practice-exam 
 

Principles of Insurance 
This quiz reviews basic principles that provide a foundation for the insurance industry. They range from the concept of 

risk, to the idea that individuals and businesses can minimize losses by transferring and sharing risks, to the application of 
the law of large numbers. Various principles also determine why some risks of loss are insurable whereas others are not. 

http://www.proprofs.com/quiz-school/story.php?title=principles-insurance 
 

The Insurance Contract 

A contract is a legal agreement between two or more competent parties that promises a certain performance in 
exchange for a certain consideration. When an insurance company agrees to pay for an insured's losses in exchange for 
a certain premium, the two parties have entered into a contract. Although a contract of insurance can be oral, it is usually 
written in the form of an insurance policy. 

http://www.proprofs.com/quiz-school/story.php?title=insurance-contract 
 

Insurance Transactions 

A number of steps must be taken before an insurance transaction can be completed. These include making an 
application for insurance, underwriting the risk, and including all the steps required for forming a valid contract. 

http://www.proprofs.com/quiz-school/story.php?title=insurance-transactions 
 

Property and Casualty Insurance License Exam Cram 

83 Questions. Great practice. Don’t worry about correctly answering the ones on commercial insurance since you will 
be taking the Personal Lines Agent Exam 

http://www.proprofs.com/quiz-school/story.php?title=property-casualty-insurance-license-exam-cram 
 

Property and Casualty Insurance Quiz 
85 Questions. Great practice. Don’t worry about correctly answering the ones on commercial insurance since you will 

be taking the Personal Lines Agent Exam 
http://www.proprofs.com/quiz-school/story.php?title=property-and-casualty-insurance-quiz 

http://www.fyiexpress.com/
https://www.classmarker.com/online-test/start/?quiz=j6x56e46b61904e5
http://www.proprofs.com/quiz-school/story.php?title=personal-auto-insurance
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5 Easy Steps to get your Personal Lines Agent License 
 

1.  Save this PDF Study Manual on your computer desktop for easy access. 

2. Study this manual & take the Practice Quizzes 

3. Take the Study Exam when you are ready. You don’t have to pay $79.00 until you pass the 
Study Exam. You pay nothing if your agency is a member of GIAA 

4. I’ll send to you your Certificate of Completion 

5. Follow the instructions in the Georgia Insurance Licensing Handbook on page 10 

 

Do you have questions? 

I’m always here for you! 

Call (770) 312-2342 or send an e-mail to eddie@FYIExpress.com 

Good luck and welcome to the Wonderful World of Insurance! 

 

 

GIAA Membership has More Advantages! 
GIAA Members and their staff can earn 24 hours CE for FREE! 

GIAA Members and their staff can take the 20 hours Personal Lines Agent Course for FREE! 

GIAA Members and their staff can take the 20 hours Limited Subagent Course for FREE! 

 

Membership is only $99.00 per year 

Join today at www.Georgia-Agents.com 

http://www.fyiexpress.com/
mailto:eddie@FYIExpress.com
http://www.georgia-agents.com/
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QUICK REFERENCE
RESERVATIONS
Before making an exam reservation
Candidates should thoroughly review this handbook, which contains examination 
content outlines and important information regarding eligibility and the 
examination process.

Making an exam reservation (details on page 6)

Candidates may make a reservation by:
•	 Visiting http://www.pearsonvue.com/ga/insurance/
•	 Calling Pearson VUE Note: Scores will not be given over the telephone.

Candidates should make a reservation online or by phone at least twenty-four (24) 
hours before the desired examination date (unless an electronic check is used for 
payment, as detailed on page 4). Walk-in examinations are not available.

Live Chat is available to address your support inquiries and is the quickest way to 
reach a customer service agent. It’s available from 8:00 AM through 5:00 PM Central 
Time, Monday through Friday, subject to change during locally designated holidays.

Please visit http://www.pearsonvue.com/ga/insurance/contact/ for further 
information.

LICENSING SERVICES
Licensing Services are provided by:

PSI Services LLC
855-235-5174

email: GAInslicensing@psionline.com

All licensing forms and procedures can be found 
online at the Department website www.oci.ga.gov.

STATE LICENSING INFORMATION
Candidates may contact PSI Services 
LLC with questions about obtaining 
or maintaining a license after the 
examination has been passed.

PSI Services LLC

Phone:

855-235-5174

Website:

www.oci.ga.gov

EXAMINATION AND 
LICENSING INFORMATION

Candidates may contact Pearson VUE 
with questions about this handbook 
or about an upcoming examination.

Pearson VUE Georgia Insurance

Attn: Regulatory Program 5601 Green 
Valley Dr. Bloomington, MN 55437

Phone:

(800) 274-0488

Email:

pearsonvuecustomerservice@pearson.com

Website:

www.pearsonvue.com

http://www.fyiexpress.com/
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OVERVIEW
The candidate handbook is a useful tool in preparing for an examination.

It is highly recommended that the Georgia Insurance handbook be reviewed, with special attention given to the content outlines, before 
taking the examination. (content outlines begin in the center of this handbook)

Individuals who wish to obtain an insurance license in the state of Georgia must:

1.	 Complete all pre-licensing education.
Complete all required pre-licensing education (if necessary).

2.	 Make a reservation and pay examination fee.
Make a reservation with Pearson VUE for the examination. (See page 6)

3.	 Go to the test center.
Go to the test center on the day of the examination, bringing along all required materials. (See page 9)

4.	 Apply for a license.
After passing the examination, apply for your license by sending a completed application to the Georgia Insurance Department. 
For more information regarding obtaining a license go to www.oci.ga.gov or apply online at www.sircon.com/georgia.

PRACTICE TESTS
Practice tests are offered exclusively online at www.pearsonvue.com, giving candidates even more opportunity to 

succeed on insurance examinations. Our practice tests will not only prepare candidates for the types of questions 
they will see on the licensure exam, but also familiarize them with taking computer-based examinations.

Pearson VUE offers practice tests in the areas of Life, Health, and Property and Casualty that contain questions developed 
by subject matter experts using concepts found in the general portion of the licensure examination. The tests closely reflect 
the format of the real licensure examination, can be scored instantly, and provide immediate feedback to help candidates 

identify correct and incorrect answers. Candidates can purchase practice tests anytime at www.pearsonvue.com.
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GEORGIA LICENSING REQUIREMENTS

GENERAL LICENSING QUALIFICATIONS
The Official Code of Georgia Annotated, Title 33, Chapter 23, and Chapter 120-2-3 of the Rules and Regulations of the Office of the 
Commissioner of Insurance cover the licensing of insurance agents, subagents, adjusters and counselors. Other license types are covered 
in specific code and rule sections.

The information in this section is provided as a general guide for new resident applicants qualifying by examination and answers the 
most commonly asked licensing questions. For specific authoritative information, applicants should contact their insurance company 
or refer to the appropriate code and/or rule sections.

PROCEDURES FOR APPLYING FOR A LICENSE
The general procedure for applying for a license is to register and pass the required examination and then submit a complete application 
package to the Georgia Insurance Department. Examination reservations are described beginning on page 7.

PLEASE NOTE: All new resident applicants, excluding active licensees and individuals who apply for reinstatement within six (6) months of 
expiration date, shall be required to submit electronic fingerprints for a criminal background check. The applicant shall bear the cost for 
electronic fingerprinting. Information regarding fingerprint requirements can be found on the Department’s website.

Upon issuance of the agent license, the licensee must obtain a certificate of authority from each insurer that they will represent. Sponsorship 
by an insurer is still required for all temporary license applicants.

Electronic online application services are available at www.sircon.com/georgia.

Effective July 1, 2012, the Georgia Insurance Department will transition to a two-year agent license that expires on the last day of the 
licensee’s birth month. As a result, new applicants for an agent’s license will receive a license with an initial term ranging between 18 to 29 
months, depending on the applicant’s birth month. The new agent license will expire on the last day of the licensee’s birth month.

New license applicants are also required to submit a notarized Citizenship Affidavit Form (GID-276-EN) attesting to either United States 
citizenship or lawful presence. A copy of the required form, along with instructions for completing the form, can be down loaded from the 
Georgia Insurance Department’s website at www.oci.ga.gov.

http://www.fyiexpress.com/
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GEORGIA PRELICENSING REQUIREMENTS

LICENSE 
TYPE

EXAM CODE
LICENSE 

CLASS(ES)
EDUCATIONAL REQUIREMENTS 

OR OTHER PREREQUISITES

EXEMPTIONS 
FROM EDUCATION 

AND EXAM 
REQUIREMENTS*

Agent
01 Life
02 Accident & Sickness
05 Life and Accident & Sickness

L
AS
L, AS

20-hour Life course and 20-hour 
Accident and Sickness course taken 
within last 12 months

CLU, PhD in 
insurance, FLMI

Agent

03 Property
04 Casualty
06 Property and Casualty
55 Personal Lines

P
C
P, C
PL

20-hour Property course, 20-hour 
Casualty course, and 20-hour 
Personal Lines course taken within 
last 12 months

CPCU, PhD in 
insurance

Agent (No exam) Credit CR 5 hours of self-study certification

Agent (No exam) Travel Ticket TT None

Agent
(No exam) Travel Accident 
& Sickness

TA None

Variable 
Product 
(Agent)

62 Variable Product Agent VP

8-hour Variable Life prelicensing 
course taken within last 12 months 
AND must hold Agent license with 
Life class

Fraternal 
Agent

(No exam) Fraternal Agent L, AS None

Temporary 
Agent

(No exam) L, AS, P, C None 

Limited 
Subagent

(No exam) Any class 20 hours taken within last 12 months

Public Adjuster 20 Public Adjuster P, C 
40 hour Property and Casualty course 
taken within last 12 months 

CPCU, PhD in 
insurance

Worker’s 
Comp Adjuster

(No exam) P, C CWCP

Adjuster 24 Adjuster P, C
40 hour Property and Casualty course 
taken within last 12 months

CPCU, UCC, PhD in 
insurance

Counselor
40 �Life and Accident 

& Sickness Counselor
L, AS 5 years of experience

AAI, REBC, CLU, 
CIC, FLMI, PhD in 
insurance 

Counselor
41 �Property & Casualty 

Counselor 
P, C 5 years of experience 

CIC, AAI, PhD in 
insurance 

Limited Health 
Counselor

42 �Limited Health Counselor 5 years of experience
CIC, CLU, FLMI, 
REBC, RHU

Surplus Lines 
Broker 

50 Surplus Lines Broker P, C
None, but must hold Agent license 
with Property, Casualty

CPCU exempts 
examination
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GEORGIA APPLICATION REQUIREMENTS

LICENSE TYPE
SPONSORSHIP/
CERTIFICATE OF 

AUTHORITY (CA)*

WHO 
SUBMITS

WHAT 
FORM

SPECIAL SUPPORTING 
DOCUMENTS*

LICENSE AND 
APPLICATION FEES

Agent
Company CA 
required after licensure

Applicant GID-103
Application: $15
License: $100

Agent
Company CA 
required after licensure

Applicant GID-103
Application: $15
License: $100

Agent
Company CA 
required after licensure

Applicant GID-103
Application: $15
License: $100

Agent
Company CA 
required after licensure

Applicant GID-103
Application: $15
License: $100

Agent
Company CA required 
after licensure

Applicant GID-103
Application: $15
License: $100

Variable Product 
(Agent)

Company CA 
required after licensure

Applicant GID-103
NASD Certification 
(Series 6, 7, IR, or GS)

Application: $15
License: $100

Fraternal Agent 
Company CA required at 
time of application

Insurer GID-103
Application: $15
License: $100
Cert of Auth: $10

Temporary Agent
Company CA required at 
time of application

Insurance 
Company

GID-103 Supervising Agent
Application: $15
License: $50
Cert of Auth: $10

Limited Subagent Subagent CA
Sponsoring 
Agent

GID-103
Application: $15
License: $100
Cert of Auth: $5

Public Adjuster Not required Individual GID-103
$5,000 bond 
(form GID-113)

Application: $15
License: $100

Adjuster Not required Individual GID-103
Application: $15
License: $100

Crop Hail Adjuster Not required Individual GID-103
Application: $15
License: $100

Counselor Not required Individual GID-103
$5,000 bond 
(form GID-112)

Application: $15
License: $100

Counselor Not required Individual GID-103
$5,000 bond 
(form GID-112)

Application: $15
License: $100

Limited Health 
Counselor

Not required Individual $5,000 bond
Application: $15
License: $100

Surplus Lines 
Broker

Not required Individual GID-103
$50,000 bond (form 
GID-114)

Application: $15
License: $600

http://www.fyiexpress.com/


page 4	 State of Georgia Insurance 

CERTIFICATE OF AUTHORITY (CA) REQUIREMENTS
In order to conduct insurance business, all agents must obtain a certificate of authority (CA) directly with an insurance company or 
companies. CA appointments will cover all classes of insurance held in common by the agent and the insurer. New CA’s for previously 
licensed agents will be valid the date submitted to the Department by the insurer. The insurer has the responsibility of verifying that the 
CA has been issued. CA’s for new licensees are valid only upon the issuance of a permanent license.

Certificates of authority will be renewed annually by the insurance company. CA’s will terminate automatically upon the expiration or 
cancellation of the license. CA’s may also be terminated at the written request of the insurer or agent.

NON-RESIDENT LICENSES
A nonresident must be licensed as an agent, surplus lines broker, counselor, or adjuster with respect to any insurance activities in 
Georgia. A nonresident Agent must also be appointed in Georgia. Nonresident licenses hold only license classes that are in common 
with those classes held on the licensee’s home state resident license.

Nonresident licenses are renewed biennially. A PDB check will be processed by the Georgia Insurance Department to verify home state 
licensure. A renewal fee is due upon submission of the renewal application.

Individuals holding a nonresident license who are required to meet continuing education requirements in their state of residence will 
be considered in compliance with the continuing education requirements under this chapter.

LICENSE RENEWAL QUALIFICATIONS
Renewal of licenses can be done online in real time at www.sircon.com/georgia. All renewal notices will be emailed 45 days before the 
start of the license expiration month. Renewal notices are due at Georgia Insurance Department by the renewal due date. If filing a 
paper renewal, licensees should plan extra time to submit the applications by mail to account for postal delivery time. Renewals received 
after the required renewal date  must include a $15 late fee.

Continuing education providers will submit course completions at www.sircon.com. Incomplete paper renewal applications will be 
returned for completion. In the event an online renewal filing is incomplete or CE noncompliant, a notice will be sent advising the 
licensee of the error(s).

CONTINUING EDUCATION (CE) REQUIREMENTS
The completion of continuing education (CE) courses is mandatory for the renewal of all resident licenses (other than for licensees 
exempt from CE requirements). Continuing education completed during the current biennium is required to renew a license for the 
following biennium. The requirements for renewal of a license vary based on license type, membership in professional organizations, 
and other factors. If the licensee holds more than one license type and meets the requirements of the license with the maximum CE 
required, the licensee will also meet the requirements of the other license types. The following chart contains specific information about 
CE requirements.

Individuals licensed less than 20 years must obtain 24 hours (with 3 hours of Ethics) of continuing education from approved education 
providers. Individuals licensed 20 years or more are required to complete 20 hours with 3 hours in Ethics.
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LICENSE TYPE STANDARD REQUIREMENT EXCEPTIONS

All Licensees 24 Hours/ biennium (min. 3 in 
Ethics)

•	 Professional Designations  Licensees holding a professional 
designation of CLU, BBA in insurance, PHD, CFP, CPCU, AAI, 
CEBS, ChFC, CIC, FLMI, CRM, or CISR are required to obtain 
12 hours/ biennium (min. 3 in Ethics)

•	 20 Years of Service Licensees with 20 years of licensure 
agent must complete 20 CE hours/ biennium (3 in ethics).

•	 Credit License Only Licensees with the Credit line of insurance 
only must complete 10 CE hours every biennium.

•	 Limited Subagents Licensees with a Ltd. Subagent license 
must complete 10 CE hours every biennium.

•	 Workers Compensation Must take 24 hours of CE credits; 
however, if courses are taken through the Workers 
Compensation Board Providers, must take only 20 hours. No 
ethics are required.

Licensees Exempt from Continuing Education Requirements
•	 Holders of agent licenses with only travel ticket and/or travel accident classes
•	 Temporary agents
•	 Foreign military representatives
•	 Fraternal agents
•	 Title

Course Content Requirements
Continuing education requirements may be completed in any subject area (line of insurance) for which the licensee is licensed. 
Each licensee requires three (3) hours of ethics credit each biennium. 

Exceptions:
•	 For a multiple lines license where one of the lines is credit no more than 5 hours may be taken in the credit subject area.
•	 The ethics requirement is waived for limited subagents and credit licensees, and for Workers Compensation adjusters.

A course may not be repeated within the same renewal cycle.

Continuing Education Carryover Provisions
Carry over credits are calculated based upon the number of hours required. Up to 50% of the biennium CE requirement may be carried 
over from the previous cycle, as long as the credits had not been allocated to that previous biennium.

Continuing Education Completion Dates
All CE requirements are to be met by the renewal due date on or before licensee’s expiration date. Renewals received within 15 days 
after the license expiration date require a $15 late fee to be included.

To view your current continuing education transcript, please utilize online services available at www.sircon.com/georgia.

AGENCY LICENSING REQUIREMENTS
An agency is defined as a business entity which represents one or more insurers in the business of selling, soliciting, or negotiating 
insurance. The Georgia Insurance Department requires that every agency with a Georgia business address be licensed. 

To become licensed as an agency, a licensee must submit a complete GID-130 form for a Resident Georgia Agency or the Uniform 
Application for Nonresident Business Entity. This must include the appropriate fee to the Georgia Insurance Department and any 
required supporting documentation. Applicants may also apply online at www.sircon.com/georgia.

LICENSE PROCESSING FORMS
Forms may be obtained from the GID website at www.oci.ga.gov . All forms may be photocopied, but original signatures and notary 
seals are required for most submission.
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EXAM RESERVATIONS
Georgia Insurance licensure exams are now available at select Pearson VUE test centers on military installations across the globe. 
Service members, dependents, and contractors with authorized base access who want to gain Georgia Insurance licensure from their 
duty station or assignment in another state and foreign deployment will have the option to take their exams without having to leave 
their base.

In addition to Pearson VUE’s standard ID policy, candidates must have valid government ID and authorization to gain access to military 
testing sites. Civilians without valid government ID will be turned away by the test center and/or military entrance gate security.

To locate a Pearson VUE authorized testing center, visit http://www.pearsonvue.com/ga/insurance/and select the “Find an on-base test 
center” link on the lower right-hand side of the page.

MAKING AN EXAMINATION RESERVATION
Walk-in examinations are not available. Online reservations are the most efficient way for candidates to schedule their examination. 
Candidates must go to www.pearsonvue.com/ga/insurance to make an online reservation for an examination. First-time users are 
required to create an account. The candidate will need to fill in all required fields, which are preceded by an asterisk (*), on the online 
form in order to create an ID and be assigned a password. Step-by-step instructions will lead the candidate through the rest of the 
examination reservation process.

Candidates must make an online reservation at least twenty-four (24) hours before the desired examination date. Candidates who wish 
to make a phone reservation at (800) 274-0488 must do so at least twenty-four (24) hours before the desired examination date (unless 
an electronic check is used for payment, as detailed below).

Before making a reservation, candidates should have the following:
•	 Legal name, address, Social Security number, and daytime telephone number
•	 The school code or name of the school where you completed your pre-licensing training (if applicable) This information is found 

on the pre-licensing education certificate
•	 The name of the examination(s)
•	 The preferred examination date and test center location (a list of test centers appears on the back cover of this handbook) A full 

list of available test sites can be found at www.pearsonvue.com.

EXAM FEES
The examination fee ($63) must be paid at the time of reservation by credit card, debit card, voucher or electronic check. Fees will 
not be accepted at the test center. Examination fees are non-refundable and non-transferable, except as detailed in the Change/Cancel 
Policy.

Electronic Checks

Candidates who choose to pay the examination fee by electronic check must have a personal checking account, and must be prepared 
to provide to Pearson VUE at the time of reservation the following information:

•	 Bank name
•	 Account number
•	 Routing number
•	 Social Security number, state-ID number or driver’s license number
•	 Name and address on the account

Using this information, Pearson VUE can request payment from the candidate’s bank account just as if the candidate had submitted 
an actual paper check.

Candidates paying by electronic check must register at least five (5) days before the examination date in order for their check to be 
processed.
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Vouchers

Vouchers offer another convenient way to pay for tests. Vouchers can be purchased online at www.pearsonvue.com/vouchers/pricelist/ga/ins.asp 
by credit card either singly or in volume. To redeem a voucher as payment when scheduling a test, simply indicate voucher as the 
payment method and provide the voucher number. All vouchers are pre-paid. Vouchers are non-refundable and non-returnable.

Vouchers expire twelve (12) months from the date they are issued. Voucher expiration dates cannot be extended. The exam must be 
taken by the expiration date printed on the voucher.

CHANGE/CANCEL POLICY
Candidates should call Pearson VUE at (800) 274-0488 at least forty-eight (48) hours before the examination to change or cancel a 
reservation. Candidates who change or cancel a reservation with proper notice may either transfer the fee to a new reservation, or may 
request a refund. Candidates who change or cancel their reservations without proper notice will forfeit the examination fee. 
Refunds for credit/debit cards are immediate, while refunds for electronic checks and vouchers will be processed in two to three (2-3) 
weeks.

Candidates are individually liable for the full amount of the examination fee once a reservation has been made, whether paid individually 
or by a third party.

ABSENCE/LATENESS POLICY
Candidates who are late to or absent from an examination may be excused for the following reasons:

•	 Illness of the candidate or of the candidate’s immediate family member
•	 Death in the immediate family
•	 Disabling traffic accident
•	 Court appearance or jury duty
•	 Military duty
•	 Weather emergency

Candidates who are absent from or late to an examination and have not changed or canceled the reservation according to Change/
Cancel Policy will not be admitted to the examination and will forfeit the examination fee. Written verification and supporting 
documentation for excused absences must be submitted to Pearson VUE within fourteen (14) days of the original examination date. 
Written verification and supporting documentation can be sent by fax to (888) 204-6291 or mailed to the following address:

Pearson VUE/Georgia Insurance
Attn: Regulatory Program Coordinator

5601 Green Valley Drive, Bloomington, MN 55437

WEATHER DELAYS AND CANCELLATIONS
If severe weather or a natural disaster makes the test center inaccessible or unsafe, the examination may be delayed or canceled. 
Pearson VUE will notify and reschedule candidates in the case of severe weather.

ACCOMMODATIONS
Pearson VUE complies with the provisions of the Americans with Disabilities Act as amended. The purpose of accommodations is 
to provide candidates with full access to the test. Accommodations are not a guarantee of improved performance or test completion. 
Pearson VUE provides reasonable and appropriate accommodations to individuals with documented disabilities who demonstrate a 
need for accommodations.

Test accommodations may include things such as:
•	 A separate testing room
•	 Extra testing time
•	 A Reader or Recorder, for individuals with mobility or vision impairments and cannot read or write on their own
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Test accommodations are individualized and considered on a case-by-case basis. All candidates who are requesting accommodations 
because of a disability must provide appropriate documentation of their condition and how it is expected to affect their ability to take 
the test under standard conditions. This may include:

•	 Supporting documentation from the professional who diagnosed the condition, including the credentials that qualify the 
professional to make this diagnosis

•	 A description of past accommodations the candidate has received
The steps to follow when requesting test accommodations vary, depending on your test program sponsor. To begin, go to 
http://pearsonvue.com/accommodations, and then select your test program sponsor from the alphabetized list. Candidates who have 
additional questions concerning test accommodations may contact the ADA Coordinator at accommodationspearsonvue@pearson.com.

ENGLISH AS A SECOND LANGUAGE (ESL)
Candidates for whom English is a second language (ESL) may request additional time for the examination by sending the English as a 
Second Language (ESL) Request Form (found in the back of this Candidate Handbook) to Pearson VUE. Candidates MUST include a 
letter from either his/her English instructor or sponsoring company (on official letterhead if from a company) stating that English is 
not the candidate’s primary language.

Candidates should not attempt to make a reservation until after they have been notified by Pearson VUE via email that their request 
for additional time has been approved. The length of the examination will be equal to 1-1/2 times the length of the examination. 
For example, a 2 hour examination will be extended to 3 hours. NOTE: NO OTHER accommodations will be granted for ESL, i.e. 
separate testing room, reader, marker, etc. These accommodations are for individuals who qualify under the American’s with Disability 
Act (ADA) only.

Candidates who have additional questions about ESL examinations should contact the Special Examination Coordinator at 
(800) 466-0450.

Candidates should not attempt to make an examination reservation until after they have been notified by Pearson VUE that their 
request for additional time has been approved.

The approval of additional time will be for one (1) year from the date of the request for the level you have requested. Candidates who 
have additional questions about ESL examinations should contact the Special Examination Coordinator at (800) 466-0450.

Candidates who need to reschedule or need to retest should notify Pearson VUE Special Accommodations that special arrangements 
were used for the prior examination.
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EXAM DAY
WHAT TO BRING
Required Materials

All candidates are required to bring identification deemed acceptable to the test center on examination day.

REQUIRED MATERIALS
Candidates who do not present the required items will be denied admission to the examination, 

will be considered absent, and will forfeit the examination fee.

Acceptable Forms of Candidate Identification

Candidate must present two forms of current signature identification. The name on the identification must exactly match the name 
on the registration. The primary identification must be government-issued, and photo-bearing with a signature and the secondary 
identification must contain a valid signature. Identification must be in English.

Primary ID (photograph and signature, not expired)
•	 Government-issued Driver’s License
•	 U.S. Dept. of State Drivers License 
•	 U.S. Learner’s Permit (plastic card only with photo and signature)
•	 National/State/Country Identification Card
•	 Passport
•	 Passport card
•	 Military ID
•	 Military ID for spouses and dependents 
•	 Alien Registration Card (Green Card, Permanent Resident Visa)

Secondary ID (signature, not expired)
•	 U.S. Social Security Card
•	 Debit (ATM) or Credit card
•	 Any form of ID on the Primary list

If the ID presented has an embedded signature that is not visible (microchip), difficult or impossible to read, the candidate must present 
another form of identification from the Primary ID or Secondary ID list that contains a visible signature.

Pearson VUE does not recognize grace periods. For example, if a candidate’s driver’s license expired yesterday and the state allows a 30-
day grace period for renewing the ID, the ID is considered to be expired.

Suggested Materials

•	 Prelicensing education certificate (optional)
•	 A valid Georgia life insurance license or a passing Georgia life examination score report (Variable Product candidates only)

EXAM PROCEDURES
Candidates should report to the test center thirty (30) minutes before the examination and check in with the test center administrator. 
The candidate’s identification and other documentation will be reviewed and they will be photographed for the score report.

Candidates are required to review and sign a Candidate Rules Agreement form. If the Candidate Rules Agreement is not followed 
and/or cheating or tampering with the examination is suspected, the incident will be reported as such and the appropriate action will 
be taken. The examination fee will not be refunded, the exam may be determined invalid, and/or the state may take further action.

Candidates will have an opportunity to take a tutorial on the computer on which the examination will be administered. The time 
spent on this tutorial will not reduce the examination time. The examination administrators will answer questions, but candidates 
should be aware that the administrators are not familiar with the content of the examinations or with the state’s licensing requirements. 
Examination administrators have been instructed not to advise candidates on requirements for licensure. Candidates are responsible for 
determining which examinations they need to take.

Once candidates are familiar with the examination unit, they may begin the examination. The examination begins the moment a candidate 
looks at the first question. The time allotted for each examination is detailed on the back cover of this handbook. After the examination 
time has expired, the examination unit will automatically turn off. Candidates will leave the test center with their official scores in hand.
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ABOUT THE EXAM
The content of the general examination is based upon information obtained from a job analysis performed by Pearson VUE. Responses 
from insurance professionals were analyzed to determine the nature and scope of tasks they perform and the knowledge and skills 
needed to perform them. This information is the basis upon which examination questions are written and ensures that examinations 
reflect the practice of insurance. The examination has been developed to reflect the laws, statutes, rules, and regulations for the practice 
of insurance in Georgia, and has been reviewed and approved by Georgia insurance professionals.

The passing score for the examination is determined by the Georgia Insurance Department (GID). Through standardization and 
control, Pearson VUE ensures that no individual has an unfair disadvantage or advantage because of a particular examination format.

Pearson VUE maintains examination administration and examination security standards designed to ensure that all candidates are 
given the same opportunity to demonstrate their abilities and to prevent some candidates from gaining an unfair advantage over others 
because of irregularities or misconduct. Pearson VUE routinely reviews irregularities and examination scores believed to be earned 
under unusual or nonstandard circumstances.

Pearson VUE maintains the right to question any examination score whose validity is in doubt because the score may have been 
obtained unfairly. Pearson VUE first undertakes a confidential review of the circumstances contributing to the questions about score 
validity. If there is sufficient cause to question the score, Pearson VUE will refer the matter to the state licensing agency, which will make 
the final decision on whether or not to cancel the score.

The performance of all candidates is monitored and may be analyzed statistically for the purpose of detecting and verifying fraud. If it is 
determined that a score has questionable validity, the GID will be so notified and will determine whether the candidate’s scores will be released.

Each examination is given in a multiple-choice format. The examination covers basic insurance product knowledge and insurance laws, 
rules, regulations and practices that are unique to Georgia.

Scores on each examination are based on the number of questions answered correctly. Those who are uncertain about the correct answer 
to a question may be able to eliminate one or more of the answer choices as incorrect. It is always better to guess at the correct answer 
than to not answer a question.

EXAMINATION QUESTIONS
All examination questions, each form of the examination, and any other examination materials are copyrighted and 
are the property of Pearson VUE. Consequently, any distribution of the examination content or materials through 

any form of reproduction or oral or written communication is strictly prohibited and punishable by law.

SCORE EXPLANATION
Percent Score

There are multiple versions of each of the licensing examinations. These versions are known as forms. All forms of an examination are 
developed based on the content outlines. To ensure that no candidate is put at an unfair advantage or disadvantage due to the particular 
form of an examination that he or she is given, a statistical procedure known as equating is used to attain comparable form difficulty.

The passing score of an examination was set by the Georgia Insurance Department (GID) after a comprehensive study was completed 
for each examination. The examination score is reported as a percent score on a scale of 0%-100%. It is the percentage of questions 
answered correctly on the examination. You need to answer 70% of questions correctly in order to pass the examination.

SCORE REPORTING
When candidates complete the examination, they will receive a score report marked “pass” or “fail”. Examination results will not be 
given by phone. Candidates who pass the examination will receive a score report that includes information on how to apply for a license.

Candidates who fail the examination will receive a score report that includes a numeric score and diagnostic information as well as 
information about reexamination. Appointments for reexamination are not made at the test center. Candidates must wait 24 hours 
before scheduling a reexamination. Candidates who receive a failing score must wait two weeks before retesting.

Candidates who fail the examination three (3) times and had taken a prelicensing course through an independent provider will be 
required to retake a prelicensing course from a different provider prior to retaking the examination.

Candidates who fail the examination three (3) times and had taken a prelicensing course via a virtual classroom will be required to retake 
an in-classroom prelicensing course prior to retaking the examination.
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REVIEW OF EXAMS
For security reasons, examination material is not available to candidates for review.

QUESTIONS OR COMMENTS ABOUT THE EXAM
There are no provisions for allowing failing or passing candidates to review their examination results. Pearson VUE insurance licensing 
examinations are secure examinations and are not available for general distribution. Those who have questions, comments, or concerns 
about the examinations, or who wish to verify any data held in Pearson VUE files, should direct written inquiries to:

Pearson VUE/Insurance Licensing Program
Attn: Regulatory Program Coordinator

5601 Green Valley Drive, Bloomington, MN 55437
In all correspondence, candidates should give their name and address. If questions or comments concern an examination already taken, 
they should also include the name of the examination, the date the examination was taken, the location of the test center, and their 
confirmation number.

DUPLICATE SCORE REPORTS
Candidates may request a duplicate score report from Pearson VUE by completing the form in the back of this handbook and submitting 
it along with the correct fees.

TEST CENTER POLICIES
The following policies are observed at each test center. Candidates who violate any of these policies will not be permitted to finish 
the examination and will be dismissed from the test center, forfeiting the examination fee.

•	 No personal items are allowed in the testing room. Personal items include but are not limited to: cellular phones, hand-held 
computers or other electronic devices, pagers, watches, wallets, purses, firearms or other weapons, hats, bags, coats, books, and/
or notes, pens or pencils.

•	 Candidates must store all personal items in a secure area as indicated by the administrator, or return items to their vehicle. 
All electronic devices must be turned off before storing them in a locker. The test center is not responsible for lost, stolen, 
or misplaced personal items.

•	 Studying is not allowed in the test center. Visitors, children, family or friends are not allowed in the test center.
•	 Dictionaries, books, papers (including scratch paper), and reference materials are not permitted in the examination room (unless 

permitted by the exam sponsor), and candidates are strongly urged not to bring such materials to the test center. Upon entering 
and being seated in the testing room, the test administrator will provide the candidate with materials to make notes or calculations 
and any other items specified by the exam sponsor. The candidate may not write on these items before the exam begins or 
remove these items from the testing room.

•	 Eating, drinking, chewing gum, smoking, and/or making noise that creates a disturbance for other candidates is prohibited during 
the exam.

•	 Break policies are established by the exam sponsor. Most sponsors allow unscheduled breaks. To request an unscheduled break, 
the candidate must raise their hand to get the administrator’s attention. The exam clock will not stop while the candidate is 
taking a break.

•	 Candidates must leave the testing room for all breaks. However, candidates are not permitted to leave the floor or building for 
any reason during this time, unless specified by the administrator and the exam sponsor. If a candidate is discovered to have 
left the floor or building they will not be permitted to proceed with the examination and may forfeit the exam fees.

•	 While taking a break, candidates are permitted to access personal items that are being stored during the exam only if necessary— 
for example, personal medication that must be taken at a specific time. However, a candidate must receive permission from 
the administrator prior to accessing personal items that have been stored. Candidates are not allowed access to other items, 
including but not limited to, cellular phones, exam notes, and study guides, unless the exam sponsor specifically permits this.

•	 Any candidate discovered causing a disturbance of any kind or engaging in any kind of misconduct—giving or receiving help; 
using notes, books, or other aids; taking part in an act of impersonation; or removing examination materials or notes from 
the examination room—will be summarily dismissed from the examination and will be reported to the state licensing agency. 
Decisions regarding disciplinary measures are the responsibility of the state licensing agency.
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PREPARING FOR THE EXAM
CONTENT OUTLINES
Each examination is based on a detailed content outline of topics, subtopics, and references to applicable state laws, statutes and 
regulations. These content outlines are provided to publishers of study materials and to state-approved education providers for their use 
in developing and updating their educational materials and programs. Content outlines are updated periodically to reflect changes in 
practice, state laws and regulations. Georgia offers these content outlines as part of the handbook.

They list the topics covered in each examination, and candidates should be sure their program of study covers all the topics listed in these 
content outlines. The content outlines are not meant to include everything that appears on the examinations. The state-specific study 
materials for a chosen area(s) of insurance will provide the most complete review of the information that candidates will be expected 
to know.

Candidates may obtain additional copies of the content outlines either by calling (800) 274-0488 or visiting www.pearsonvue.com.

STUDY MATERIALS
Other study materials besides the content outlines include:

•	 The Georgia Agents’ Licensing Study Manual (Life and Accident and Sickness or Property and Casualty)
•	 Sections 33–1–9 and 33–1–16 and Chapters 33–5, 33–6, 33–7, 33–23, 33–24, 33–25, 33–26, 33–27, 33–28, 33–29, 33–30, 

33–31, 33–32, 33–33, 33–34, 33–39, 33–42, 33–43, 33–44, 33–50, and 33–51 of the Office Code of Georgia Annotated and 
corresponding regulations

•	 Policies, endorsements, riders, and other policy contract documents
•	 Such additional material as prescribed by regulations or identified by the Commissioner of Insurance

PRETEST QUESTIONS
Many of the examinations will contain “pretest” questions. Pretest questions are questions on which statistical 

information is being collected for use in constructing future examinations. Responses to pretest questions do not 
affect a candidate’s score. Pretest questions are mixed in with the scored questions and are not identified.

The number of pretest questions are listed in the content outline heading of each examination for which they are 
available. If a number is not present then there are no pretest questions for that particular examination.
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DUPLICATE SCORE REQUEST FORM

Use this form to request that Pearson VUE send a duplicate copy of your score report to you. 
You may request one free duplicate score report.
Please print or type all information on this form and either email or mail your request to Pearson VUE. 
It is strongly suggested that you email your request to pearsonvuecustomerservice@pearson.com; 
however if you are unable to email, please mail your request to:

Pearson VUE
GEORGIA INSURANCE
DUPLICATE SCORE Request
5601 Green Valley Drive
Bloomington, MN 55437

I hereby authorize Pearson VUE to send me at the email address below a duplicate of my score report 
from the insurance examination.

Signature Date

Name

Email Address

If you do not have a valid email address please include your physical mailing address below.
Address

City State ZIP

If the above information was different at the time you tested, please indicate original information below.
Name

Address

City State ZIP

Exam Taken Date Taken

Date of Birth

Licensing Jurisdiction
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ENGLISH AS A 
SECOND LANGUAGE (ESL) REQUEST FORM

Note: Only candidates who require  
additional examination time for ESL should use this form.

Candidates for whom English is a second language (ESL) may request additional examination time.

Candidates who wish to request additional time for ESL should fax this form to Pearson VUE  
at (610) 617-9397. Certain documentation must be faxed along with this form, as detailed  
on page 8 of the candidate handbook. 

All requests must first be approved by Pearson VUE. Candidates must wait for confirmation 
of the approval before scheduling an examination.

PLEASE PRINT CLEARLY

Date:

Last Name:

First Name: M.I.:

Address:

City: State: Zip:

Daytime Telephone:

Email address:

Examination Name:

	 	 English as a second language 	 	 Additional time

Candidates should contact Pearson VUE with questions about additional time.
PEARSON VUE SPECIAL ACCOMMODATIONS/ESL  

5715 West Old Shakopee Road • Bloomington, MN 55437 
Phone (800) 466-0450 • Fax (610) 617-9397
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GENERAL INFORMATION

CANDIDATES MAY CALL (800) 274-0488 TO MAKE AN EXAM RESERVATION.

CANDIDATES MAY TEST AT ANY TEST CENTER.
See www.pearsonvue.com for full list of test centers.

TEST CENTERS

LOCATION* SCHEDULE
FLORIDA

Jacksonville, FL Tuesday through Saturday
Tallahassee, FL Tuesday through Saturday

TENNESSEE

Chattanooga, TN 3 days per week

GEORGIA

Atlanta Area

Atlanta 1-2 days per week
Atlanta (North) 3-4 days per week
Atlanta (Stockbridge) 3 days per week

Albany 2-3 days per week
Augusta 3 days per week
Dahlonega schedule varies
Macon 3 days per week
Marietta Tuesday, Wednesday, Friday and Saturday
Savannah 2-3 days per week
Valdosta schedule varies

*Locations and schedules are subject to change.

AVAILABLE EXAMINATIONS

EXAM CODE EXAM NAME EXAM LENGTH EXAM FEE*
12-GA-01 Life Agent 2 hours $63
12-GA-02 Accident/Sickness Agent 2 hours $63
12-GA-03 Property Agent 2 hours $63
12-GA-04 Casualty Agent 2 hours $63
12-GA-05 Life/Accident/Sickness Agent COMBO 2 hours $63
12-GA-06 Property & Casualty Agent COMBO 2 hours $63
12-GA-20 Public Adjuster 2 hours $63
12-GA-24 Adjuster 2 hours $63
12-GA-40 Life, Accident & Sickness Counselor 2 hours $63
12-GA-41 Property/Casualty Counselor 2 hours $63
12-GA-42 Limited Health Counselor 1 hour $63
12-GA-50 Surplus Lines Broker 2 hours $63
12-GA-55 Personal Lines 2 hours $63
12-GA-62 Variable Products 2 hours $63
12-GA-84 Navigator 1 hour $63

*Personal checks and cash will not be accepted.

PEARSON VUE HOLIDAY SCHEDULE
No exams on the following holidays:

New Year’s Day
Martin Luther 
King, Jr. Day

Memorial Day Independence Day Labor Day Thanksgiving Christmas Day

Stock #1211-00     01/20
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DUPLICATE SCORE REQUEST FORM

DIRECTIONS: You may use this form to request that Pearson VUE send a duplicate copy of your score 
report to you. Please print all information on this form.

Please enclose a cashier’s check or money order made payable to “Pearson VUE.”  
DO NOT SEND CASH.

FEE:	 For scores less than one year old there is a $10.00 charge. 
	 For scores one or more years old there is a $25.00 charge.

SEND TO:	� Pearson VUE 
GEORGIA INSURANCE 
DUPLICATE SCORE 
62160 Collections Center Drive 
Chicago, IL 60693-0621	 Amount Enclosed: $__________________

I hereby authorize Pearson VUE to send to me at the address below a duplicate of my score report 
from the insurance examination.

Signature Date

Please complete the following with your current name and address.
Name:

Address:

City: State: ZIP:

If the above information was different at the time you tested, please indicate original information.
Name:

Address:

City: State: ZIP:

Exam Taken: Date Taken:

Date of Birth:

Licensing Jurisdiction:
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ENGLISH AS A  
SECOND LANGUAGE (ESL) REQUEST FORM

Note: Only candidates who require  
additional examination time for ESL should use this form.

Candidates for whom English is a second language (ESL) may request additional examination time.

Candidates who wish to request additional time for ESL should fax this form to Pearson VUE  
at (610) 617-9397. Certain documentation must be faxed along with this form, as detailed  
on page 10 of the candidate handbook. 

All requests must first be approved by Pearson VUE. Candidates must wait for confirmation 
of the approval before scheduling an examination.

PLEASE PRINT CLEARLY

Date:

Last Name:

First Name: M.I.:

Address:

City: State: Zip:

Daytime Telephone:

Email address:

Examination Name:

	 	 English as a second language 	 	 Additional time

Candidates should contact Pearson VUE with questions about additional time.
PEARSON VUE SPECIAL ACCOMMODATIONS/ESL  

5715 West Old Shakopee Road • Bloomington, MN 55437 
Phone (800) 466-0450 • Fax (610) 617-9397
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GENERAL INFORMATION
CANDIDATES MAY CALL (800) 274-0488 TO MAKE AN EXAM RESERVATION. 

CANDIDATES MAY TEST AT ANY TEST CENTER.  
See www.pearsonvue.com for full list of test centers.

TEST CENTERS
LOCATION* SCHEDULE

Jacksonville, FL Tuesday through Saturday

Tallahassee, FL Tuesday through Saturday

Macon 3 days per week

Savannah 2-3 days per week

Augusta 3 days per week

Albany 2-3 days per week

Marietta Tuesday, Wednesday, Friday and Saturday

Chattanooga, TN 3 days per week

Atlanta 3 days per week

*Locations and schedules are subject to change.

AVAILABLE EXAMINATIONS

EXAM CODE EXAM NAME EXAM LENGTH EXAM FEE*

12-GA-01 Life Agent 2 hours $90

12-GA-02 Accident/Sickness Agent 2 hours $90

12-GA-03 Property Agent 2 hours $90

12-GA-04 Casualty Agent 2 hours $90

12-GA-05 Life/Accident/Sickness Agent COMBO 2 hours $90

12-GA-06 Property & Casualty Agent COMBO 2 hours $90

12-GA-20 Public Adjuster 2 hours $90

12-GA-24 Adjuster 2 hours $90

12-GA-40 Life, Accident & Sickness Counselor 2 hours $90

12-GA-41 Property/Casualty Counselor 2 hours $90

12-GA-42 Limited Group Health Counselor 1 hour $90

12-GA-50 Surplus Lines Broker 2 hours $90

12-GA-55 Personal Lines 2 hours $90

12-GA-62 Variable Products 2 hours $90

12-GA-84 Navigator 1 hour $90

*Personal checks and cash will not be accepted.

PEARSON VUE HOLIDAY SCHEDULE 
No exams on the following holidays:

New Year’s Day Labor Day

Martin Luther King, Jr. Day Thanksgiving

Memorial Day Christmas Day

Independence Day
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IN THE BEGINNING … 

The insurance industry has a long and rich history dating back several centuries. In fact, the 
earliest forms of insurance occurred when merchants along the Yangtze River in China determined 
that it was too risky to put all their merchandise on a single boat and sail it down the river. Instead, 
they split the shipment into many pieces and placed a portion on each of several vessels. They 
recognized that the likelihood all the boats would sink was very small, assuring them that at least the 
majority of their goods would reach their destination unharmed. This informal, but very clever 
arrangement, eventually led to the formation of insurance organizations who also recognized that if 
they “spread the risk,” the chance of a loss to each unit was minimized. Indeed, if they collected a 
small amount of money from many individuals and pooled it, they could reimburse those few 
unfortunate people who suffered a loss. Voilà, the insurance industry was begun!  

The more formal insurance industry had its origins at a coffee house near London, England owned 
by Edward Lloyd. In the late 1600s, wealthy merchants were engaged in a great deal of transoceanic 
shipping, particularly to the “new world.” Worried that they could be wiped out financially if a shipment 
was lost, they began to make arrangements with each other to share their risks of loss. When a 
shipment was scheduled to depart, the merchants would meet at the coffee house and pass around 
an agreement whereby each of them would agree to reimburse the shipper for a percentage of the 
value of their cargo. One by one, each person would sign his or her name beneath a description of 
the shipment, and set forth the percentage of loss he or she was willing to pay. When the total 
reached 100%, the vessel would sail. These individuals became known as underwriters, because 
they had pledged their financial backing by signing under the voyage description. If there was a loss, 
each person would reimburse the shipper for his or her percentage of the value, but if the voyage was 
successful, each would receive a bonus or a premium.  

This, of course, was the beginning of Lloyd’s of London, which has continued to do business in 
almost the same way for over 300 years and upon which our American insurance industry is based. 
Lloyd’s is still a major participant in the insurance industry, providing policies insuring risks ranging 
from large ocean-going vessels carrying crude oil to Madonna’s voice, and virtually everything in 

between. 

The U.S. insurance industry owes much of its current structure to a very 
familiar person in U.S. history: Benjamin Franklin. Along with bifocal lenses, 
the postal department, and lightning rods, Franklin is also credited as the 
“inventor” of the U.S. insurance industry. In 1752, he organized one of the first 
fire insurance companies in the country, one that is still in operation to this 
day. Franklin’s company, the Philadelphia Contributorship for the Insurance of 
Houses from Loss by Fire, has a long name, but tells the story of what fire 
insurance is all about.   

In the early days, each insurance company adopted its own "house mark" 
to identify properties it insured indicating that the property owners had 
purchased “insurance” from a fire company. The plaque contained the symbol, 

or logo, of one of the fire companies that had been formed, including Franklin’s.  

Urban legend says that when a fire occurred, all the fire companies would get in their fire trucks 
(horse drawn, of course) and go by the house looking for the symbol. If the house had the same 
symbol that appeared on the truck, the fire company would stop and extinguish the fire, but if not, 
they would keep on going! If you visit the eastern United States, look for the symbols, called fire 
marks, near the doorways of older buildings. They are still there and serve as a reminder of the 
earliest days of fire “insurance.”  
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NO FIRE MARK, NO FIREFIGHTING COMPANY 

The misconception that volunteer fire companies put out fires only on buildings that displayed a fire 
mark arises from the fact that some articles on fire marks do not make a distinction between the 
English and American relationship to fire marks. The early English fire insurance companies originally 
used fire marks to identify properties they insured because each insurance company had its own fire 
brigade. These private insurance brigades only fought fires on properties identified by their 
employers’ mark or badge. In England, the insurance companies originated before the firefighting 
companies. In America, it was the reverse – the volunteer fire companies were in existence before 
the first fire insurance company was organized. They fought fires whether or not a building displayed 
a fire mark. Even the literature that recognizes this distinction does not always follow through. It tends 
to generalize and equate the American experience with the English for the sake of the story. 

Research shows that it is only in the 20th century when the idea first appears that a volunteer fire 
company would not fight a fire if there were no fire mark. As early as 1929 the Franklin Fire Insurance 
Company in its 100th anniversary history states that in the early years in Philadelphia "…each 
insurance company maintained its own fire company." With the proliferation of insurance companies, 
it became difficult for each company to recognize its own fire. Each insurance company then adopted 
its own "house mark" to identify properties it insured. When the fire alarm sounded "…all of the fire 
companies would respond, but only the company whose house mark appeared on the house in 
danger fought the flames."  

The 1938 publication "Fire Mark" by the American Reserve Insurance Company states, "The fire 
marks…were guides to the competing Volunteers in determining whether or not a fire was worth the 
effort of putting it out…..But if a piece of property bore no Fire Mark the gallant volunteers more often 
than not quickly left, for then as now, there was no small profit in gratuitous acts of benevolence."  

In another 1938 article, W. Emmert Swigart states, "If no insurance fire mark was seen the free-
lancers [volunteers] would often declare a false alarm and calmly walk away from the scene, much to 
the chagrin of the uninsured owner of the burning building." 

All these stories about early Philadelphia are not true. There are no primary sources, either 
insurance company or volunteer fire company records, which indicate that volunteer fire companies 
would not fight a fire unless the property was insured and had a fire mark. There is also no reference 
to such practice in newspaper accounts of the time. A review of books on general history, fire fighting 
and insurance published in the 1870’s and 1880’s also do not mention this practice.  

In a 1983 Fire Mark Circle of the America’s article Dr. Glenn Holt concludes that, at least for St. 
Louis, there is no reference to a fire mark influencing the firefighters. A review of records of the 
Insurance Company of North America by Melissa Hough confirms the same conclusion for 
Philadelphia. To this day, writers repeat and embellish these stories with the result that readers, while 
entertained, are misinformed about the early volunteers.  

The reality is that fire companies operated in a local area, and were organized and existed 
because of donations from citizens and businesses or public funding. Volunteer fire companies were 
prominent social organizations and membership was an honor. Having made their case for funding by 
proclaiming their work in the public interest, it seems unlikely they would disregard any fire.  

In the 150 - year span of fire marks in America fewer than 280 known different insurance 
companies issued fire marks; most insurance companies did not issue fire marks. If only about one in 
ten insurance companies issued fire marks, it’s not likely that the volunteers would let properties burn 
that did not have fire marks. Had this occurred, the hue and cry of the insurance industry and the 
public would certainly have been noted.  
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Benefits And Costs Of Insurance  

There are many positive aspects to the products and services provided by the 
insurance industry. Rather than providing the direct benefit of actually putting out the 
fire, as we did in Ben Franklin’s day, today’s insurance products function primarily as a 
means to reimburse people when their property is damaged or they suffer some other 
kind of unforeseen loss.  

Insurance helps individuals and business owners resume their normal standard of 
living and operations, which is actually a benefit to society as a whole. If your home 
burned down, and you had no means to pay for the repairs, it is unlikely you would have 
the funds to make other purchases. Not only would you be affected, but others from 
whom you ordinarily buy things would also be impacted. There would be a negative, 
ripple effect, on the economy. The proceeds of an insurance policy benefit everyone by 
restoring the insured person or organization to the same financial condition they were in 
before the loss happened—it indemnifies them.  

Another way insurance benefits society is by encouraging activities and devices that 
will reduce the amount of losses and their economic impact. For example, it has been 
proven that seat belts and other passive restraints in automobiles significantly reduce 
the extent of injuries suffered by vehicle occupants involved in auto accidents.  

Insurance companies were the major force behind requiring seat belts as standard 
equipment in all cars. The efforts of insurers to eliminate or reduce the amount of loss 
and human suffering date back to the earliest days of the insurance industry.  

Of course, insurance is not without its costs.  

In addition to the obvious consumption of resources, both human and otherwise, 
insurance can also create a situation where losses become more likely to occur. For 
example, who would be tempted to burn down their own house if they would have to 
bear the entire financial burden themselves? The fact that they have insurance has 
caused some unscrupulous people to commit the crime of arson, which means to 
intentionally burn down a building, simply to access the insurance policy proceeds. This 
certainly would not happen if there was no insurance policy, and so it is considered a 
cost of insurance.  
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Similarly, some people aren’t as careful to prevent losses when they are insured. 
They don’t cause the losses intentionally, as the arsonist does, but they are indifferent 
as to whether or not a loss occurs. These are people you may have heard say, “Oh well, 
if something happens to my property, so what, that’s what I have insurance for!” As you 
will learn, this indifference to loss leads to damage and injury that could be prevented 
and thus is also considered a cost of insurance. 

How The Insurance Industry Is Organized  

Within the property and casualty industry, there exist additional divisions.  

Commercial insurance (also called commercial lines insurance) involves protection 
for businesses and organizations.  

Personal insurance (also known as personal lines insurance) provides protection to 
individuals and families from risks of loss to their assets. Automobile insurance is 
probably the form of insurance with which you are most familiar, since it is the type you 
must purchase for yourself.  

Homeowners insurance must be purchased if you buy a home with the help of a bank 
or other lender in order to protect their collateral.  

Additionally, you may own jet skis, a boat, or an ATV (all terrain vehicle), all of which 
are insured by personal insurance policies.  

Where The Insurance Premium Dollar Goes  

Some people think insurance is a “rip off” because they believe insurance companies 
charge excessive premiums and then keep the money, earning high profits. In fact, 
nearly 70 cents of every dollar collected in insurance premiums is returned directly to 
policyholders in the form of claim payments. About 28 cents is used to pay the 
insurance company’s expenses, including the agent’s commission, the salaries of their 
employees, and other overhead items such as utilities, rent and the like. That leaves 
about 2 cents for profit. Many insurance companies would be very happy with a profit of 
2%, but in reality some make no profit at all by writing insurance. When an insurance 
company pays out more money in claims and expenses than it takes in premium, the 
company is considered to have suffered an underwriting loss. This can sometimes 
occur when unusual events take place that actuaries could not have predicted such as a 
major earthquake, tornado, or hurricane. If there is still money left over after paying 
these items, the company has experienced an underwriting profit.  

How can an insurance company stay in business if they have an underwriting loss? 
Insurers have another source of income. Since you must pay insurance premiums in 
advance, the insurance company is able to invest the money until the time comes to pay 
your claim. In the meantime the company earns interest on the funds.  

This is called the company’s investment income and it can be used to offset losses if 
claims exceed the company’s expectations.  

Insurance companies sometimes earn all their profits on investments. Insurance 
company investments are very conservative and are regulated by law. You would not 
want your insurance company to take your premium and invest it all in the stock market 
and then be unable to pay your claim.  
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General Principles of Insurance  

Just like when you build a house, the study of insurance must begin with a 
foundation.  

This foundation consists of the guiding principles that underlie all other topics we will 
discuss in this book.  

The first guiding principle is known as the doctrine of insurable interest. Under this 
doctrine, or rule, an insurable interest is said to exist whenever the occurrence of a 
certain event, such as a fire or theft, results in a financial loss to a person or 
organization. In order to purchase legally valid insurance, one must possess an 
insurable interest in the item being insured. If you own a car, and that car is damaged in 
an automobile accident, the value of the car declines and you suffer a financial loss.  

Therefore, you possess an insurable interest in that car and may purchase insurance 
to protect against the financial loss.  

Another part of the foundation is called the principle of indemnity, the second 
guiding principle of insurance. This is similar to insurable interest, but rather than 
defining under what circumstances you can collect on an insurance policy, the principle 
of indemnity determines how much you can collect. Let’s say your car is damaged in an 
auto accident.  

While you might want the insurance company to replace your car with a new one, this 
would violate the principle of indemnity since a new car is more valuable than an older 
one in most cases. So, the insurance company determines the value of your damaged 
automobile (including a deduction for depreciation) and pays you that amount. You are 
indemnified.  

Under this rule, insurance policies are considered to be contracts of indemnity, 
meaning they are designed to put someone back in the same general financial condition 
he or she was in before the loss occurred. In other words, you shouldn’t be able to profit 
by collecting the insurance. You may have heard the phrase “insurance is to make you 
whole.” This is a euphemism for the principle of indemnity. You’re no better off than you 
were prior to the loss, but neither are you any worse.  

Without each of these underlying principles, there is little that would separate the 
purchase of insurance from gambling. Think what would happen if people did not need 
to have an insurable interest in the houses they insured for loss by fire. You would 
simply drive around town, find the oldest, most rundown house you could, buy a fire 
insurance policy and wait for the place to burn down. It’s the doctrine of insurable 
interest that prevents you from doing that. In order to collect the insurance, you had to 
have suffered a loss in the first place.  
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Basic Insurance Terms  

Among the most fundamental insurance concepts are the meaning of the words risk, 
peril, hazard, loss, insurance, and insurance policy.  

Risk  

A risk exists whenever there is uncertainty about the outcome. “Taking a risk” means 
not knowing exactly what will happen. Facing risks is part of life, and it is the basic 
problem dealt with in insurance. Risk, however, comes in two forms, only one of which 
is addressed by insurance.  

Pure risk exists whenever there are only two possible outcomes: loss, or no loss. 
This is the type of risk insurance deals with. Your home burns (loss) or it does not (no 
loss). Your car is damaged in an accident (loss) or it is not (no loss).  

The other type of risk is called speculative risk. With speculative risk, there is a third 
possible outcome: gain. When you purchase a company’s stock, the value of the stock 
could decline (loss), it could stay the same (no loss), or it could appreciate (gain). When 
a company comes up with a new product, it could be a flop (loss), they could break 
even (no loss), or they could have a huge success (gain).  

Insurance does not deal with speculative risk, since the potential for gain or profit 
contained in these situations would be a violation of the general principles of insurable 
interest and indemnity.  

Peril  

A peril is the cause of a loss. Fire, flood, theft, and earthquake are all perils or events 
that can cause a loss to property and people.  

Hazard  

A hazard is a condition that makes a peril more likely to happen or that increases the 
seriousness of a loss. Leaving the door to your house unlocked when no one is there is 
a hazard since it increases the likelihood that a theft will take place. Building houses 
with wood shake roofs increases the amount of damage that the structure will suffer if 
there is a brush fire and is, therefore, a hazard. Some hazards are the result of the 
physical characteristics of property, such as old wiring in a home that could lead to a 
fire. Other hazards are created by people, such as when a person burns down his or her 
own house or when someone files a false insurance claim. This is called a moral 
hazard, since it arises out of a person’s habits or tendencies and increases the 
likelihood of losses.  

The person who is indifferent to loss represents a morale hazard, since it is his or 
her carelessness that raises the likelihood of loss.  

Insurance Policy  

An insurance policy is a document issued by an insurance company to its 
policyholder that provides details about what is covered under the contract. The type of 
coverage (such as automobile liability insurance), the limits (maximum amount that will 
be paid for a particular loss), and any deductibles (amount the insured must pay his or 
herself) are all stated in the policy.  
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Loss  

Loss is simply a decline in value. When there is a reduction in the quantity, quality, or 
value of something, a loss is said to occur. This can occur to tangible items, such as 
houses, cars, or equipment (direct loss), or it can result from damage to tangible items 
(indirect loss). An example is when you must take up residence in a hotel (indirect loss) 
because your house was damaged by fire (direct loss) or when you have to rent a car 
(indirect loss) while yours is in the shop being repaired following a collision (direct loss).  

Insurance  

Insurance is a social and contractual device that transfers the risk of financial loss 
from individuals or businesses to an insurer. The insurer collects small amounts of 
money from each of the individuals or businesses (premium) and “pools” them into a 
large sum of money out of which losses will be paid. The organization that arranges and 
administers the pool of funds is generally referred to as an insurer, and the individuals 
or businesses that transfer their risks are called insureds. The contract that makes the 
transfer is referred to as the insurance policy.  

Risk And Loss  

Whenever you are faced with a risk, there are three possible things that can happen.  

First, the outcome can be positive. When you risk your money buying a lottery ticket 
you could win (called a gain).  

Second, the outcome could be negative and produce a loss. When you face the risks 
associated with driving a car, you could have an accident. The accident is a loss, 
because you may have to pay to have your car repaired or may be responsible to pay 
for the damage you cause to someone else’s car.  

Third, the outcome could be neutral—neither positive nor negative. There’s no loss, 
but there’s no gain either.  

When there are only two possible outcomes to a risk, loss or no loss, it is referred to 
as pure risk. When there is a third possible outcome, gain, the risk is called speculative 
risk.  

Insurance is designed to treat pure risk exposures.  

Speculative risk, because it has a potential for gain, is not the subject of insurance.  

The purpose of insurance is to protect against loss. If no loss occurs or there is 
potential for gain, insurance usually cannot be purchased.  

For example, if you start a business, it can be successful or unsuccessful … 
insurance, in general, cannot be purchased to ensure the success of your business, 
though it can if your business is threatened by a peril (e.g., fire) where the only possible 
outcomes are loss or no loss. 
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Practice Quiz #1 
 

Complete each sentence below using the following list of words.  

Not all words are used.  

a. commercial  

b. property and casualty 

c.  insurable interest  

d. indemnified  

e. speculative risk  

f. life and health  

g. hazard  

h. peril  

i. personal 

j. pure risk 

k. financial loss 

l. insurance 

 

1. The type of insurance that protects business firms and other organizations is called  

______________________________ insurance.  

2. When a person stands to lose financially if a loss occurs, they are said to have an  

_____________________________ in the risk.  

3. A social device that transfers the risks of loss from an individual to an insurer is 
called _____________________________.  

4. A _________________________ is a condition that increases the chance that a 
loss will occur.  

5. When an insurance company puts someone back in the same general financial 
condition they were in prior to a loss, the person is said to be 
__________________________.  

6. A _____________________________ is defined as the cause of a loss.  

7. The type of risk that has a chance for gain is called 
____________________________.  

8. When someone is concerned about the risk of loss due to premature death or 
disability, they may purchase _____________________________ insurance to protect 
themselves.  

9.___________________ is the type of risk that most insurance policies are 
designed to deal with.  

10. When a piece of property is damaged and declines in value, it is said to have 
suffered a _____________________________.  
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How Can You Manage Risks?  

There are five methods a person can use to manage their risks of loss.  

Avoidance  

This risk management technique means that you eliminate the loss exposure or 
never acquire it in the first place. For example, if you fear having your car stolen, you 
might consider not owning a vehicle. If you already own the car, you could sell it.  

When used as a risk management technique, avoidance is very effective. In fact it 
ensures that a loss will not happen. However, it is not always practical and some loss 
exposures, such as death, simply can’t be avoided.  

Loss Control  

For risks that cannot be avoided, loss control can reduce the number of losses (loss 
frequency) or the cost of losses that do occur (loss severity). Burglar alarms are an 
example of a loss control device that reduces the number of losses that occur to 
property. A person intent on breaking into a home may see that the house has an alarm 
and decide not to commit the crime (at least to that house)!  

Seat belts and airbags in automobiles are examples of loss control devices that are 
designed to reduce the cost of a loss. While their use does not keep auto accidents 
from happening, when used by vehicle passengers these restraints generally result in 
less serious injuries.  

Choosing among the risk management techniques can be a challenge. When the 
risks of loss are enormous, avoidance may be most appropriate. For losses that don’t 
happen very often, but are costly when they do, insurance may be the best choice.  

Loss control measures that reduce the number of losses are called loss prevention 
methods.  

When the purpose is to reduce the cost of a loss, the device is referred to as a loss 
reduction technique, because the dollar amount of the loss is less than it would be 
otherwise.  

Transfer to Others  

Some risks can actually become the responsibility of someone else using a transfer 
such as contract or agreement. When you rent a car, the rental car company requires 
you to sign a contract in which you agree to pay for any damage to the vehicle. Rather 
than suffer the loss itself, the rental car company transfers that risk to you, the renter.  

Retention  

The risk management method of retention means paying some or all of the losses 
that occur out of your own personal current income or from a personal savings account.  

An example of the individual paying for the loss or sustaining the damage without 
correcting the problem is in the case of small losses, such as cracks in a car windshield. 
The owner of the car may retain the loss (pay out of pocket) since it does not happen 
frequently and does not result in a large dollar amount of loss.  
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It is also possible that the damage will not be repaired and the person will simply 
have a vehicle worth less money due to the cracked windshield. Either way, the burden 
of the loss falls on the owner of the vehicle.  

Insurance  

The last risk management method to be considered is insurance, or transfer of the 
cost of loss to an insurance company. Understanding how insurance operates as a tool 
of risk management is the primary purpose of this book and will be dealt with in some 
detail in the following chapters. 

For each of the following loss exposures, indicate the risk management technique(s) 
that is (are) most appropriate for treating the risks of loss.  

 

Practice Quiz #2 
1. A vehicle owner travels frequently on roadways with heavy trucks and 

worries about the ____ 

2. An athlete is concerned that playing two sports is high school may result in 
an injury that ____ 

3. The tires on a vehicle have become worn and could result in a blow-out 
and collision or ____ 

4. A beginning driver is worried that an automobile accident could result in 
serious injuries ____ 

5. A contractor is concerned that he might be sued for damages as a result of 
something done ____ 

 

 

a. could jeopardize a college scholarship to play one sport.  

b. by a subcontractor at a construction site.  

c. overturn of the vehicle.  

d. possibility of getting a cracked windshield.  

e. to passengers in the vehicle or to others.  
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Matching Questions: Match each term in Column A with its definition in Column B.  

Column A  

___ 1. Deductible  

___ 2. Endorsement  

___ 3. Insurance Policy  

___ 4. Actual Cash Value  

___ 5. Depreciation  

___ 6. Replacement Cost  

___ 7. Coverage  

___ 8. Limit  

___ 9. Risk  

___ 10. Declarations Page  

Column B  

a. The cost of replacing your property at today’s prices, minus depreciation.  

b. The protection for specific losses provided under the terms of an insurance policy.  

c. The chance of a financial loss.  

d. The maximum amount that an insurance company will pay for a covered loss.  

e. The amount of money the policyholder agrees to pay toward the total amount of an 
insured loss before the insurance company pays.  

f. A legal contract that sets forth the rights and obligations of both the policyholder and 
the insurance company.  

g. The decrease in the value of property due to wear and tear, age, or other cause.  

h. The portion of the insurance policy booklet containing the information that makes the 
insurance policy your own.  

i. An amendment attached to an insurance policy to add to or change the terms of a 
policy contract.  

j. The amount it would cost to replace damaged property at today’s prices, without a 
deduction for depreciation.  
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Multiple Choice:  

In the space provided write the letter of the item that best completes the statement.  

1. Selecting a higher deductible ____ 

a. leads to a higher premium.  

b. leads to a lower premium.  

c. often has no effect on premium.  

d. never has an effect on premium.  

 

2. The three basic types of risks are ____ 

a. contents, liability, additional living expenses.  

b. contents, liability, loss of income/additional expenses.  

c. property, liability, loss of income/additional expenses.  

d. property, liability, additional living expenses.  

 

3. When you refuse to engage in any activities that may expose you to a loss,  

you are managing risk through ____ 

a. avoidance.  

b. retention.  

c. transfer.  

d. insurance.  

 

4. When you decide that you will pay for a future loss out of your current income  

and/or savings, you are managing risk through ____ 

a. avoidance.  

b. retention.  

c. transfer.  

d. insurance.  

 

5. As a group, teenagers pay more for insurance because teenagers ____ 

a. own more cars.  

b. drive more miles.  

c. park their cars on the street.  

d. have high accident rates.  
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True or Make True:  

Read each statement carefully and decide whether it is true or false. If it is false, change the 
underlined word or words to make the statement true.  

____ 1. Actual Cash Value is the decrease in the value of property due to wear and tear, age, or 
other cause.  

____ 2. Liability is the legal responsibility you have to others to compensate them for damages you 
cause.  

____ 3. The higher the limit(s) a policyholder selects, the higher the premium the policyholder will 
pay.  

____ 4. Since an insurance company cannot afford unlimited losses, coverages are subject to 
deductibles.  

____ 5. The declarations page is a legal contract that sets forth the rights and obligation of both 
the policyholder and the insurance company.  

 

Match the terms to their description.  

_____ Benjamin Franklin  

_____ Lloyd’s of London  

_____ Underwriter  

_____ Premium  

_____ Fire Mark  

 

1. The amount of money charged for an insurance policy.  

2. A person pledges who financial backing of a risk.  

3. The father of modern insurance in the United States.  

4. A symbol placed on a building to signify that it is insured.  

5. An organization of individuals who insure large and unusual risks.  
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I. TYPES OF PROPERTY POLICIES 
A. Property: Personal lines 

“Personal Lines” is a term used to describe insurance for individuals or families. Commercial Lines 
is a term used to describe insurance for businesses. 

When broken down into simple terms, insurance can be considered a method for distributing risk 
among a group of people so that no single person feels the full effects of a loss. Defined that way, 
insurance has a long history. In ancient China, farmers’ crops were taken to market via water, rather 
than land. If a ship sank, obviously it meant great financial loss. Eventually, farmers distributed their 
crops across a group of ships so that the sinking of one ship wouldn't ruin one lone farmer. Other 
ancient societies had similar systems of safe-guarding individual investments. In the 13th century, 
European merchants began insuring their ships by signing contracts with wealthy benefactors that 
provided compensation in case a ship was lost at sea.  

In a then anonymous letter to The Pennsylvania Gazette on February 4, 1735, Benjamin Franklin 
coined the famous phrase "an ounce of prevention is worth a pound of cure" when talking about the 
need for a better fire fighting service in the city of Philadelphia. In December 1736, a fire fighting 
service was formed in Philadelphia, and in 1752, Franklin's Union Fire Company, along with members 
of other fire fighting groups, formed the Philadelphia Contributionship, the first insurance company in 
the American colonies. Today, Franklin's proverb remains as valuable as ever.  

1. Dwelling and contents (DP forms) 

A series of forms providing basic, broad, or special form coverage for dwelling buildings and 
contents or coverage for household contents only. Usually written for either hard to place 
homeowners or for owned property rented to others.  

Dwelling Policy   

An insurance policy that covers buildings and the personal property inside. The Insurance Services 
Office has a basic form, a broad form, and a special form.  

The principal differences among them are the perils covered. The forms are designed to insure 
one- to four-family dwellings, whether owner-occupied or tenant-occupied, and can be used to insure 
mobile homes. Unlike homeowners’ policies, dwelling policies do not include theft, liability or medical 
payments coverage, but these coverages can be added by endorsement. The ISO policy forms have 
a standard format:  

 Coverage A--Dwelling Coverage  

 Coverage B--Other Structures Coverage  

 Coverage C--Personal Property Coverage  

 Coverage D--Fair Rental Value Coverage  

 Coverage E--Additional Living Expense (except basic form)  

Dwelling policy basic form   

A very limited dwelling policy (ISO form DP 00 01) that only covers the perils of fire or lightning and 
internal explosion and does not include additional living expense coverage, though this can be added 
by endorsement. The form includes an "other coverages" section that extends coverage to other 
structures; debris removal; improvements, alterations and additions; world-wide personal property 
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coverage; rental value; reasonable repairs; and fire department service charges. An extended 
coverage option adds the perils of windstorm, hail, explosion, riot, civil commotion, aircraft, vehicles, 
smoke, and volcanic eruption. Another option adds the perils of vandalism and malicious mischief.  

Dwelling policy broad form   

This dwelling policy (ISO form DP 00 02) is identical to the basic form except it includes coverage 
E (additional living expense) and the perils available as coverage options under the basic form. In 
addition, it includes the perils of damage by burglars; falling objects; weight of ice, snow or sleet; 
accidental discharge or overflow of water or steam; sudden and accidental tearing apart, cracking, 
burning or bulging; freezing; and sudden and accidental damage from artificially generated electrical 
current. In addition to the "other coverage" provided in the basic form, it includes coverage for trees, 
shrubs, and other plants; collapse; and glass or safety glazing material.  

Dwelling policy special form   

This dwelling policy (ISO form DP 00 03) is identical to the broad form, but it insures the dwelling 
and other structures on an open-perils basis and covers personal property on the same broad 
named-perils basis as the broad form.  

Open perils   

A property insurance form that insures against any risks of loss that are not specifically excluded. 
This term is frequently used instead of "all risks."  

All-risk insurance   

A property or inland marine insurance form that covers all risks of loss except risks that are 
specifically excluded. All-risk policies always have some exclusions or limitations regarding the 
insured property, persons or protected interests, and some policies may exclude certain causes of 
loss.  

Broad form property insurance endorsement   

An endorsement to a property insurance policy covering perils such as breakage of glass, falling 
objects, weight of snow, ice, sleet, or water damage, in addition to the basic perils.  

Named perils  

Specified causes of loss covered under a property insurance policy. No coverage is provided for 
perils not listed.  

Most of today’s insurance policies combine several coverages into one package. Some coverages 
are basic and always included in the policy others are optional and allow the insured to select 
additional protection for additional premiums. All of the coverages selected, with their limits and 
premiums, are shown on the declaration page.  

Property coverage protects the dwelling, other structures on the property, and personal property. 
The homeowners policy also provides compensation for additional expenses after a loss. Additional 
payments may also be made for certain stated expenses or losses. Claim payments will not exceed 
the specified limit of liability for each coverage. Let’s take a brief look at each individual property 
coverage. 

Dwelling coverage covers the dwelling, structures attached to that dwelling (such as a garage, 
carport, or breezeway), and fixtures permanently attached to the house (such as a furnace, wood 
burning stove, plumbing fixtures, built-in air conditioning system, and certain kitchen appliances). As 
you can see in the example above, the premium for dwelling coverage includes the premiums for 
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most of the other coverages. That premium will depend upon many factors, including the replacement 
value of the house, its construction, the deductibles selected, and location. 

Coverage for Other Structures covers those buildings and structures that are on the insured 
premises but completely separated from the house or connected only with a fence or utility line. Such 
structures as in-ground swimming pools, fences, detached garages, tool sheds, and gazebos are 
included here. Structures used on a regular basis for business purposes are not covered by 
homeowner’s policies. A builder who stores lumber and tools in a barn behind his home should cover 
that barn on a commercial policy. 

Personal property coverage insures personal property that the insured owns or uses anywhere in 
the world. Property that is borrowed and damaged by the insured is also covered. Most insurance 
companies automatically insure furniture and personal possessions at a limit equal to 50% of the 
amount for which the dwelling is insured, but this amount can be increased for an additional premium. 

Personal property coverage is subject to certain exclusions that restrict the limits on certain kinds 
of property. There are several popular options that increase protection on items not normally covered 
or covered only up to certain limits. Again, such optional coverages are available for additional 
premiums. 

Personal property replacement coverage extends protection to include the actual cost to repair 
or replace damaged property. Generally depreciation is taken into account when determining a claim 
payment. With this option in the policy there is no deduction for depreciation. 

Extended theft coverage insures items or property left in unattended motor vehicles or trailers. 

Jewelry and fur coverage increases the limit of liability for the loss of jewelry watches, furs, 
precious and semiprecious stones. 

Silverware coverage similarly increases the limits for the loss of silverware, silver-plated ware, 
gold ware, gold-plated ware, and pewter ware. 

There are other options that can further customize the basic homeowner’s policy to protect the 
personal property your customer owns or uses. 

Additional expenses coverage is intended to help compensate the insured for additional living 
expenses after a loss. This does not cover all living expenses — only those in excess of the ones the 
insured normally pays. 

Suppose a family is forced to live in a motel and eat in restaurants for two weeks after their home 
is damaged in afire. Their normal living expenses for that period would be $500, but they spend 
$1200. Additional expenses coverage would reimburse them for the extra $700 expense because of 
the damage to their home. 

Again, the purpose of this coverage is to return insureds to the financial condition they enjoyed 
before the loss. 

Additional payments are also made for specified expenses or property losses the insured incurs. 
They provide reimbursement for such things as debris removal, removing property from endangered 
premises, fire department service charges, and glass breakage. Notice that such payments help to 
limit damage and the need for insurance company to pay higher claim payments. 

Just going with the usual homeowner’s package may neglect important coverage that your 
customers need. If a family’s silverware worth $3500 is stolen, they will be in for a rude awakening if 
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they have only the standard $1000 coverage. By taking the time to thoroughly determine what 
property must be protected, you can avoid these unpleasant surprises.  

Settlement of Property Losses 

The replacement cost is the actual cost of repairing or replacing the home at today’s prices. For 
adequate protection, the amount of dwelling coverage should be based on that replacement cost. It is 
up to you to keep an eye on your customer’s policy — especially when appreciation and 
improvements constantly push the replacement cost upward. You can obtain a reasonably good 
estimate of the replacement cost by using construction data from reputable appraisal companies. 

Most insurance companies recommend full replacement coverage. This means insuring the 
dwelling for 100% of its replacement cost and updating that coverage as the replacement cost rises. 
The insurer will then pay whatever it costs to replace the damaged property or return it to its pre-loss 
condition—even if that cost exceeds the limit of liability 

Suppose our homeowner has kept up with the growing replacement cost of the home and has now 
upgraded the dwelling coverage from $120,000 to $180,000. The damage will cover any damage to 
the home in full—even if the house is destroyed and costs more than $180,000 to rebuild. 

Your customer may be tempted to save money by underinsuring or buying only the minimum 
coverage that is required. You can provide value-added service by keeping the homeowner aware of 
rising replacement costs. When it is time to decide on the amount of property insurance to carry on 
the home, you should encourage the customer to honestly answer one question — Can I afford to 
replace my home and possessions at today’s prices? 

Customizing the Policy 

Determining your customers’ insurance needs and “building” the proper policy is much like ordering 
from a menu. In a good restaurant the menu offers a range of courses—something for every taste. In 
the same way you can offer your customers a range of coverages — protection that meets their 
needs and circumstances. 

Basic Form – DP 00 01 
Basic policies provide the specified perils coverage we discussed previously. The house and 

possessions are covered for losses caused by those perils specifically listed in the policy. Perils not 
listed are not covered. Usually basic policies cover fire and lightning, windstorm and hail, explosion, 
riot and civil commotion, damage caused by vehicles or aircraft, smoke damage, vandalism, and 
theft. 

Broad Form – DP 00 02 
 Broader policies cover all losses to the house except those specifically excluded in the policy. All 

the perils in the basic policy are covered and others are added—rupture of steam or hot water 
systems, falling objects, weight of ice, snow, or sleet, electrical damage to appliances, water damage 
from plumbing or heating systems, collapse of buildings, and losses to property being conveyed 
because of collision or upset of the vehicle carrying that property This coverage applies to the home 
or other buildings only. Possessions are still covered only for those perils specified in the policy. 

Review the following examples of DP forms then test your understanding by completing the 
Practice Quiz on page 49. 
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Special Form – DP 00 03 
The broadest policies cover damage to the house and possessions on an all risk basis — all perils 

are covered except those specifically excluded in the policy. These policies add such perils as the 
escape of oil from heaters or tanks, damage by certain wild animals, and the backup of water caused 
by the buildup of ice on roof surfaces. 

Optional coverages extend protection even further. Earlier in this lesson we mentioned personal 
property replacement, extended theft, jewelry and fur and silverware coverage that provide extended 
personal property coverage. Earthquake coverage, flood coverage, and mortgage insurance (which 
pays the mortgage balance when the insured or spouse dies) are also examples of optional property 
coverages that protect the house. Optional liability coverage is available for watercraft and 
snowmobiles, certain business pursuits, personal injury, and the business use of the home. All of 
these optional coverages extend protection and are available for additional premiums. 

The point is this: You have many options to choose from in developing the right homeowner’s 
policy for your customer. The policy that is finally written is a contract between the insurance 
company and your customer. 

It is not like a meal which can be sent back because it is under- or over-cooked. Your customers 
must understand what they are “ordering” when the policy is written. It’s too late to customize the 
policy to their specific needs after a loss has occurred. 

Review the following examples of DP forms then test your understanding by completing the 
Practice Quiz at the end of this Chapter. 
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Practice Quiz #3 
1. Theft of part of a completed building is covered by the Special Dwelling Form. ( ) True ( ) False 

2. Both the Broad and Special dwelling Forms cover damage caused by discharge or overflow of 
water on the same basis.  ( ) True ( ) False 

3. An insured may select all or any combination of Dwelling Coverages A, B, and C, and any 
amount of insurance may be written above minimum requirements. ( ) True ( ) False 

4. All Dwelling Forms have the same five coverages (A, B, C, D, and E). ( ) True ( ) False 

5. Which of the following risks in NOT eligible for coverage on a Dwelling Form? 

( ) A. A permanently-stationed mobile home 

( ) B. A three-family house, partially used by the owner-occupant as a barber shop. 

( ) C. A small six-unit apartment building. 

( ) D. A large private home at which rooms are rented to three boarders. 
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2. Personal Liability 
Protection against legal liability arising in connection with personal, non-business activities both on 

and off insured premises. Coverage is extended to the named insured, relatives of the named insured 
who reside in the named insured’s home, and injuries caused by pets (e.g., a dog bite).  

Forms of Protection Against Loss 

Your customers own property and engage in activities that expose them to loss. Some 
occurrences causing loss happen on a regular basis, some happen infrequently, some are possible 
but have not happened yet, some could not happen. By analyzing and identifying the frequency and 
severity of such risks, the customers’ exposure to loss can be reduced or covered. 

Insurance is not the only form of protection. In prevention, property or procedures are modified to 
eliminate any possibility of loss Giving up skydiving eliminates your liability of falling on someone, not 
to mention the consequences that fall would have on your own health. 

In reduction, measures are taken to minimize the extent of loss, even if the possibility of loss 
cannot be entirely eliminated. A smoke alarm may not stop a fire in your home and snow tires may 
not stop your car from skidding, but both reduce the seriousness of accidents that might occur. The 
insurance company sometimes sends pamphlets and brochures to its customers to advise them on 
reducing loss. 

 In retention, the customer decides to retain those risks that are relatively inexpensive. When 
deciding not to carry collision coverage on an older car, the customer is retaining risk. Any losses 
resulting from damage to the car will come out of the customer’s pocket. The customer might retain 
only part of that risk by carrying collision coverage but with a deductible. 

Some exposures cannot be eliminated or retained, and the risk must be transferred to an insurer. 
Without insurance few families could afford the property or liability risks of owning a car, a home, a 
boat, or any other valuable personal property In some cases the customer does not have a choice. 
Auto registration is not permitted without insurance, and banks require insurance on automobiles and 
homes that they finance. 

Insurance solutions should only be suggested when there is a clear understanding of the 
customer’s situation. Obviously the final decision about what insurance to purchase rests with the 
customer. But in many cases that customer is looking to you for advice. That is what an analysis of 
the customer’s risks provides—a sound basis for recommending a program of insurance. 

Certain risks must be protected against because the loss would cause severe suffering. These 
risks call for essential coverages. Auto coverages required by law and mortgage coverage are in 
this category. Some risks may result in considerable loss which might jeopardize the financial 
condition of the customer. These call for desirable coverages. Other risks may have only a remote 
chance of occurring or may cause only a financial inconvenience. These risks call for optional 
coverages — insurance that would be nice to have but only if the customer’s budget permits. 

Insurance packages today have been designed to meet the varied needs of most individuals. In 
many cases your customer’s needs for essential, desirable, and optional coverages are available in 
those packaged policies which can then be customized through the use of deductibles and 
endorsements. Analyzing the needs of the customer and selecting the appropriate coverages and 
loss control measures is the first step to providing value-added service for your customers. 
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What Does Insurance Protect Against? 

We said that insurance offers protection against the risk of financial loss. In this section we will look 
at the causes of such loss and the kinds of loss that can result. We will also define some frequently 
used insurance terms. 

There are three major kinds of financial loss: 

1. Property loss 

2. Loss of health and earning capacity 

3. Liability loss 

Let’s look at each a little more closely. 

Property losses can involve tangible property, which includes real property and physical property, 
and intangible property Real property is land and buildings, while physical property includes 
possessions and items found inside those buildings. Tangible property is easy to identify; these are 
assets that clearly exist and have value for the owner. Intangible property includes such things as 
copyrights, patents, or the right to use something—things that cannot be touched or seen but that still 
have a definite value for the owner 

Consider the following accident to see the kinds of property loss that can result: 

A house that is owned by Mrs. Jones and rented to the Smith family burns to the ground Most of 
the furniture is owned by Mrs. Jones, while the rest of the items in the home belong to the Smiths. All 
are destroyed in the fire. 

In this accident, Mrs. Jones has experienced a loss to her real property— the house itself. She has 
also suffered a loss to her physical property— the furniture burned in the fire. The Smiths too suffered 
a loss to their physical property— their personal possessions — and a loss to their intangible 
property—the right to occupy the space they rented in the home. And the property loss goes beyond 
this. Mrs. Jones will lose future income —her revenues will stop because the Smiths will no longer 
pay rent and her expenses will increase if she decides to rebuild the house. 

A direct loss results when the property comes into direct contact with the cause of the loss. An 
indirect loss results as a consequence of the direct loss. In the above example, the direct loss is the 
loss of the home, the physical property, and the right to occupy the rental space, all of which resulted 
directly from the fire. The indirect loss is the loss of net income that Mrs. Jones will experience as a 
consequence of the fire. 

What then are property losses? As you can see, the answer is not as simple and straightforward as 
you would expect. Property losses include the obvious loss to the property itself, but also the loss of 
future income resulting from the loss of that property. That loss of income may result from decreased 
revenues or from increased expenses to repair or replace the damaged property 

Loss of health and earning capacity is the second kind of financial loss. Disability 
unemployment, retirement, and death all have the potential of eliminating sources of income and 
draining a family’s bank account. There are many forms of protection against the loss of health or 
earning capacity, including life and health insurance, unemployment and disability compensation, 
financial services (such as individual retirement accounts), and specific coverages in personal lines 
products. 

The third category is liability loss. Such a loss results when the individual is found legally liable for 
the consequences of acts or omissions resulting in damages or losses to other parties. Financial 

http://www.fyiexpress.com/


20 Hour Pre-Licensing for Personal Lines P&C Agent Study Manual 

 

Last Update: 3/12/2016  Page 76        More Online Education at www.FYIExpress.com  

losses that result can include legal fees, court costs, fines, the amount of judgments awarded by the 
court, the costs of out-of-court settlements, and the long-term effect that a lawsuit might have on the 
person’s reputation and earning capacity Negligence is the most common reason for a liability lawsuit 
where the defendant is charged with failing to exercise proper care in protecting others. 

Property Loss 

 Loss of property itself 

 Loss of income from property 

Loss of Health or Earning Capacity 

a. Disability 

b. Unemployment 

c. Retirement 

d. Death 

Liability Loss 

 If legally liable for the consequences of certain acts or omissions 

The chart above summarizes the kinds of financial loss that insurance protects against. Your goal 
in developing a sound insurance program for your customers is to provide protection in each of these 
areas. As we examine various personal lines products, you will see how coverages have been 
included to cover potential losses in each of these areas. 

Personal Liability Coverages 

Where property coverage protects the insured’s home and property, liability coverage provides 
protection when other persons claim the insured damaged their property or caused them bodily injury. 
The amount the insurance company will pay depends on the amount of coverage your customer 
selects. This amount is again shown under the Limit of Liability column on the declaration page. 

Personal liability coverage applies when the insured is obligated by law to assume responsibility 
for an action that caused property damage or bodily injury to another party. Liability coverage does 
not cover damage to the insured’s own property—only that of visitors, neighbors, or others in some 
way affected by the actions of the insured. Two examples will help illustrate personal liability 
coverage: 

This coverage applies for the well-known confrontation between the family dog and the mail 
carrier. The claim will be paid if the dog bite occurs on the insured property or if the actual biting 
occurs after a chase down the street. 

The insured is burning leaves on his property when a gust of wind sends the fire out of control. His 
fence and the neighbor’s tool shed are damaged in the fire. In this accident only the neighbor’s shed 
is covered by the Personal Liability coverage. The fence will be covered by the Other Structures 
coverage of his policy under Property Coverages. 

Medical payments to others coverage pays for medical expenses of people other than the insured, 
when those expenses are due to an accident caused in some way by the insured. This coverage 
provides a way of maintaining neighborly relations without having to prove who is legally responsible 
for the accident. Medical payments coverage applies to accidents happening on the insured location 
or off that location if the accident is caused by the insured family and even the pet. 
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A neighbor’s child breaks her arm when she falls from a sliding board in the insured’s backyard. 
The medical expenses resulting from that accident will be covered, regardless of who was to blame 
for the accident 

The insured’s liability coverage is thus automatically extended to many locations beyond the 
insured premises. 

As was true with property coverages, there are certain additional payments in the liability section of 
the homeowner’s policy. These payments are made over and above the limits shown on the 
declaration page. 

 To pay for minor damage to the property of others without regard for legal liability For 
example, this provides payment for accidentally throwing an object through the neighbor’s window. 

 To defend a claim or lawsuit against the insured but only as long as the limit of liability has 
not been used up in paying settlements or judgments. 

 To pay premiums on appeal bonds when a judgment has gone against the insured and the 
judgment is appealed. Also to pay premiums on attachment bonds which guarantees payment of the 
original judgment if the home or property is sold. 

 To reimburse the insured for wages or salary lost when attending hearings or trials at the 
insurer’s request. 

 To reimburse the insured for providing first-aid expenses at the scene of the accident.  

Practice Quiz #4 
Review the following example of a Personal Liability policy then complete the following Practice 

Quiz to test your understanding of basic Personal Liability insurance terms and concepts.  

When you have finished, check your answers in the answer book. If possible, it may be 
advantageous to discuss these exercises with more experienced people in your agency. 

1. Insured Location includes an individual or family cemetery plot or burial vault of an insured.  

( ) True ( ) False 

2. Coverage L and M apply to bodily injury, personal injury, or property damage which is a 
foreseeable result of an intention or criminal act of any insured. ( ) True ( ) False 

3. The total liability under Coverage L for all damages resulting from any one occurrence will not 
be more than the limit as shown in the Declarations regardless of the number of insureds, 
claims made or persons injured. ( ) True ( ) False 

4. Bankruptcy of any Insured relieves the company of its obligations under the Personal Liability 
policy. ( ) True ( ) False 

5. In the event of death of the insured, the policy continues in force for at least 90 days.  

( ) True ( ) False 

 

http://www.fyiexpress.com/


http://www.fyiexpress.com/


http://www.fyiexpress.com/


http://www.fyiexpress.com/


http://www.fyiexpress.com/


http://www.fyiexpress.com/


20 Hour Pre-Licensing for Personal Lines P&C Agent Study Manual 

 

Last Update: 3/12/2016  Page 83        More Online Education at www.FYIExpress.com  

3. Homeowner’s (HO Forms) 
 

Policy Choices - read your policy very carefully  

While each insurance company prepares its own contracts, most sell policies that are similar. The 
form number on a typical policy usually includes one of these labels:  

 

HO-2 & HO-4 The Broad Form  

These policies list EVERY covered peril. The policy will not pay for any peril not listed!  
 

HO-3 The Special Form  

The H0-3 is the most common homeowner’s policy today. Instead of listing the perils it does cover, 
the HO-3 policy lists the perils it does not cover. The policy will pay when the building damage is 
caused by any peril (subject to limitations in the policy) that is not on the list of exclusions. The HO-3 
coverage for contents (personal property rather than the structure) is identical to the HO-2.  

 

HO-4 Tenant (or "renters insurance") The Broad Form  

The HO-4 policy insures the contents of your rented home but not the building itself. It lists every 
covered peril.  

 

HO-5 Comprehensive Form  

The HO-5 covers most types of damage except earthquakes, wars and floods.  
 

HO-6 Condominium  

The HO-6 policy insures your condo contents and only the portion of the building you own (such as 
the interior walls) independent of other owners.  

Know what part of the building your insurance covers and compare it to the parts covered by the 
condo association - make sure the gaps are filled.  

 

Typical exclusions for the HO-2, -3, -4, -5 and -6 forms  

Typical exclusions include earthquake, flood, water damage (sewer backup or a basement leak), 
power failure off your premises, poor home maintenance, war collapse, nuclear hazard, intentional 
acts of an insured, laws and ordinance enforcement (such as building codes). Be sure to review your 
policy’s exclusions and limitations so that you know what is not covered. You can usually purchase 
additional coverage for most items that are excluded under the policy.  

 

HO-8 Market Value  

The H0-8 policy insures the structure based on its "market value.'' If your house burns down, the 
policy will pay no more than it would have sold for on the day before the fire.  

http://www.fyiexpress.com/


http://www.fyiexpress.com/


http://www.fyiexpress.com/


http://www.fyiexpress.com/


http://www.fyiexpress.com/


http://www.fyiexpress.com/


http://www.fyiexpress.com/


http://www.fyiexpress.com/


http://www.fyiexpress.com/


http://www.fyiexpress.com/


http://www.fyiexpress.com/


http://www.fyiexpress.com/


http://www.fyiexpress.com/


http://www.fyiexpress.com/


http://www.fyiexpress.com/


http://www.fyiexpress.com/


http://www.fyiexpress.com/


http://www.fyiexpress.com/


http://www.fyiexpress.com/


http://www.fyiexpress.com/


http://www.fyiexpress.com/


http://www.fyiexpress.com/


http://www.fyiexpress.com/


http://www.fyiexpress.com/


http://www.fyiexpress.com/


http://www.fyiexpress.com/


http://www.fyiexpress.com/


http://www.fyiexpress.com/


http://www.fyiexpress.com/


20 Hour Pre-Licensing for Personal Lines P&C Agent Study Manual 

 

Last Update: 3/12/2016  Page 112        More Online Education at www.FYIExpress.com  

 How Homeowners Insurance Works  

While rebuilding New Orleans and the Gulf Coast after the horrible devastation of hurricanes 
Katrina and Rita has relied in part on numerous volunteers, aid agencies and donations from the 
public, insurance agencies have also played an important role. The numbers involved in this disaster, 
the worst natural disaster the insurance industry has ever dealt with, are astounding: 1.7 million 
insurance claims were filed for $40.6 billion in damages. Approximately 682,000 insured vehicles 
were damaged or destroyed. Despite the terrible destruction and the long rebuilding process ahead, 
insurance companies have largely succeeded in their job. Reports indicate that only 2 percent of 
claims remain in some form of dispute. Though many people found themselves the victims of a poor 
FEMA response or lacked adequate insurance coverage, millions of others have been able to return 
to their lives because of the safety net provided by homeowners insurance.  

Of course, homeowners insurance isn't just for victims of major disasters. From water damage to 
vandalism to someone accidentally injuring himself at your home, homeowners insurance has many 
applications. In this article, you'll find out why you need homeowners insurance, how it works and how 
to save money on the best policy for you.  

Why Buy Homeowners Insurance? 

Given all of the expenses that come with owning a home, it's reasonable to wonder if homeowners 
insurance is just another seemingly useless expense. The answer is no, it's not useless -- in fact, 
homeowners insurance is essential. Not only will a good policy save you money in the event that 
something happens to your home or belongings, an insurance company can also help you with other 
matters, like making your home more resistant to natural disasters. And though having homeowners 
insurance isn't required by law, most mortgage lenders require you to have homeowners insurance in 
order to borrow money from them. If you live in a condominium or co-op, you may also be required by 
your tenants' association to have homeowners insurance.  

Even if you have a relatively new, well maintained house, homeowners insurance can help you in 
situations that may not be preventable. Say, for example, that you are having a dinner party at your 
house. A group of guests is gathered on the back patio, and one of the guests trips on a loose tile and 
breaks his ankle. You, as the homeowner, are potentially liable for the guest's injury. The right 
homeowners insurance policy should protect you against legal action and pay for the injured man's 
medical bills.  

Now that you know why you need it, let's take a look at what it is you're buying.  

What is Homeowners Insurance? 

Different policies exist for renters, owners of mobile homes, people seeking bare bones coverage 
and those living in homes that are very old, but most homeowners will purchase what is called an HO-
3 policy. This insurance policy covers your home and its contents against damage and theft, as well 
as you, the owner, against personal liability if someone is injured while on your property. This 
coverage also includes damage caused by pets and most major disasters, though floods and 
earthquakes require separate policies. Homeowners insurance does not cover problems that result 
from poor maintenance or general wear and tear. A basic homeowners insurance policy should also 
cover other structures on your property and should provide for living expenses in case you are not 
able to live at home after a fire or other insured disaster. The amount of coverage provided for each 
of these items varies depending on the insurer and the type of policy.  
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One of the first things you need to know about your policy is the liability limit. The liability limit 
determines how much coverage you have should something happen to your home. These limits 
usually start at $100,000, but policies can be purchased with much higher limits. Most experts 
recommend that you have at least $300,000 to $500,000 of coverage, depending on the value of your 
home.  

When someone talks about the amount of coverage they have, or their liability limit, they are 
probably referring to the coverage for their home -- that is, for the amount of money it would cost to 
rebuild their home given the price of materials and labor in the area. This amount is not the same as 
the purchase price of your home, which accounts for factors like the value of the land. A quick 
estimate of your rebuilding cost can be done by multiplying your home's total square footage by the 
building cost per square foot.  

While your liability limit is a reflection of the amount of coverage for your actual home, other 
structures on your property, such as a garage, are usually covered for 10 percent of that amount. 
Coverage for personal belongings usually falls somewhere between 50 percent and 70 percent of the 
amount of coverage on the structure of the home. And, as mentioned earlier, in case you have to live 
somewhere else because of damage to your home, most plans cover costs of living away from home 
-- hotel, restaurants/food, etc. -- up to 20 percent of your home's liability limit. Other policies may 
provide unlimited coverage for living expenses but only for a limited period of time.  

Another option you'll probably be asked to consider is replacement cost versus actual cash 
value. Here's where you'll really want to consider the contents of your home. Let's say, while you're 
not a complete luddite, by comparison to most current homeowners, the amount of electronic gadgets 
in your home is pretty small. You have a television that's almost as old as you are and you wouldn't 
miss it if it were gone. You also have an inexpensive stereo and the computer you use is an old 
loaner laptop from work. So which option is right for you? Going with actual cash value would mean 
that if these items were damaged, you'd get an amount of money equivalent to the current value of 
those items (accounting for depreciation). The laptop is covered through work; you won't need to 
replace that. And since you don't really care about the television, you could simply take the money 
you get and just get a new, cheap stereo. Meanwhile, your neighbor has everything a home theater 
should have - a plasma TV, a surround sound speaker system, DVD player, etc. in both her living 
room and the family room. With that kind of equipment, she'd definitely want to consider replacement 
cost coverage, which pays for a new version of the item that was lost or damaged - there's no 
accounting for depreciation. Obviously, in the case of electronics, which can depreciate in value 
rapidly over time, a replacement cost policy can be a big advantage. However, this isn’t the only 
scenario that calls for this option.  

Let’s go back to your household contents. There are other types of items to consider when making 
this decision. For example, what about the collection of signed prints you have? And there’s also the 
stamp collection and those original, signed Pearl S. Buck manuscripts. Original pieces of artwork or 
other costly collectibles can be just as, if not more, valuable than today’s pricey electronics. 
Replacement cost coverage is usually 10 percent more expensive than actual cash value coverage, 
but under the right circumstances, it's definitely worth the extra coverage.  
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Is my Policy Special? 

Some homeowners may require a higher liability limit than what comes standard with their policy. 
Getting a higher limit can sometimes be as simple as paying a higher premium. However, in certain 
cases a special type of policy might be necessary. For example, an umbrella or excess liability 
policy is a separate policy that pays money to the policyholder after the liability limit on your regular 
homeowners insurance has been reached. Some umbrella policies defend against things like 
invasion of privacy, slander and libel. Generally, you have to have $300,000 in regular coverage 
before you can get an umbrella policy, and the more coverage you have in your regular policy, the 
cheaper your umbrella policy will be. An umbrella policy of $1 million in extra liability protection can 
cost $200 to $350 a year.  

Other special policies include a special personal property floater/endorsement. This type of 
policy allows you to insure valuable items individually or together, has no deductible and charges a 
premium based on what the item is, its worth and where you live. An appraisal or a recent receipt 
determines the value of the item in question.  

Remember that most standard policies do not cover earthquakes or floods. If live in an area prone 
to these disasters, you'll definitely want to consider special insurance policies that cover earthquakes 
and/or floods. Many policies do cover other natural disasters such as tornadoes and hurricanes, but 
it's always best to check with your carrier and, if your area experiences these disasters, consider 
getting a special policy.  

As we have previously discussed, a home is the biggest single investment most of us ever make. 
Possible loss of that investment requires each homeowner to make an intelligent decision about 
insurance. In making that decision the homeowner depends on you to help determine risks and to 
select proper coverages. 

The homeowner faces many possible causes of financial loss. Damage to the property to the 
house itself to the personal property inside, or injury or damage to other people or property are all 
exposures that can be covered by some form of insurance. Packaged homeowners policies allow the 
homeowner to cover both property and liability risks in a single policy. 

The homeowner’s policy is a contract between the insured and the insurance company. It lists the 
coverages, limits, and premiums selected by the insured, describes what those coverages protect 
against, and explains through conditions and exclusions when there is coverage and when there is 
not. There are many options which enable you to customize the policy to the specific needs of your 
customers. 

In this section you will review the different coverages available in the homeowner’s policies 

You will see some examples that illustrate the insurance terms and concepts presented. 

You will see some common sense rules for getting customers and keeping them. 

Finally, there will be special emphasis on the customer service skills presented in the video — 
communicating with the customer via the telephone and the mail. 

Property Coverages in the Homeowners Policy 

Most of today’s homeowner insurance policies combine several coverages into one package. 
Some coverages are basic and always included in the policy others are optional and allow the insured 
to select additional protection for additional premiums. All of the coverages selected, with their limits 
and premiums, are shown on the declaration page.  
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Property coverage protects the dwelling, other structures on the property, and personal property. 
The homeowners policy also provides compensation for additional expenses after a loss. Additional 
payments may also be made for certain stated expenses or losses. Claim payments will not exceed 
the specified limit of liability for each coverage. Let’s take a brief look at each individual property 
coverage. 

Dwelling coverage covers the dwelling, structures attached to that dwelling (such as a garage, 
carport, or breezeway), and fixtures permanently attached to the house (such as a furnace, wood 
burning stove, plumbing fixtures, built-in air conditioning system, and certain kitchen appliances). As 
you can see in the example above, the premium for dwelling coverage includes the premiums for 
most of the other coverages. That premium will depend upon many factors, including the replacement 
value of the house, its construction, the deductibles selected, and location. 

Coverage for Other Structures covers those buildings and structures that are on the insured 
premises but completely separated from the house or connected only with a fence or utility line. Such 
structures as in-ground swimming pools, fences, detached garages, tool sheds, and gazebos are 
included here. Structures used on a regular basis for business purposes are not covered by 
homeowner’s policies. A builder who stores lumber and tools in a barn behind his home should cover 
that barn on a commercial policy. 

Personal property coverage insures personal property that the insured owns or uses anywhere in 
the world. Property that is borrowed and damaged by the insured is also covered. Most insurance 
companies automatically insure furniture and personal possessions at a limit equal to 50% of the 
amount for which the dwelling is insured, but this amount can be increased for an additional premium. 

Personal property coverage is subject to certain exclusions that restrict the limits on certain kinds 
of property. There are several popular options that increase protection on items not normally covered 
or covered only up to certain limits. Again, such optional coverages are available for additional 
premiums. 

Personal property replacement coverage extends protection to include the actual cost to repair 
or replace damaged property. Generally depreciation is taken into account when determining a claim 
payment. With this option in the policy there is no deduction for depreciation. 

Extended theft coverage insures items or property left in unattended motor vehicles or trailers. 

Jewelry and fur coverage increases the limit of liability for the loss of jewelry watches, furs, 
precious and semiprecious stones. 

Silverware coverage similarly increases the limits for the loss of silverware, silver-plated ware, 
gold ware, gold-plated ware, and pewter ware. 

There are other options that can further customize the basic homeowner’s policy to protect the 
personal property your customer owns or uses. 

Additional expenses coverage is intended to help compensate the insured for additional living 
expenses after a loss. This does not cover all living expenses — only those in excess of the ones the 
insured normally pays. 

Suppose a family is forced to live in a motel and eat in restaurants for two weeks after their home 
is damaged in afire. Their normal living expenses for that period would be $500, but they spend 
$1200. Additional expenses coverage would reimburse them for the extra $700 expense because of 
the damage to their home. 
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Again, the purpose of this coverage is to return insureds to the financial condition they enjoyed 
before the loss. 

Additional payments are also made for specified expenses or property losses the insured incurs. 
They provide reimbursement for such things as debris removal, removing property from endangered 
premises, fire department service charges, and glass breakage. Notice that such payments help to 
limit damage and the need for insurance company to pay higher claim payments. 

Just going with the usual homeowner’s package may neglect important coverage that your 
customers need. If a family’s silverware worth $3500 is stolen, they will be in for a rude awakening if 
they have only the standard $1000 coverage. By taking the time to thoroughly determine what 
property must be protected, you can avoid these unpleasant surprises.  

Settlement of Property Losses 

The replacement cost is the actual cost of repairing or replacing the home at today’s prices. For 
adequate protection, the amount of dwelling coverage should be based on that replacement cost. It is 
up to you to keep an eye on your customer’s policy — especially when appreciation and 
improvements constantly push the replacement cost upward. You can obtain a reasonably good 
estimate of the replacement cost by using construction data from reputable appraisal companies. 

Most insurance companies recommend full replacement coverage. This means insuring the 
dwelling for 100% of its replacement cost and updating that coverage as the replacement cost rises. 
The insurer will then pay whatever it costs to replace the damaged property or return it to its pre-loss 
condition—even if that cost exceeds the limit of liability 

Suppose our homeowner has kept up with the growing replacement cost of the home and has now 
upgraded the dwelling coverage from $120,00G to $180,000. The damage will cover any damage to 
the home in full—even if the house is destroyed and costs more than $180,000 to rebuild. 

Your customer may be tempted to save money by underinsuring or buying only the minimum 
coverage that is required. You can provide value-added service by keeping the homeowner aware of 
rising replacement costs. When it is time to decide on the amount of property insurance to carry on 
the home, you should encourage the customer to honestly answer one question — Can I afford to 
replace my home and possessions at today’s prices? 

Liability Coverages in the Homeowner’s Policy 

Where property coverage protects the insured’s home and property, liability coverage provides 
protection when other persons claim the insured damaged their property or caused them bodily injury. 
The amount the insurance company will pay depends on the amount of coverage your customer 
selects. This amount is again shown under the Limit of Liability column on the declaration page. 

Personal liability coverage applies when the insured is obligated by law to assume responsibility 
for an action that caused property damage or bodily injury to another party. Liability coverage does 
not cover damage to the insured’s own property—only that of visitors, neighbors, or others in some 
way affected by the actions of the insured. Two examples will help illustrate personal liability 
coverage: 

This coverage applies for the well-known confrontation between the family dog and the mail 
carrier. The claim will be paid if the dog bite occurs on the insured property or if the actual biting 
occurs after a chase down the street. 
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The insured is burning leaves on his property when a gust of wind sends the fire out of control. His 
fence and the neighbor’s tool shed are damaged in the fire. In this accident only the neighbor’s shed 
is covered by the Personal Liability coverage. The fence will be covered by the Other Structures 
coverage of his policy under Property Coverages. 

Medical payments to others coverage pays for medical expenses of people other than the 
insured, when those expenses are due to an accident caused in some way by the insured. This 
coverage provides a way of maintaining neighborly relations without having to prove who is legally 
responsible for the accident. Medical payments coverage applies to accidents happening on the 
insured location or off that location if the accident is caused by the insured family and even the pet. 

A neighbor’s child breaks her arm when she falls from a sliding board in the insured’s backyard. 
The medical expenses resulting from that accident will be covered, regardless of who was to blame 
for the accident 

The insured’s liability coverage is thus automatically extended to many locations beyond the 
insured premises. 

As was true with property coverages, there are certain additional payments in the liability section of 
the homeowner’s policy. These payments are made over and above the limits shown on the 
declaration page. 

 To pay for minor damage to the property of others without regard for legal liability For 
example, this provides payment for accidentally throwing an object through the neighbor’s 
window. 

 To defend a claim or lawsuit against the insured but only as long as the limit of liability 
has not been used up in paying settlements or judgments. 

 To pay premiums on appeal bonds when a judgment has gone against the insured and 
the judgment is appealed. Also to pay premiums on attachment bonds which guarantees payment 
of the original judgment if the home or property is sold. 

 To reimburse the insured for wages or salary lost when attending hearings or trials at 
the insurer’s request. 

 To reimburse the insured for providing first-aid expenses at the scene of the accident.  

Customizing the Homeowner’s Policy 

Determining your customers’ insurance needs and “building” the proper homeowner’s policy is 
much like ordering from a menu. In a good restaurant the menu offers a range of courses—something 
for every taste. In the same way you can offer your customers a range of coverages — protection that 
meets their needs and circumstances. 

Basic policies provide the specified perils coverage we discussed in Lesson 1. The house and 
possessions are covered for losses caused by those perils specifically listed in the policy. Perils not 
listed are not covered. Usually basic policies cover fire and lightning, windstorm and hail, explosion, 
riot and civil commotion, damage caused by vehicles or aircraft, smoke damage, vandalism, and 
theft. 
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Broader policies cover all losses to the house except those specifically excluded in the policy. All 
the perils in the basic policy are covered and others are added—rupture of steam or hot water 
systems, falling objects, weight of ice, snow, or sleet, electrical damage to appliances, water damage 
from plumbing or heating systems, collapse of buildings, and losses to property being conveyed 
because of collision or upset of the vehicle carrying that property This coverage applies to the home 
or other buildings only. Possessions are still covered only for those perils specified in the policy. 

The broadest policies cover damage to the house and possessions on an all risk basis — all perils 
are covered except those specifically excluded in the policy. These policies add such perils as the 
escape of oil from heaters or tanks, damage by certain wild animals, and the backup of water caused 
by the buildup of ice on roof surfaces. 

Optional coverages extend protection even further. Earlier in this lesson we mentioned personal 
property replacement, extended theft, jewelry and fur and silverware coverage that provide extended 
personal property coverage. Earthquake coverage, flood coverage, and mortgage insurance (which 
pays the mortgage balance when the insured or spouse dies) are also examples of optional property 
coverages that protect the house. Optional liability coverage is available for watercraft and 
snowmobiles, certain business pursuits, personal injury, and the business use of the home. All of 
these optional coverages extend protection and are available for additional premiums. 

The point is this: You have many options to choose from in developing the right homeowner’s 
policy for your customer. The policy that is finally written is a contract between the insurance 
company and your customer. 

It is not like a meal which can be sent back because it is under- or over-cooked. Your customers 
must understand what they are “ordering” when the policy is written. It’s too late to customize the 
policy to their specific needs after a loss has occurred. 

Where Do You Fit In? 

We have mentioned several things you can do to protect your customers’ interests and to keep 
them as customers. When new customers begin working with your agency, it is important to learn all 
you can about them. What are their insurance needs? What property do they own? What possessions 
might require extended protection? What risks do they face that might expose them to liability losses? 
You must answer all of these questions when developing a homeowner’s policy for your customer. 

Once the policy is written, review it carefully so the customer understands what is and isn’t 
covered. Make sure the customer understands his or her obligations in the event of a loss: 

 To notify you or the insurance company as soon as possible after a loss or an accident. 

 To make reasonable and necessary repairs or remove endangered property to prevent 
further damage. 

 To prepare a detailed inventory of damaged property and assist the insurer in 
investigating the claim. It is a good idea to keep a current list of personal possessions in a safe 
place outside the home. Prompt and accurate reporting of missing or damaged articles will speed 
claim settlements. 
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Continue to provide value-added service to your customers. Eliminate dangerous gaps in their 
coverage. Keep an eye on the replacement cost of the home. As inflation and home improvements 
push this cost up, encourage your customer to carry full replacement coverage. In the event of a total 
loss, homeowners insurance should provide for the rebuilding of the house exactly as it was before 
the loss. If the value of personal property exceeds the standard coverage, encourage your customer 
to purchase optional coverage to fully protect that property. 

Eliminate expensive overlaps in premiums. While your customer should not eliminate essential 
coverages to save a few dollars, there are some safe ways to save money on premiums: 

Suggest the use of deductibles. The deductible is the amount the insured agrees to pay if a loss 
occurs. Deductibles significantly reduce the premium but still protect against large losses. 

Some insurance companies offer credits for modernizing older homes. 

Encourage your customers to install burglar alarms, fire alarms, fire extinguishers, smoke 
detectors, and deadbolt locks. Homes with these protective devices may qualify for a premium 
reduction. 

For customers owning more than one dwelling, encourage them to insure all with one company. 
This is more convenient and may save the customer money 

Stress the importance of timely premium payments. State laws require insurance companies to 
send formal notice of their intent to cancel policies for non-payment of premiums. If the amount of the 
premium makes payment of a lump sum difficult, discuss various installment plans or payment 
options to make the premium more manageable. 

After you have established a good understanding and a solid working relationship with your 
customer, you are more likely to rely on telephone or mail contact than face-to-face meetings. This is 
usually more convenient for the customer, and it allows you to complete a great amount of the detail 
work that is necessary in collecting premiums and renewing policies. 

Telephone or letter correspondence demonstrates your product knowledge and ability to represent 
the agency. As in personal meetings, such correspondence still allows you to solve problems for your 
customers and to emphasize the benefits as well as the features of the insurance policy and it allows 
the customer to receive prompt, courteous, value-added service. 

Certain common sense rules apply when working with your customers over the phone or through 
the mail. If you are not sure of something, get the answer and call the customer back. Accuracy is 
more important than speed. Your “telephone voice” should be friendly and positive. Timing is very 
important; because it indicates that you are listening and empathizing with the customer. Interrupting 
and trying to hurry the conversation along only shows that you don’t care about the customer’s 
specific needs or problems. 

Most agencies have standard letters that are sent to customers. Through these letters you thank 
the customer for choosing your agency, explain enclosed policies, or ask for renewals. In fact letters 
are often required by law as written documentation of an oral request. Since customers often retain 
letters in their files, your written correspondence — perhaps more than your personal meetings or 
your phone conversations — reinforces the agency’s and your own professionalism. Each contact 
should be carefully documented to protect the agency, to retain all the information you learn about the 
customer, and to make it easier to sell the account. 
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The basis of your agency’s business — really of any business — is getting and keeping customers. 
It is important to look at each customer relationship not only in terms of the initial sale but also in 
terms of the service and continued interest that keeps the customer satisfied. Personal meetings, 
telephone contact, and written correspondence all contribute to such a relationship. 

 

Why Buy Homeowners Insurance?  

Owners: Protect your house and personal property.  

Tenants: Protect your personal property.  

Owners and Tenants: Protect yourself against liability for accidents that injure other people or 
damage property.  

 

Homeowners Insurance at a Glance  

Homeowners insurance may pay for repairing or rebuilding your damaged home, temporary shelter 
if your home is uninhabitable, damage to your home’s contents and your personal belongings that are 
damaged or stolen. It may also cover medical expenses of injured guests, damage to someone else's 
property and legal fees and court judgments if you are found to be liable. But only if a covered "peril" 
(see glossary) caused the loss and you did not intentionally cause the loss.  

Find What You Need: Insurance companies generally offer many policy choices with varying 
coverages and exclusions. You can add coverage with endorsements to meet your individual needs.  

You could lose your insurance and be forced to shop for another policy as a result of non-payment 
of premiums, poor home maintenance or too many claims.  

Homeowners insurance cost is affected by many factors, including  

• The type of policy and amount of coverage chosen by you;  

• Additional coverages selected, as well as deductible levels;  

• Where you live;  

• The type, age, and condition of your home; and  

• Credit and claim history.  

 

Perils & Policies  

Peril is the word the insurance industry uses for any event that could damage your property.  

Most policies have two sets of perils:  

(1) Covered Perils  

(2) Excluded Perils (not covered by your insurance policy)  
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Practice Quiz #5 
Complete the following questions to test your understanding of the homeowner’s insurance lesson. 

True or False? 

___ 1. One of your most important problem-solving functions in working with customers is selecting 
the proper coverages that protect them from the risks they face. 

___ 2. The homeowner’s policy is a contract between the insured and the insurance company. 

___ 3. Today’s homeowner’s policies are actually packages of property and liability coverages that 
protect insureds from the many risks they face in owning a home. 

___ 4. The premium for most property coverages is included in the basic premium for dwelling 
coverage. 

___ 5. Some optional coverages for personal property are suggested because standard personal 
property coverage covers such items as jewelry or silverware only to certain limits. 

___ 6. Additional expense coverage pays most or all of the expenses an insured faces after a loss. 

___ 7. Additional payments count toward the limits of liability of property and liability coverages. 

___ 8. The amount of loss payments an insurance company will pay depends on the limits of 
coverage your customer selects. 

___ 9. Personal liability coverage applies only when the insured is found to be legally responsible 
for property damage or bodily injury to another party 

___ 10. Medical payments coverage applies only when the accident or loss occurs off the insured 
property 

___ 11. Some additional payments, which reimburse the insured for expenses or actions taken at 
the accident, are meant to encourage the insured to limit the amount of damage or injury. 

___ 12. Coverages selected by the customer are listed on the declaration page. 
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Practice Quiz #6 
From the following list identify which coverage would apply for each accident described below. 

 a) Dwelling coverage  

 b) Other Structures coverage    

 c) Personal Property coverage  

d) Additional Expenses  

e) Silverware coverage  

f) Extended Theft coverage  

g) Personal Property Replacement coverage 

h) Guaranteed Replacement coverage 

i) Mortgage Insurance 

j) Personal Liability 

k) Medical Payments to Others 

l) Watercraft liability 

  

1. ___ A pewter tea set worth $2700 is destroyed in a fire. 

2. ___ The insured family is forced to stay in a motel while their home is rebuilt after the furnace 
explodes. 

3. ___ During a very cold night, the pipes leading to the bathroom and kitchen freeze and then 
rupture. 

4. ___ A visitor to the insured’s home slips and falls on the icy steps leading to the front door. 

5. ___ The house is burned to the ground. It is completely rebuilt for $90,000, even though it had 
only been insured for $83,000. 

6. ___ A dead tree next to the house is struck by lightning. The surge in electricity burns out the 
circuits in a television set. A check for the amount to replace the set less depreciation is paid. 

7. ___ The insured dies in an auto accident. The balance of the mortgage is paid to the bank. 

8. ___ Someone breaks into and vandalizes the tool shed located in the back yard away from the 
house. 

9. ___ As the insured mows the lawn, the mower throws a rock which shatters the back window of 
the neighbor’s station wagon. 

10. ___ The insured locks some packages in the car and continues to shop. A thief breaks into the 
car and steals the packages. 

11. ___  A neighbor’s child is injured while waterskiing from the insured’s boat. 
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Renter's Insurance  
Why You Need Renters Insurance  

What if everything you own was damaged, stolen or destroyed? Would you have the thousands of 
dollars to replace valuable merchandise, such as your clothes, jewelry, computer, DVD player, 
television, furniture, and stereo equipment?  

If you live in a rented apartment, house or condominium, your landlord’s insurance doesn’t cover 
your personal property in the event that it is stolen or damaged as a result of a fire, theft or other 
unexpected circumstance. 

If your building burns to the ground, your landlord isn't responsible for replacing the charred 
contents of your apartment. 

Whether you rent an apartment, own a condominium or have any rental property, you need 
insurance to protect your belongings. While your landlord and condo association might have 
insurance, it only protects the building and not its contents.  

US statistics show that that renters experience higher rates of property crime, theft, and burglary 
than people who own their home. According to Boston-based Homesite Insurance Group, renters are 
in danger of losing their belongings from vandalism, water damage, fire, smoke, electrical surge, ice, 
snow, and other perils. Despite the risks, many renters don't have renters insurance.  

A consumer survey conducted for the Independent Insurance Agents & Brokers of America (IIABA) 
found that nearly two-thirds of those living in US rental properties are currently risking severe financial 
loss by going without renters insurance. A national consumer telephone survey asked 1,000 people 
living in rental properties whether they had renters insurance: 64.4 percent said "no" and 2.2 percent 
answered "don't know."  

The top reason most people don't think about getting renters insurance is the mistaken notion that 
the landlord will be held responsible for a loss. But as Doug Culkin, executive vice president of the 
National Apartment Association, explains, "The landlord's insurance covers the building and the 
infrastructure of that building, whether it is the elevators, the air conditioning, or the structure itself." 
Culkin notes that coverage does not extend into the homes of the individual residents and the 
possessions they maintain in their units.  

So if your building burns to the ground, your landlord isn't responsible for replacing the charred 
contents of your apartment. Likewise, if your house guest trips over your ottoman and fractures his 
arm, your landlord's insurance on the property won't protect you from liability.  

Your landlord may be liable for injuries outside of your rental property, common areas such as the 
lobby or stairs. But once your guest crosses your front door, he or she is your responsibility.  

Parents with college-bound children can take some comfort in knowing that students who live on 
campus are probably covered in terms of their belongings under the college's insurance policy. 
However, if your kid lives off-campus in an apartment, he or she is probably not covered. You'll want 
to consider buying renters insurance on his or her behalf.  

What about roommates? Even if you're sharing a humble abode with someone else, each person 
is responsible for getting his or her own policy. You need to get joint renters insurance to protect your 
personal belongings, especially if your roommate moves out leaving you holding the bag. Animal 
lovers may want to look into renter’s policies that specifically protect them as far as their pets are 
concerned — say, should your lovable pooch happen to bite one of your houseguests.  
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When you look at the trade-off — paying a small premium for coverage against the cost of 
replacing what has taken you years to accumulate — renters insurance makes perfect sense. Here 
are some tips to help you with the process of selecting renters insurance:  

Basic coverage 

In general, there's a homeowners insurance policy HO-4 for renters and HO-6 for condo owners, 
which cover 17 types of perils. Renters insurance also can provide additional protection, such as 
living expenses assistance, personal liability and medical payments coverage. For instance, if your 
apartment or condominium becomes uninhabitable due to a fire, burst pipes or any other reason 
covered by your policy, insurers could pay for the cost of you to live elsewhere while your home is 
being repaired.  

Another way renters insurance protects you is in the area of liability — if someone were to slip and 
fall on your rented property, and then sue you, renters insurance could cover some or all of your legal 
obligations and help pay for that person's medical bills. Say you live in a zone that is prone to 
earthquakes or floods, you could get additional coverage to protect against hazards not covered by 
basic renters policy.  

Coverage amount 

To determine how much you need, you first need an idea of the value of your personal 
possessions. The idea is to buy enough insurance to replace everything in your apartment if it's 
stolen, damaged or destroyed. The first step is to take inventory — it helps to take pictures or even 
videotape each room, closets, open drawers, and so on. Better yet, keep receipts for all major items 
you purchase. Granted, many insurance companies place limits on what they will pay for specific 
items, so you may end up paying for additional coverage to make sure those items are completely 
insured. For example, expensive jewelry and valuable artwork are not covered under a standard 
renters insurance policy; you'll probably need a rider or floater to cover luxury items.  

Actual cash value vs. replacement cost 

There are two types of coverage: actual cash value or replacement cost. The former is less 
expensive. Under this type of coverage, your belongings are valued after depreciation. In other 
words, the insurance company will take into consideration the age and condition of the stolen or 
damaged property. A replacement cost policy will pay you to replace your property with the same or 
similar item at the current market price.  

Let's say that you bought your 25-inch television set five years ago for $400; it would be worth less 
in value today. However, it would cost you that much (or more) to buy a new TV. The insurance 
company would only pay for what the old one was worth, minus your deductible under a cash value 
policy. With a replacement policy, an insurer would make an advanced payment to you for the used 
value of the property, minus your deductible, and then reimburse you the actual price you pay when 
you replace the property.  

Replacement cost coverage, on the other hand, will pay for what it actually costs to replace the 
items you lost. Usually, you'll have to pay out of your own pocket to replace your damaged items and 
submit the receipts to the claims adjuster for reimbursement. Even so, you'll still get a bigger chunk of 
change back than if you bought ACV coverage. 
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Make sure you also let your agent know about any particularly valuable items you have. Things like 
jewelry, antiques, and electronics may be covered up to a certain amount, but if you have some items 
that are unusually expensive, like a diamond ring, you'll probably need to purchase a separate rider. If 
you don't talk to your agent about an expensive item when you buy the policy, you probably won't be 
able to recover the loss. 

Coverage cost 

According to the IIABA, the average cost is about $12 a month ($240 a year) for $30,000 of 
property coverage or content replacement coverage and $100,000 of liability coverage. Your premium 
will depend on a number of factors, including where you live, your deductible, and your insurance 
company. The higher your deductible, the lower your premium. Some financial experts recommend 
getting a $1,000 deductible. If you install protective devices such as fire detectors, burglar alarms and 
fire extinguishers, you will be able to reduce your premium.  

Convinced renters insurance ensures your peace of mind and your prosperity? The best place to 
start shopping around is by contacting an insurance company you already do business with, such as 
your auto insurance carrier. 

The Basics Of Renters Insurance 

You're moving into a new apartment and you have a lot to do: setting up telephone and cable 
service, letting people know your new address, deciding how to arrange your living room — the last 
thing you're thinking about is insurance.  

If you live in a condominium or rent an apartment, your landlord's or condo association's insurance 
should cover damages to the building — meaning the structure itself. But such a policy only covers 
their building and not your belongings. That's why you should have renter's insurance. Regardless of 
whether you live in a house, condo, or apartment, replacing your stuff or defending yourself against a 
liability lawsuit can take a big toll on your bank account.  

It's a perilous business 

Basic home insurance policies generally protect you from the same disasters. Both renters and 
condo owner policies cover losses to your personal property from 17 types of perils: 

 fire or lightning  

 windstorm or hail  

 explosion  

 riot or civil commotion  

 aircraft  

 vehicles  

 smoke  

 vandalism or malicious mischief  

 theft  

 damage by glass or safety-glazing 
material that is part of a building  

 volcanic eruption  

 falling objects  

 weight of ice, snow, or sleet  

 water-related damage from home 
utilities  

 and electrical surge damage.  

Sounds like quite a lot, doesn't it? You may notice, however, that floods and earthquakes aren't on 
the list. If you live in an area prone to those, you'll need to buy a separate policy or a rider on your 
renter’s policy. In some coastal regions, where hurricanes can cause mass destruction, you may also 
need to buy a separate rider to cover you from windstorm damage.  
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Footing the bill when your home is unlivable 

If your apartment becomes unlivable due to a fire, burst pipes sending water everywhere, or for 
any other reason that is covered by your policy, renters insurance will cover your "additional living 
expenses." Generally, that means paying for you to live somewhere else, such as another apartment 
that is in a similar price range as your original place. 

This coverage has a limit of about 30 to 40 percent of the total value of the policy. So, if you're 
insured for $100,000 your "additional living expenses" limit will be $30,000 or $40,000, depending on 
your individual policy. Your insurance company will continue to pay while your home is being repaired 
or rebuilt, or until you permanently relocate. However, sometimes 12 months is the longest an 
insurance company will continue paying. Other times, you're limited to what the insurance company 
considers a "reasonable length of time." 

Additional benefits 

Renters insurance has additional benefits that might not immediately come to mind. For example, if 
you own a waterbed, a waterbed liability provision is standard in most policies, according to Mike 
Binns, personal lines underwriting manager for Farmers Insurance Co. If your waterbed bursts and 
the water ends up in the apartment below yours, renters insurance will cover the damage.  

Liability protection is also standard with most renter’s policies. This means that if someone in your 
apartment slips and falls, you're covered for any costs, up to your liability limit. And if this person 
should choose to sue you, you're covered for what they win in a court judgment up to your policy's 
limit, along with legal expenses, too, because, according to Binns, your insurance company agrees to 
defend you under your liability protection provision. 

What's this going to cost me? 

Just like any other insurance policy, your premium depends on a number of factors: where you live, 
your deductible, your insurance company, and if you need any additional coverage. However, if you 
don't need any extra coverage for expensive jewelry or computers, and you shop around, you 
probably will pay somewhere between $150 and $300 per year for coverage, according to Jayna 
Neagle, a spokesperson for the Insurance Information Institute. That will get you about $30,000 to 
$35,000 worth of coverage for your personal possessions and somewhere between $100,000 and 
$300,000 worth of liability protection. 

Keeping your premium low 

Renters and condo policies usually cost less than homeowner’s policies. While some factors will be 
out of your control — where you live or what your building's made of — there are still ways to keep 
your premium low. Increasing your deductible (the amount you pay before your coverage kicks in) is 
one way to keep your costs down. However, be sure that you'll be able to afford whatever deductible 
you choose.  

If you're thinking about getting a dog, you may want to think twice. Some insurance companies are 
skittish about writing policies for owners of certain ferocious breeds: Rottweilers, pit bulls, and 
Doberman pinschers might make getting renters insurance hard, especially if they've bitten people in 
the past. 
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Other Key Issues 

o Make a comprehensive list of possessions, including purchase prices, model numbers and 
serial numbers. It also is a good idea to take photos or video footage of any personal possessions for 
documentation, making sure it is stored in a secure, off-site location.  

o Estimate the value of your personal possessions. This is the amount of insurance you will need 
to replace the contents of your home if everything were destroyed.  

o Research the possibility of purchasing a renters insurance policy together with your 
roommates. Some policies automatically extend coverage to any resident of a policyholder’s 
household who fits the definition of a “domestic partner.” Otherwise, consider carrying separate 
coverage for each of the adult tenants.  

o Install, or have the landlord install, an anti-theft or safety device inside the rental property. 

The National Association of Insurance Commissioners (NAIC), headquartered in Kansas City, 
Missouri, is a voluntary organization of the chief insurance regulatory officials of the 50 states, the 
District of Columbia and the five U.S. territories. http://www.naic.org For more consumer information 
visit http://www.insureuonline.org 

 

Do You Need Renter's Insurance? 

Renter's insurance assures you that you're protected against the damage or loss of personal 
property when you rent an apartment or house. Your landlord may have insurance that protects the 
physical building in which you reside, but this insurance will not cover your personal property. In fact, 
it's not at all uncommon for landlords to require the purchase of renters insurance prior to renting or 
leasing. This is prudent for both the renter and the landlord, protecting both from the possibility of 
lawsuit by alleviating each other's respective liability. 

In determining whether or not you need renters insurance, the questions you need to ask yourself 
are:  

How much would it cost to replace my belongings if they were damaged or stolen? And can I afford 
to replace them? Depending on your answer, renters insurance may be an easy choice, providing you 
with the protection you need. Either way, it's reassuring to have the peace of mind that comes from 
being protected. 

Things to consider before purchasing rental insurance: 

How Much Coverage? – The amount of renters insurance you choose will have the biggest 
impact on price of coverage. It is important to insure against all of your property. Remember, you're 
not just insuring against theft. In the case of a fire, for example, you could lose everything. 

Deductible – The amount of the deductible premium that you're willing to pay will have a major 
impact on the premium costs. The higher the deductible, the lower the cost of home renters 
insurance. 

Actual Cash Value (ACV) – Type of coverage that will pay for what the item was actually worth at 
the time of loss.  This basic coverage payout is determined by the cost to replace, minus 
depreciation. 

Replacement Cost – Type of coverage that will provide for the actual replacement value of the 
item with no deduction for depreciation. Although replacement cost coverage comes at an additional 
premium, it's usually worth the relatively small increase in cost. 
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Here are a few ways to save on renters insurance. Many insurers will offer discounts, if you have 
some of the following: 

 Monitored fire or burglar alarms 

 Fire extinguishers 

 Sprinkler systems 

 Dead bolts on all exterior doors 

 Auto insurance with that provider 

If you own a dog, however, it may add to your premium. Due to liability issues, some insurers won't 
even offer insurance if certain dog breeds are owned. This discrimination is exclusive to certain larger 
working dog breeds. It's unfortunate because many of these breeds are good-natured and provide a 
great deterrent to theft. Yet, in the eye of the insurer, they're a risk. The insurance companies that do 
offer coverage for these breeds, will often do so at a premium. 

Flood and Earthquake protection is not commonly included on rental insurance policies. If you live 
in an area where these natural disasters are more common, you may want to purchase an additional 
rider. 

Liability coverage is most often a standard feature with renters insurance. This can prove 
invaluable in case of an accident, such as a slip or fall by a guest. It provides protection against legal 
claims that you may be obligated to pay, such as injury, sickness and death. It is, however, limited to 
the amount of liability coverage provided by your policy. 

In order to avoid any disputes with your insurance company, it's recommended that you take an 
inventory of your personal items before purchasing rental insurance. This can be done by video 
taping or photographing each room of your house. It is important to keep all receipts for any major 
purchases, as well. The above should be kept offsite, in a fireproof safe or safety deposit box. 

Renters Insurance FAQ 
Fortunately, renters insurance is relatively inexpensive. If you're looking for cheap renters 

insurance, it is not uncommon to see policies with premiums that are less than $20 a month. And, 
thanks to the internet, you can get a competitive online renters insurance quote with relative ease. 
Always make sure to go with a reputable renters insurance company when choosing a policy. This 
eliminates any surprises should the unfortunate need arise. 

Q. I am a renter, not a homeowner. Do I still need insurance? 

A. Yes. The same rule of thumb that applies to homeowners applies to renters. If a catastrophe 
struck tomorrow, could you afford to replace everything you own? Or if you were sued, would you 
have enough money to pay legal fees and possibly settle the suit? If not, chances are you would 
benefit from the protection that renters insurance brings. 

Renters insurance offers the same general personal property coverage and liability protection as a 
homeowners policy. So, your camera would be insured while you are on vacation, and you would be 
covered if your sofa were to crash through the wall of your apartment lobby leaving a gaping hole. In 
fact, most policies are surprisingly extensive and may include additional living expenses (also called 
loss-of-use coverage), if you are forced by fire or other damage to live elsewhere. Flood coverage is 
also available to renters as a separate policy.  
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Q. Isn’t my apartment covered by my landlord’s insurance policy? 

A. No, the landlord's insurance covers damage to the building and the landlord's property-not your 
personal property or liability. For instance, if you go out and leave the stove on, and an ensuing fire 
causes extensive damage to the entire building, you may be held liable to the landlord. 

Q. How are prices determined for renters insurance? 

A. Renters insurance is surprisingly inexpensive. Nationally, the average cost for a renters policy is 
$193 per year, or about $16 per month. That's because you are not insuring a building. Like all 
property/casualty policies, the value of your property to be insured and other risk factors are weighed 
by the insurance company to determine your premium. You may get a discount if you purchase auto 
insurance and renters insurance from the same company. Your insurance agent or company 
representative can help you find the best combination of coverage and cost.  

Q. I live in an apartment with three roommates. Do we each need a renters policy? 

A. Check with your agent or company representative. Usually, it is best if all roommates are on the 
same policy, although it is possible for each to purchase his or her own coverage. If you do need to 
"go it alone," you alone receive the security of renters coverage. 

Q. Who decides how much my property is worth? 

A. State laws may dictate how losses are to be figured, which means the same insurance company 
may use one method in one state and a different method in another. The common methods are: 

Actual Cash Value. The replacement cost of the item minus depreciation. For example, a new 
television set may cost $500. But if your 7year-old TV set gets damaged in a fire, it might have 
depreciated 50 percent prior to the damage. Therefore, you would be paid $250 for that set.  

Replacement Coverage. The cost of replacing an item without deducting for depreciation, but 
limited to a maximum dollar amount. Today's cost for a TV set with features similar to the 7-year-old 
one damaged by fire would determine the amount of compensation. If it still costs $500 today, that 
would be the replacement coverage. (It’s important to remember that there are limits on this policy 
and you need to keep up-to-date on your coverage).  

Q. How much will I be paid for damage to my personal property? 

A. Your policy lists the specific monetary limits for personal property under what is called "Special 
Limits." Those limits usually are: 

 $200 for money, bank notes, gold and silver (other than gold ware and silverware), 
platinum, coins and medals.  

 $1,000 on securities, accounts, deeds, evidences of debt, letters of credit, notes (other 
than bank notes), manuscripts, passports, tickets and stamps.  

 $1,000 on watercraft, including their trailers, furnishings, equipment and outboard 
motors.  

 $1,000 on trailers not used for watercraft.  

 $1,000 for loss by theft of jewelry, watches, furs, precious and semiprecious stones.  

 $2,000 for loss by theft of firearms.  

 $2,500 for loss by theft of silverware, silver plated ware, gold ware, gold-plated ware 
and pewter ware.  
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 $2,500 on property on the resident premises used for business and $250 on this 
property damaged or lost away from the premises.  

If these limits seem low to you (maybe that engagement ring is worth much more than $1,000), you 
may wish to talk to your agent about additional coverage for specific items. 

Remember that homeowners and renters insurance is designed to cover general personal 
possessions, not valuable collections like antiques, jewelry or original art. Insurance companies 
deliberately limit their coverage of expensive possessions so that household premiums are more 
affordable to everyone. After all, if they had to cover museum-level art collections under standard 
homeowners policies, we would all end up paying higher premiums to cover those expensive items. 

Q. Does my renters insurance cover my possessions even when I go on vacation? 

A. Yes. Renters insurance is a package of insurance coverage that extends to all your possessions 
no matter where they are. If you take a round-the-world vacation and lose a valuable item, as long as 
the loss is by a covered event or peril, the location does not matter, you're covered. 

The liability component also extends well beyond the boundaries of your home. Should you be 
found legally at fault for injury or loss to another individual, whether you unfortunately and 
unintentionally cause a tumble down a San Francisco hill or a fall in an Indiana barn, for example, 
your homeowners policy likely will cover you. 

As in the property section of a homeowner’s policy, there are limits and exclusions to personal 
liability. Your business activities, for example, are not covered under your homeowners policy. You 
also are not covered for injuries or damage you deliberately cause. Your policy lists specific 
exclusions and limits. 

Q. I work out of my apartment. Are my inventory and business property covered by renters 
insurance? 

A. Within certain limits. Both inventory and business property are covered as personal property 
used for business purposes. However, like all personal property, there are monetary limits on 
reimbursement. Whether your home business is your primary occupation or a hobby that nets you a 
few hundred dollars a year, it is still a business, and you should treat it as such. If you've invested 
quite a bit in equipment (woodworking tools, for example) and sell the occasional decoy, you should 
consider whether the personal property limits are sufficient. Click here for information on Home-
Based Business Insurance. 

Also, keep in mind that the personal liability protection in your homeowners policy does not extend 
to business liability. Check with your agent concerning your business insurance needs. 

Q. Help! I’ve lost everything! Where do I start? 

A. The best place to start after a great loss of property is with an inventory of that property. And the 
best time to make an inventory is before all is lost. If most of us suddenly found ourselves without 
anything due to some calamity, we would be hard pressed to know all that we had lost.  

When was the last time, for example, that you counted the number of shoes or CDs you own, not 
to mention furniture, dishes, drapes, and audio/video equipment? How much is it all worth, and where 
would you start if you had to replace it? 
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Now is the time to make a list of major house, hold items and possessions. To make the job easier 
a free home inventory software is available by clicking www.knowyourstuff.org. This software makes 
creating a home inventory fun and easy. Once you have completed your inventory, it is easy to keep 
your information up to date. Where possible, it is wise to list the items' serial number, the date and the 
cost of purchase and the receipt. 

Perhaps an even easier way to inventory your home is to use a still or video camera. As you take 
the video, you also can talk about the items, when you purchased them and how much they cost. 

Whatever method you choose, have a copy made. Ask a friend or family member to hold on to it. 
Store your copy in a safe deposit box. Check with your agent, who may be able to store a copy for 
you. If the worst happens and your home is destroyed, the inventory will be safe at another location. 

Q. Who keeps an eye on the insurance companies? 

A. Insurance is a heavily regulated industry. Every state has some sort of department, 
administration or agency that regulates and monitors every insurer operating within the state's 
borders. In addition to approving rates, your state's insurance department is involved in all insurance 
matters on behalf of private citizens and businesses. It also issues operating licenses to insurers and 
agents, based on their ability to meet the state's requirements for conduct and knowledge about 
insurance issues.  

Your insurance company and agent work closely with your insurance department to make sure you 
are getting the best and most fair service possible within the state's guidelines. If you ever have 
difficulty settling a claim, your agent should help resolve the difficulty. You also can contact your 
state's insurance department, for more information on your options and rights as an insurance 
consumer. 

Q. What do I do when my property is damaged or stolen? 

A. Contact your agent or company representative as soon as possible. If there is damage to your 
home or possessions, make "emergency" repairs to protect yourself and your property from further 
damage. For example, if some of the windows in your home have been blown out by wind, you may 
board them up to prevent additional damage. In fact, your policy covers the cost of these emergency 
measures.  

However, before making permanent repairs, call your agent. The insurance company has the right 
to inspect the property in its damaged condition. They may want to send a claims adjuster or have 
you get an estimate from an independent contractor. 

If your property is stolen, notify the police immediately and call your agent or company 
representative. 

Q. What if I am sued or found responsible for injuring another person? 

A. Liability covers bodily injury and property damage to others due to your negligence. The 
coverage applies to non-auto accidents that occur either at your residence or off the premises. You 
may owe medical expense payments, such as first aid, to the injured party. Should you be sued as a 
result of your negligent actions or suspect that you might be sued, contact your agent or company 
representative immediately. 
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Q. What should I look for in an insurance company or agent? 

A. Agents and companies are there to help you. At the most basic level, any agent or company 
representative should be able to answer all of your questions about insurance, provide you a 
thorough assessment of your insurance needs, and offer you a choice of insurance products to meet 
those needs. Also, any insurance agency or company should provide you with prompt, quality service 
in the case of a claim. 

Just as important is the level of professional confidence and personal comfort you feel with the 
company representative or agent.  

A sometimes overlooked, factor to keep in mind is that there are two kinds of insurance agents and 
two kinds of insurance companies. There are companies who sell insurance directly to you (i.e. by 
800 number or internet) and there are companies who sell insurance through agents. There are also 
two different kinds of agents: those who represent one insurance company and those who represent 
more than one insurance company.  

Agents offering through their agencies the policies of one insurance company often are referred to 
as "captive agents." Agents offering through their agencies the policies of more than one insurance 
company (but limited to companies who sell through independents) are called "independent agents." 

 

Eight Loss Scenarios For Renters- Who Pays? 

Fire, water damage, theft, and personal injury lawsuits are common concerns of any homeowner, 
but the legal and financial burden from a loss of an apartment's contents caused by any of these 
events can be just as devastating for a renter. But according to the Insurance Research Council, only 
24 percent of renters in a 2000 survey had renters insurance. The majority of renters assume that any 
loss would be covered by the landlord's insurance, which is not true.  

Count the obvious items, like furniture, a computer and stereo, and then the less obvious things 
like clothing and personal effects, and the potential loss quickly adds up.  

"Some renters could have from $20,000 to $25,000 worth of contents," says Don Griffin, director of 
personal and business lines at the National Association of Independent Insurers, a trade association 
for property-casualty insurers.  

If faced with such a loss, would you know where to turn or whether your loss would be covered? 
Here are several scenarios renters may face and their insurance consequences.  

Scenario No. 1: A fire from another apartment destroys much of your apartment and your 
belongings. Whose insurance (yours of your landlord's) pays for what?  

Your policy would cover the loss of your belongings, minus the deductible. Your policy should also 
cover your expenses for temporary living quarters and some limited amount of money for emergency 
supplies and clothing you need until you regain access to the apartment. The landlord's insurance 
covers the loss he suffered to his building, not your property.  

Scenario No. 2: You are negligent and leave food on your hot stove, starting a fire. Whose policy 
pays for what? Are you liable for damage to the apartment?  

The loss of your belongings would be covered by your insurance policy. You could be sued by the 
landlord for damages to the building, in which case your insurer would be expected to defend you in 
court and pay for any judgment.  
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Scenario No. 3: A pipe accidentally bursts inside the wall and the water destroys your belongings. 
What does your policy pay for?  

Your policy would cover the loss of your belongings. But then your insurance company may try to 
recover the money it paid to you from the building owner's insurance.  

Scenario No. 4: Your landlord is negligent in not repairing a plumbing problem you've been 
reporting, and a pipe bursts. Whose policy do you make a claim on?  

Your policy would not be the one to cover your loss in a claim based on the landlord's negligence. 
You would have to make a claim on the landlord's policy and hope the insurer responds favorably 
without you having to resort to filing a lawsuit.  

Scenario No. 5: Someone trips and falls in your apartment and is injured. Does you renters liability 
pay, or your landlord's?  

The claim is made against your liability insurance, which generally is written to cover expenses of 
from $3,000 to $5,000 per event. The injured person would have to sue if they wanted higher 
compensation.  

Scenario No. 6: Your dog bites a neighbor. How much liability insurance does your renters 
insurance provide?  

The amount of coverage will depend on the liability limit you purchased, but Griffin suggests 
coverage in an amount of from $300,000 to $500,000 may be needed to protect your assets in a 
potential lawsuit.  

Scenario No. 7: Your apartment is broken into and your stereo, television, and some jewelry are 
stolen. Are you covered?  

The loss would be covered subject to the amount of the limits in your policy. Typical amounts are: 
$200 for cash; $1,000 for stock and bond certificates; $1,000 for personal property; and $1,000 for 
jewelry and furs. You can purchase additional coverage for the individual items, a blanket policy, or a 
combination of both.  

Scenario No. 8: Your landlord claims you have damaged the apartment and is keeping part of 
your security deposit. Will the renters insurance cover this loss?  

No. The liability created here is part of the contract you signed under your lease agreement with 
the landlord and is not an insurance issue. 
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4. Mobile Homeowners insurance  
Companies use a special policy to insure mobile homes (with or without the wheels).  

These policies are not as standardized as other home policies, so read them carefully!  

Physical damage coverage for a mobile home may differ significantly from standard homeowners 
policies.  

Mobile Homes 

If you own a mobile or manufactured home, this type of insurance can help protect your home, 
adjacent structures and personal property. 

Your mobile home insurance policy provides coverage for your home and personal property such 
as: 

 Clothing  

 Cooking appliances  

 TVs  

 Other personal possessions  

A mobile home policy includes coverage for damage from fire, lightning, wind or hail, and more. 
The policy covering your mobile home also provides liability protection against accidents that happen 
to somebody else for which you are legally responsible.  

Your mobile home policy provides: 

Coverage for your mobile home. 

Mobile home insurance policies provide two basic kinds of coverage: physical damage and 
personal liability coverage. Choosing the right insurance policy is much like choosing the right mobile 
home. You want it to fit your needs and lifestyle, but you also want the insurance coverage to fit within 
your budget.  

These coverage options are available for rental mobile homes, commercial mobile homes, mobile 
homes that are used seasonally, or mobile homes located in a park or on private property. If you 
already have auto or homeowners insurance, you can try contacting the same insurer to see if you 
are eligible for a discount.  

Your mobile home policy protects your mobile home and adjacent structures (structures on your 
premises which are not attached to the mobile home) from all forms of loss unless they are 
specifically excluded in the policy. Coverage is provided for a wide range of perils, including but not 
limited to fire, windstorm damage or damage from falling objects, lightning, explosion and more.  
Note: Coverage under the regular policy doesn't apply while the mobile home is in transit. 

Protection for your personal effects. 

Your policy also includes similar protection against a wide range of perils for your personal 
property, while on your residence premises or in an adjacent structure. Personal property coverage 
also applies while your property is away from your home, but with a lower maximum limit and a 
smaller range of perils insured against. 
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Physical Damage 

Physical damage coverage pays for accidental damage to your mobile home, belongings, or other 
structures (such as attached patios or decks, garages or storage sheds) resulting from fire, hail, wind, 
theft and vandalism, or falling objects. The amount and degree of coverage varies from one policy to 
another, so make sure to compare policies carefully.  

Some policies only cover specific causes of loss (named peril policies). This is basic coverage and 
while the low premiums may seem like a bargain, it could cost you hundreds of dollars in the event of 
a claim, if the damage is not caused by one of the named perils.  

Generally, coverage under a regular policy doesn’t apply while the mobile home is in transit. Also, 
like regular homeowners insurance, flood is not generally covered, so be sure to find out whether you 
are in a flood zone and can purchase flood insurance through the National Flood Insurance Program.  

Personal Liability protection. 

Damage to property isn’t the only hazard of modern life. Liability insurance coverage applies when 
there is a claim or a lawsuit against you after someone is injured or their property is damaged 
because of your activities. That amount may be more than what comes standard with a mobile home 
insurance policy, so it may be wise to consider purchasing additional liability insurance. Claims might 
include medical expenses, lost wages, pain and suffering, and even property damage. However, 
liability coverage does not pay claims for injuries to you or the members of your household. 

Accidents can happen, and if you unintentionally cause bodily injury or property damage to 
someone who doesn't live in your home, you could be faced with large out of pocket expenses due to 
court costs or damages. Your policy can pay for medical expenses to a non-resident of your home in 
addition to the damages or defense costs due to a covered accidental circumstance. 
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How Much Coverage is Adequate for Me?  

Reasons to properly insure your home and contents  

• Bank Requirements: If you have a mortgage on a house, the bank will require you to insure the 
house for at least the amount of the loan which cannot exceed your cost.  

• Policy Requirements: Most policies will require you to insure the house for at least 80 percent of 
the replacement cost. If you have less coverage than 80 percent of the home’s replacement cost, the 
company will pay only part of any repair bill. You may pay much more in out-of-pocket costs in the 
event of a claim.  

• Financial Protection: Liability coverage that pays if you are legally responsible due to bodily injury 
or property damage to others. The insurance company will negotiate a settlement, defend you in court 
and pay any judgments, subject to policy provisions.  

 

Guaranteed replacement cost  

To protect you against accidentally underinsuring your house, many companies offer guaranteed 
replacement cost policies. The following demonstrates how these policies work.  

• You have your house insured for 100 percent replacement cost and you accept increases in both 
policy limits and premiums at renewal;  

• The company will pay the cost to rebuild or repair your house, even if factors such as inflation 
have increased cost above the insurance coverage;  

• Depending on the policy, you might not be covered for "ordinance and law" - a provision that pays 
for needed upgrades to meet building code requirements. You may need to add ordinance and law 
coverage, if available; and  

• Total loss homes with replacement coverage must be rebuilt on the same location.  

The risk of being underinsured  

If you have a claim you may expect that the insurance company will pay the full cost of 
replacement or repairs. This only occurs when your house is insured for at least 80 percent of the 
replacement cost to rebuild the structure. If your home is insured for less than 80 percent of the 
replacement cost, the company will pay only part of any repair bill.  

An example of the danger of underinsuring your home  

If the replacement value of your home is $100,000, the minimum coverage a policy may require is 
80 percent or $80,000. If you are covered for $60,000, the insurance company will pay only 75 
percent of the repair costs for any damage. You are responsible to pay the rest. If a storm, for 
example, causes $1,000 in roof damage, the policy will cover 75 percent, or $750. The company will 
then subtract the $250 deductible and pay you only $500 for repairs. The remaining $500 will be your 
responsibility to pay. These percentages hold true as the cost of the claim rises and you remain 
underinsured.  
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Personal Liability Coverage  

Personal liability coverage is automatically included in all homeowner and tenant insurance 
policies. This coverage protects you against a claim or lawsuit resulting from bodily injury or property 
damage to others caused by your negligence. It has a dollar limit on the amount the insurance 
company will pay on a claim. It covers you and family members residing in the home, including 
dependents under age 21 that live elsewhere, such as college. This section of the policy also pays 
when you are legally obligated to cover damages because of something that happened on your 
property (e.g. someone falls) or as a result of your personal activities (e.g. hit a ball through a 
neighbor's window). The company will pay to represent you against a liability claim or lawsuit; there 
are no policy limits on legal expenses.  

The following is a sample of common liability coverage:  

• Personal liability: $100,000  

• Medical payments: $1,000  

• Property of others: $500  

Medical payments (MedPay)  

Regardless of who is at fault, this coverage pays medical expenses for persons accidentally 
injured on your property by a member of your family or by your pets. MedPay payments do not apply 
to injuries to you, to family members living with you or to activities involving your at-home business. 
You should check with your agent or insurance company to determine if the amount of medical 
payments coverage is sufficient.  

Damage to property of others  

This type of coverage pays if you lose or damage someone else's property. Typical exclusions 
include the following:  

• Intentional acts that injure someone or damage another’s property,  

• Claims resulting from business or professional activities, or  

• Injuries or damage you cause by operating a car, plane, or motorboat.  

How liability coverage works  

The insurance company will first try to settle any liability claim. If all goes well, you will probably 
never hear about the claim again!  

If you are sued, you will receive a summons or notice of a lawsuit; you should immediately notify 
the company, which will appoint a lawyer to represent you. You may find it prudent to consult your 
own attorney as well. If you lose in court, the company will pay up to the policy limits. If the court 
settlement is more than your policy limits, you will have to pay the difference. Consult with your own 
attorney beforehand if it appears that your policy will not cover the entire settlement, or if you are 
unsure about your possible liability. Also, remember that if you are accused of intentionally injuring 
someone or intentionally damaging property, the insurance company may refuse to defend you.  

For more protection, many companies offer "umbrella" coverage to let you increase your liability 
protection beyond the homeowners policy limits. You may be able to buy an umbrella to protect 
yourself from the possibility of a huge negligence lawsuit. However, many companies offer this 
coverage only if they insure both your car and your home.  
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When someone is injured on your property  

• Immediately write down who, when, what, how it happened and ask any  

• witnesses to do the same;  

• Call your insurance agent or company and file a report: do not wait for the  

• injured person to make a claim;  

• Tell the injured person how to contact your insurance company; and  

• Cooperate with the claims adjuster.  

 

Actual Cash Value vs. Replacement Cost  

Insuring Your Personal Property  

Personal property is defined for insurance purposes as the tangible assets that fill your home. In 
other words, it is the contents of your home and other belongings owned by you or family members 
who live with you. Your policy will have an overall limit on how much it will pay for all personal 
property involved in a single claim. The typical limit is a minimum of 50 percent of the home's insured 
value.  

Separate Limits: Policies have separate limits on such things as jewelry, computers and fur coats. 
Your computer may be covered for $2,500, and if the computer is worth more than that, you may 
increase your coverage by adding a scheduled limit.  

 

Personal Property Claims  

There are two different ways that policies will pay for personal property damage:  

Actual Cash Value (ACV) or Replacement Cost. Below is an example of ACV versus  

Replacement Cost using a stolen television set.  

 

Actual Cash Value (ACV)  

ACV coverage pays no more than the TV’s value on the day it was stolen or destroyed. Usually, 
ACV equals the current replacement cost minus depreciation. If you paid $500 for the TV five years 
ago and its value is now $100, a policy with ACV coverage will pay only $100 after you pay the 
deductible. If your policy has a $250 deductible, you would collect nothing because the TV’s current 
value is lower than the deductible.  

 

Replacement Cost Coverage  

After you have paid your deductible, you are entitled to the cost of replacing your lost TV with a 
comparable new TV at today's price. However, you must have proof that you have bought the new 
TV. The insurance company may pay you only the actual cash value if you do not have proof of 
purchase.  
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After-the-Fact Expenses  

Repairing your house is only part of the expense of recovering from a disaster.  

Fortunately, insurance policies usually pay for reasonable "after-the-fact" expenses.  

• Additional living expenses: room and board (e.g. stay at a hotel or motel) while you are unable to 
use your house  

• Trees & shrubs: a set amount for damage to specified items  

• Temporary repairs: boarding up windows or other temporary repairs to minimize additional 
damage (a reminder - the insurance policy requires the insured to take steps to minimize further 
damage, such as boarding up windows)  

• Fire department charges: some communities charge a fee for emergency response, some 
policies provide reimbursement for up to $500  

• Debris removal: removing damaged property from the premises after a loss.  

• Property removed: 30-day coverage for personal property stored at another location while your 
house is being repaired. (Covers property at stored location, does not cover cost of storing)  

 

Flood Insurance  

Because of the potential for catastrophic losses, private insurance companies are reluctant to 
assume the risk of writing flood insurance which prompted the United States Congress to create the 
National Flood Insurance Program (NFIP).  

You cannot buy flood insurance unless your local government qualifies for the NFIP.  

To qualify, a community must adopt flood-plain management regulations to reduce the possibility 
of floods. Most local governments in potential flood areas qualify, but many homeowners may not be 
aware they need to buy the coverage. Your insurance agent or company can tell you whether your 
town qualifies. For a free booklet on flood insurance call the National Flood Insurance Program at 1-
800-638-6620.  

Buying Flood Insurance  

Contact your agent or insurance company. Although flood insurance is a federal government 
program, private insurance companies sell the policies. If your community qualifies, flood insurance is 
available on almost any enclosed building and its contents, and you do not have to live in a flood plain 
to buy flood insurance. If your community has taken necessary steps to control flooding, you can 
insure a building for up to $250,000 and contents for as much as $100,000. Your home will be 
covered 30 days after your application and premium are received by the NFIP.  

Earthquake Coverage  

While there has been no major earthquake in Georgia for many years, there have been numerous 
small ones. Most companies sell earthquake endorsements and since the risk of a serious 
earthquake in Georgia is fairly low, coverage is relatively cheap. The deductible, however, is relatively 
high and typically ranges from two- to five-percent of your home's insured replacement cost. Brick or 
masonry homes are more likely to be damaged by an earthquake than a frame house, so if you own a 
brick home you will pay more for earthquake coverage. Without an earthquake endorsement, there is 
no coverage under your homeowner’s policy.  
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Other Insurance for Homeowners  

Protecting your investment  

Credit insurance protects you if you are unable to make your mortgage payments due to injury or 
death. It is usually available at the time you take out your loan. Credit insurance is optional, which 
means you don't have to purchase it from the lender. In fact, it's against the law for a lender to 
deceptively include credit insurance (or other optional products) in your loan without both your 
knowledge and permission.  

There are two main types of credit insurance. Credit disability insurance, also known as accident 
and health insurance, makes payments on the loan if you become ill or injured and can't work. Credit 
life insurance pays off all or some of your loan if you die.  

Credit disability: A credit disability policy promises to pay your loan payment if you are unable to 
work because of illness or injury. Credit insurance policies spell out what has to happen before they 
start making your loan payments. Check the policy very carefully to make sure you understand what 
is covered and what is excluded. For example, coverage may be excluded for health problems you 
already have when you buy the policy ("pre-existing conditions").  

Credit life: Credit life insurance is simply a term life policy written for the same amount as your 
loan. The amount of the policy decreases every year but premiums might not - so you may find it less 
expensive to buy a simple term life insurance policy rather than a credit life policy. You do not have to 
buy credit insurance, but if you choose to do so, you have the right to shop for the policy that best 
suits you. Banks often sell their customer lists to insurance companies or include credit life sales 
material in mortgage statements, so you are likely to receive offers for credit life insurance in 
conjunction with your loan.  

Protecting the lender  

Title insurance  

Title insurance protects the homeowner and lender against possible problems with the deed to a 
house - missing heirs, old mortgages or easements, etc. A homeowner’s worst nightmare is that a 
stranger shows up some years from now claiming to be the rightful owner of the house. If the stranger 
has a legal claim to the house, it is the title insurance company’s financial responsibility to pay for the 
mistake.  

But, the policy included in your closing costs probably protects only the lender. The title insurance 
company will pay the lender the balance of your mortgage and you will lose the title (plus any equity 
you have in your house), unless you also bought owner's title insurance,  

Private mortgage insurance (PMI)  

If the down payment for your home was less than 20 percent, banks normally require you to buy 
Private Mortgage Insurance (PMI); premiums are built into your mortgage payments. PMI protects the 
lender if you default on the loan; PMI does not protect you.  

With specific exceptions, after you have made enough mortgage payments to reach 22 percent 
equity in your home (based on the original property value) and your mortgage payments are current, 
the PMI premiums should be terminated automatically.  

However, you should follow up with your lender to confirm.  
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Private rating firms  

Several private firms specialize in evaluating the finances and services of insurance companies. 
Each of these firms has its own methods and standards and grades a company based on the firm's 
judgment of the financial well being of a company.  

The phone numbers and web site addresses below will connect you with some of the more well 
known rating firms. You may be charged for an insurance company report and be sure you 
understand the firm’s grading system before you rely on any report ... one firm might use “A+" as its 
highest grade, while another could go all the way up to "A+++."  

A.M. Best Company  

1-908-439-2200  

www.ambest.com   

Fitch Inc.  

1-800-753-4824  

www.fitchratings.com   

Many private firms that specialize in rating insurance companies also publish books on the subject. 
You may be able to find this information at your local library.  

 

What determines the amount of your premium?  

• Type of construction: frame houses usually cost more to insure than brick  

• Age of house: new homes may qualify for discounts  

• Local fire protection: how far you live from a fire hydrant and fire station  

• Amount of protection: the more you insure, the more you will pay  

• Deductible: how much you agree to risk paying from your own pocket for each claim  

• Discounts: companies reduce prices for such things as insuring your home and car with the same 
company  

• Claims history and credit score: some companies use factors such as previous claims filed and 
credit history  

Moody's Investor Service: (212) 553-0377 www.moodys.com   

Standard & Poor’s : (212) 438-2000 www.standardandpoors.com   
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Insurance & Discrimination  

Prohibited discrimination  

It is illegal for an insurance company to charge you more or refuse to insure your home because of 
your race, color, ancestry, religion, sex, handicap, national origin or because of the racial make-up of 
your neighborhood.  

Red-lining  

Insurance companies are sometimes accused of "red-lining." The term comes from the idea that 
companies would draw a red line on a map around certain parts of town to mark places where they 
did not want to sell insurance. You should be suspicious of any agent who refuses to talk with you 
about insuring your home, or states, "We don't write insurance in this part of town".  

Report it! If you think you have been the victim of any kind of illegal discrimination by an insurance 
agent or company, tell us by calling the Department at 1-800-686-1526 and ask for a Property and 
Casualty Analyst.  

Legal discrimination  

Discrimination can be legal when it is based on such things as the condition of your home, how 
you use your home, how you have used insurance in the past or your financial condition. Underwriting 
standards are rules that insurance companies use to decide whether to insure your property. Every 
company has its own underwriting standards, but typical ones might include some of the things listed 
below:  

 The condition of your home:  

 Old wiring (fire hazard)  

 Dilapidated roof (could result in a claim for water damage)  

 Poor maintenance (broken windows, broken gutters)  

 Claims experience: if you have filed numerous claims in the past, a company might not want to 
take the chance that you will file claims against it  

 Credit report: if your credit report suggests you do not pay your bills on time, the company 
might not want to take the chance that you will treat them the same way  

 Recent bankruptcy: if you have recently filed bankruptcy, it will be even harder to buy 
insurance for your home and  

 • Dangerous pets: if you have a pet that has attacked someone or qualifies as "vicious", do not 
be surprised if an insurance company rejects your application.  

Cancellation  

Your policy goes into detail about which conditions may cause your insurance to be cancelled. 
However, the company must send you written notice at least 30 days before the cancellation date and 
that notice must explain procedures for applying to the FAIR Plan.  

You are not entitled to a 30-day notice if the company cancels because of your failure to pay the 
premium, evidence of arson, misrepresentation or fraud.  
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The insurance company can cancel your homeowner’s policy if you file too many claims. You are 
highly likely to lose coverage if you are a habitual claimant, particularly if your claims are small. If you 
have two to three claims within five years, the insurance company may choose to cancel or not renew 
your policy.  

Non-renewal  

Each year insurance companies have the statutory right to decide whether or not to renew your 
policy for the next year. If the company does not renew your policy, they must notify you of their 
decision 30 days in advance of the policy expiring and must explain procedures for applying to the 
FAIR Plan. You will then have to find coverage elsewhere.  

FAIR Plan  

If you cannot find insurance coverage for your home, you can apply through the FAIR Plan 
Underwriting Association. The State of Georgia created the Georgia FAIR Plan to insure property that 
insurance companies will not cover.  

Important points to remember about the FAIR Plan:  

• You do not have a guaranteed right to buy FAIR Plan coverage. The FAIR Plan will inspect your 
house to determine whether you are eligible.  

• Every company selling property insurance in Georgia helps fund the FAIR Plan.  

• Coverage in the FAIR Plan is likely to cost substantially more than through the standard 
insurance marketplace so be sure to exhaustively search before resorting to the FAIR Plan.  

You can apply to the FAIR Plan through any insurance agent who sells property insurance.  

 

C.L.U.E. Report  

A Comprehensive Loss Underwriting Exchange or C.L.U.E. report is an all-inclusive database of 
personal property information, primarily insurance claims on private property.  

C.L.U.E. reports are only available to an individual for the home or property they own and reside in. 
The reports are available from ChoicePoint over the web at www.choicetrust.com  or through regular 
mail. Someone who has been the subject of adverse action based on the information in the report is 
entitled to a free copy of the report if it is requested within 60 days of the adverse action. Adverse 
action can include denial of coverage or an increase in rates. Insurers must notify consumers when 
adverse actions have occurred.  

Credit Scoring  

Statistically, people who have a poor insurance credit score are more likely to file a claim.  

Insurers use this information when determining the risk someone may pose. Studies reveal that the 
manner which a person manages his or her finances, is a strong predictor of insurance claims. 
Insurance scores are used to help insurers differentiate between lower and higher insurance risks 
and they then can set a premium based on the risk they are assuming.  

Information regarding your credit history, such as your bill-paying habits, the number and the types 
of accounts in your name, collection actions, outstanding debt, and the age of your accounts, is used 
to determine if you are a responsible borrower.  
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How to Handle Claims  

What should I do when I have a claim?  

• Review your policy to make sure you know what is covered.  

• Notify your agent or the insurance company immediately.  

• Keep damaged property until the company says you can dispose of it, and get that permission in 
writing.  

• If your home is damaged, make needed temporary repairs to protect it from more damage and 
keep the receipts.  

• Keep receipts for emergency expenses (things such as repairs and temporary housing).  

• Complete the company's claim form.  

• Cooperate with the claims adjuster's requests for documentation or to conduct damage 
inspection.  

• Negotiate the final settlement with the adjuster.  

Inside the insurance company the adjuster is your first stop. Adjusters evaluate damage and make 
settlement offers. An adjuster may be an employee of the insurance company or an independent 
adjuster hired by the company.  

If you are not satisfied with the company’s handling of your claim, contact the Georgia Insurance 
Department’s Consumer Services Division information about your insurance rights and how to file a 
complaint. Written complaints are investigated to determine whether the company and agent have 
acted improperly. The Department cannot settle factual disputes over arguments such as the value of 
your damaged property.  

Your county small claims court may be able to settle disputes involving $3,000 or less; you do not 
need a lawyer to go to this court. Or, you have the option of consulting an attorney about your legal 
rights and remedies. The Department of Insurance does not give legal advice.  

 

Claim Disputes  

Take These Steps to Resolve Disputes  

When It Is a Dispute about Amounts  

Claim disputes over homeowners insurance are often about the value of lost or damaged property. 
The insurance company must first agree that there is damage.  

Policies usually have a standard provision to settle disputes of this kind. Here is how this process 
may work under your policy terms:  

Appraisal  

• Either you or the company can make a written demand to have the amount of loss set by 
appraisal.  

• Upon that demand you and the company each hire an independent appraiser.  

• The two appraisers determine the amount of loss.  
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• If they agree on an amount, a written report is submitted and the amount agreed upon is set as 
the amount of loss.  

If the appraisers cannot agree  

• If the appraisers fail to agree, they select an independent arbitrator.  

• If they cannot agree on an arbitrator, you or the company can ask a judge of the court to appoint 
one.  

• A written agreement signed by two of these three people (the two appraisers and the arbitrator) 
sets the amount of loss.  

Who pays what : 

• You pay the appraiser you select and the company pays the appraiser it selects.  

• You and the company split any costs for other appraisal expenses and the arbitrator's fee.  

 

Consumer Complaints  

You should not need a lawyer to resolve the vast majority of disputes you may have with an 
insurance agent or company. You can resolve your own disputes If you give the company a chance, 
you will generally find people willing, if not eager, to straighten out problems. Start with your agent 
and if that does not resolve the issue, contact the company's customer service office. If customer 
service falls short of your expectations, ask about the company's procedures for appealing decisions.  

• If your efforts with the company fail to provide an adequate solution, the next stop should be the 
Georgia Insurance Department’s Consumer Services Division.  

• The Department’s staff will answer your questions over the phone and explain any further steps 
you should take to resolve your problem. Department staff gives honest, unbiased answers - if it is 
apparent the company has done nothing wrong, that is what you will be told. On the other hand, if you 
raise questions that can only be answered by the insurance company we will send you a complaint 
form.  

If your completed form raises questions we cannot answer, it becomes a "complaint." A complaint 
does not mean the company or agent has broken the law or done anything wrong.  

The Department notifies the insurance company and/or agent each time a complaint is received. 
We will send the company a copy of your complaint and ask that they resolve it or explain their side of 
the story. By law, companies must respond to the Department and most companies are very 
cooperative in resolving consumer complaints. Please know that your complaint and any documents 
you send may be subject to public disclosure.  

 

Fire Protection and Premiums  

How quickly the local fire department can reach your house affects your premium.  

• If you live in a city, most companies will charge you the same base rates as people who live on 
the other side of town.  

• If you live in a suburb with full fire protection, your price may be similar or identical to that of the 
large nearby city.  
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Practice Quiz #7 
 

Question 1: TRUE or FALSE? 

Your policy covers 100% of the Dwelling Coverage of your home. That means even if the cost of 
rebuilding in your area exceeds the house's market value by 20%, your insurance will still pay to 
rebuild your home completely if it's destroyed by fire or some other catastrophe. 

 

Question 2: TRUE or FALSE? 

Your prized Beanie Baby collection is worth twice what you paid for it. A "scheduled coverage" 
policy endorsement means you'll receive the current market value if it's lost in a fire. 

 

Question 3: TRUE or FALSE? 

Flood and earthquake damage are not covered under most standard homeowners insurance 
policies. 

 

Question 4: TRUE or FALSE? 

Ideally, renters should have the same amount of liability coverage as someone who owns their 
own home. 

 

Question 5: TRUE or FALSE? 

You have a home-based financial planning business. If a client you're entertaining slips in your 
kitchen and sues for damages, your homeowners policy will cover your liability up to policy limits. 

 

Question 6: 

A common reason many homeowners are underinsured is because... 

a) They fail to update their policy as their assets and dwelling increase in value  

b) They are unaware of internal limits which cover personal property only up to a certain 
amount  

c) Their mortgage lender only requires insurance that will cover the outstanding mortgage 
balance  

d) all of the above  

e) only a & b above  
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Question 7: 

House fires resulting in fatalities occur most often in which room? 

a) the Living Room  

b) the Bedroom  

c) the Kitchen  

d) the Laundry Room  

e) the Basement  

 

Question 8: 

Which of the following factors is not considered when determining your homeowners' premium? 

a) type of construction (brick, frame, etc.)  

b) deductible amount chosen  

c) size of lot  

d) distance to fire hydrant or fire station  

e) age of home  

 

Question 9: 

Which of the following statements is true, according to a recent survey of convicted house 
burglars? 

a) burglars are more likely to enter a home through a window rather than a door.  

b) most burglars are not deterred by the sound of a radio or TV inside the house  

c) most burglars are between the ages of 12-24 and live within an eight-block radius of the 
target  

d) all of the above  

e) only a & c above  

 

Question 10: 

Match the term at left with the correct definition. 

Terms:  

1.  ___ Named Peril 

2. ___ Floater 

3. ___ Deductible 

4. ___ Umbrella Liability 

5. ___ All Risk  

Definitions:  

a) Insurance to cover damages that exceed your policy limits  

b) An endorsement to a policy covering specific items  

c) A policy that covers all and any losses which occur  

d) The amount you are responsible for in a claim  

e) A policy that covers only those losses listed  
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B. Inland Marine Insurance  
Coverage for property that involves an element of transportation. The property must be actually in 

transit, held by a bailee, at a fixed location that is an instrument of transportation, or be a movable 
type of goods that is often at different locations.  

Domestic Goods In Transit  

Domestic shipments exposed to loss while in transit by rail, motor truck, aircraft, or while in the 
custody of the U.S. Postal Service. (Imports and exports--nondomestic goods--are not within the 
scope of inland marine insurance.)  

1. Personal Articles Floater  

Items of value - including jewelry, furs, silver, guns, stamps, and coins - that are limited by 
homeowners policies may be scheduled on a personal articles floater. There are many advantages to 
scheduling. 

Personal articles floaters provide extremely broad coverage, usually, with no deductibles. For the 
most part, you're agreeing on value prior to loss. Floaters are written on an all-risk basis, which 
means the policy covers against everything except what's specifically excluded. 

This coverage is generally written in addition to your unscheduled property, so it provides extra 
coverage in the event of a total loss. In many cases, personal articles floaters provide coverage for 
flood and earthquake damage, whereas the homeowner’s policy does not. 

Under personal articles floaters, territorial limits are extremely broad and usually worldwide. Some 
floaters also cover newly acquired items even if you haven't had time to notify us of the purchase 
(provided you already have this type of article scheduled on your policy, a maximum limit applies per 
item). 

Vault coverage is available at considerably reduced rates. If you can't be bothered calling 
whenever you're removing a piece of jewellery from the vault, it is sometimes possible to have a 
policy extension that allows you to remove the item for a certain period of time, for instance 72 hours, 
without notifying the broker or the company. 

Some companies provide inflation-guard coverage on scheduled items or allow you the opportunity 
to increase your schedule by a certain percentage every year or two. However, do not become 
complacent if you have this type of coverage. You must review your policy regularly to determine if 
there are any fluctuations in values. Appraisals should be updated periodically.   

2. Nationwide Marine Insurance Definition   

A statement about the types of coverage that may properly be written on inland marine and ocean 
marine insurance forms. The National Association of Insurance Commissioners adopted a Nationwide 
Marine Insurance Definition in 1953 and revised it in 1976. This definition is used principally for 
classification purposes, rather than as a definition of underwriting powers. The majority of states have 
adopted the 1976 version, but the 1953 version is still in effect in some states.  
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C. Other types of property policies 
1. Flood 

Flood insurance protects you from the financial devastation caused by floods. Even a few inches of 
water can bring thousands of dollars in repair and restoration costs. Most homeowners insurance 
does not cover floods. You need flood insurance. 

Flood insurance, like earthquake insurance, is “single peril” insurance, sold separately from 
homeowners insurance. Flood insurance protects against losses to buildings and their contents, not 
the land surrounding them. The coverage applies whether the flooding results from heavy or 
prolonged rains, coastal storm surge, snow melt, blocked storm drainage systems, levee dam failure, 
or other causes. To be considered a flood, the waters must cover at least two acres or affect at least 
two properties. 

Flood insurance is available both within and outside of floodplains. Your property’s flood risk is 
shown on flood hazard maps. Different types of policies are available depending on your flood risk. 

If you live in a high-risk area, you will need a Standard Policy. Most mortgage lenders will require 
that you have such a policy before they will approve your loan. 

Outside of high-risk areas, flood insurance is also available, usually at lower cost. A Preferred Risk 
Policy covers both a home and its contents, with premiums as low as $119 per year. While you aren’t 
federally required to have flood insurance in a low-to-moderate risk area, that does not mean you 
won’t ever need it. Large floods often extend beyond the boundaries of high-risk areas and smaller 
floods occur outside high-risk areas as well. In fact, a quarter of all flood insurance claims come from 
low-to-moderate risk areas. 

Flood insurance is sold and serviced by private insurers, and backed by the federal government. 
Flood insurance costs the same wherever you purchase it, because the rates are set by the National 
Flood Insurance Program. 

Flood insurance covers both homes and businesses. With residential coverage you can get up to 
$250,000 of insurance to protect your home and up to $100,000 to protect its contents. If you are 
located in (or moving into) a high-risk area, federally regulated or insured lenders will require you to 
have flood insurance for the amount remaining on your mortgage, or $250,000, whichever is lower.  

Different types of policies are available based on your property’s location and flood history.  

Standard Flood Insurance Policies - If you live in a community that participates in the NFIP, your 
building and its contents can be covered. You must apply for building coverage and contents 
coverage separately.  

Preferred Risk Policies - If your home or business is in a low or moderate risk zone, your building 
may qualify for a low-cost Preferred Risk Policy.  

Don’t Wait Until It’s Too Late 

Regardless of the type of policy you choose, there is a standard 30-day waiting period, from date 
of purchase, before a new flood policy goes into effect. The 30-day waiting period does not apply if:  

 The initial purchase of flood insurance occurs in connection with the making, increasing, 
extension, or renewal of a loan in a high-risk zone by a regulated lender; or  

 The initial purchase of flood insurance occurs within one year of a map change.  
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2. Personal Watercraft 
 Personal watercraft are not generally covered by homeowners or auto insurance, and where 

they are, the coverage limits can be fairly low. You may need to purchase a specifically designed 
policy in order to insure these vessels. The personal watercraft policy covers: 

 Bodily injury 

 Property damage 

 Guest passenger liability 

 Medical payments 

 Theft 

Typical policies include deductibles of $250 for property damage, $500 for theft and $1,000 for 
medical payments, although these may vary from company to company. 

Liability limits start at $15,000 and can be increased to $300,000. This coverage will provide 
financial protection if your personal watercraft is involved in an accident. 

Most policies also include water sports liability, which covers risks associated with activities such 
as waterskiing. 

Did You Know… 

According to a countrywide survey of boaters conducted by The Progressive Group of 
Insurance Companies 

Myths about Boat Insurance 

Required by Law 

Nearly half (44 percent) of boaters surveyed mistakenly believe boat insurance is required by law 
in all U.S. states and more than a quarter (26 percent) mistakenly believe boat insurance is only 
required if a boat is 24 feet or longer. 

Roaming Charges 

Three out of every four boaters surveyed (76 percent) mistakenly believe boat insurance covers 
them anywhere they decide to go boating in the continental U.S. 

All Boat Insurers Are Not Created Equal 

Twenty (20) percent of boaters mistakenly believe that all boat insurance companies use the same 
information in the same way to determine rates.  And, 23 percent of boaters surveyed mistakenly 
believe all boat insurers provide the same level of claims service. 

Always Covered … Maybe NOT 

One-third (33 percent) of boaters surveyed mistakenly believe they would be covered in all of the 
following situations if their boat was added as an endorsement on their homeowners policy - meaning 
the boat has been listed as an asset, the same way someone would add jewelry or other personal 
items.  Potentially uncovered claims situations include: their fishing equipment or personal belongings 
are lost or stolen; their vehicle breaks down while towing their boat and needs to be towed; and their 
boat is destroyed and the wreckage needs to be removed. 
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3. Earthquake 
Earthquake insurance is a form of property insurance that pays the policyholder in the event of 

an earthquake that causes damage to the property. Most ordinary homeowner’s insurance policies do 
not cover earthquake damage. 

Most earthquake insurance policies feature a high deductible, which makes this type of insurance 
useful if the entire home is destroyed, but not useful if the home is merely damaged. Rates depend 
on location and the probability of an earthquake. Rates may be cheaper for homes made of wood, 
which withstand earthquakes better than homes made of brick. 

As with flood insurance or insurance on damage from a hurricane or other large-scale disasters, 
insurance companies must be careful when assigning this type of insurance, because an earthquake 
strong enough to destroy one home will probably destroy dozens of homes in the same area. If one 
company has written insurance policies on a large number of homes in a particular city, then a 
devastating earthquake will quickly drain all the company's resources. Insurance companies devote 
much study and effort toward risk management to avoid such cases. 
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II. Types of Casualty Policies 
 

A. Personal Automobile  
Every insurance company is different—in fact, most companies pride themselves on the 

distinctions between them and their competitors. In personal insurance, however, these distinctions 
are not nearly as substantial as they are for business customers. The Personal Auto Policy is one of 
the most standardized policies in insurance.  

But there are differences and informed consumers must distinguish between the coverage offered 
by various insurers. Price alone should not be the sole determinant in choosing an insurance 
company or agent. As we said earlier, the personal auto insurance market is very competitive and it is 
a good idea to shop around and make sure that you are receiving the most value for your insurance 
dollar. That does not mean that you will change insurance companies or agents for a few dollars of 
premium savings. Rather, it means that you have given careful evaluation to the protection, service, 
and price of any insurance product you purchase.  

Overview of the Personal Auto Policy (PAP)  

The Personal Auto Policy (PAP) was first introduced in 1977. There were other policies prior to that 
time, and the PAP itself has been revised several times since then. The policy is written in plain 
language, without a lot of technical terms and is easier to understand than previous versions. The 
policy is a package, or bundle, of insurance coverages put together in one policy and designed to 
meet the needs of individuals and families who own automobiles.  

The policy we will discuss in this text is the one developed by the Insurance Services Office (ISO). 
ISO is a non-profit organization that develops policy forms for member insurance companies. 
Although the policies developed by ISO are used by many companies, you should keep in mind that 
there are variations among insurers and the specific terms and conditions of any policy must be 
reviewed before deciding whether or not coverage is provided.  

In order to discuss the PAP in more detail, it will first be necessary to review some of the basics of 
all insurance policies.  

Like other insurance policies, the PAP contains sections that combine to provide the necessary 
coverage. The sections of the PAP are:  

Declarations Page  

The declarations page is the front page of the policy where you will find the name of the person or 
persons insured, his or her address, a description of the vehicles covered, and other personal 
information. It is called a declarations page because it contains information that is declared by an 
applicant to the insurance company when applying for coverage.  

You will hear people refer to this part of the policy as the “dec page.”  

Insuring Agreement  

All policies contain an insuring agreement, which is a broad statement of the insurance company’s 
obligations under the policy along with the responsibilities of the insured or policyholder.  

It is usually brief, sometimes only a single sentence and may read like this: “If you (the insured) 
agree to pay your premiums, we (the insurance company) will pay your covered claims.”  
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Definitions  

All modern insurance policies contain a definitions section, or glossary of terms used in the 
contract. When a term has been defined in a policy, it has been given special meaning. These words 
are shown in a policy by using italics, bold face type, or quotation marks. Some of the important 
definitions contained in the PAP are discussed in later parts of this chapter.  

Conditions  

Insurance policies are conditional contracts. This means that the insurance company is not 
obligated to pay all losses an insured might suffer. Coverage is provided only under certain 
conditions. For example, a vehicle is covered while it is operated in the United States, its territories 
and possessions (e.g., Guam), Puerto Rico, or Canada. Thus, if you drive your car to Mexico and it is 
damaged or you injure someone, there would be no coverage under your Personal Auto Policy. You 
can think of conditions as the “strings” attached to the insurance company’s promise to pay as stated 
in the insuring agreement.  

Exclusions  

Since the insuring agreement is so broad, the policy contains a list of exclusions that more clearly 
define the coverage provided by the policy. Insurance companies do not put exclusions in policies 
simply to get out of paying legitimate claims. Exclusions are designed to eliminate coverage that 
should be provided by other policies the insured purchases, to eliminate coverage for catastrophic or 
uninsurable events such as nuclear war, or to keep premiums reasonable by covering only those 
events that are potentially serious for the insured. There is no reason an insurance policy could not 
cover absolutely every situation— except for the fact that no one could afford to pay the premium.  

Endorsements  

Insurance policies are designed with the average policyholder in mind. Since people have special 
needs, policies must be modified or tailored using endorsements. An endorsement is a policy change.  

 

Who Can Purchase a Personal Auto Policy?  

The Personal Auto Policy is intended for individuals and families who own or lease private 
passenger automobiles. A private passenger automobile is a car, van, station wagon, pick-up truck, 
or sport utility vehicle (SUV). The PAP has some restrictions on pick-ups and vans. They must weigh 
less than 10,000 pounds and not be used to deliver merchandise.  

The reason for the restriction is simply to ensure that commercial-type vehicles are not covered 
using a Personal Auto Policy. A separate policy is available for businesses and other organizations 
that own commercial vehicles.  

Individuals and married couples who own or lease private passenger automobiles may be insured 
under the PAP. Unrelated people who live in the same household and share ownership of a vehicle 
also may be insured by the PAP, provided each is listed as an individual.  
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Summary of Coverage in the Personal Auto Policy  

In addition to a declarations page, an insuring agreement, and a definitions section, the Personal 
Auto Policy contains six additional sections or parts:  

Part A — Liability Coverage  

This section provides protection when you are held legally responsible to others for bodily injury or 
property damage that is caused by an auto accident. Coverage is generally provided when:  

 You or your family members are using your own car (“your covered auto”)  

 You are using someone else’s vehicle (a non-owned auto)  

 Other drivers are using your car with permission You are covered when you use any 
auto. You have coverage under your own auto policy while driving your own car, when you 
borrow a friend’s car, or when you rent a car. Also, people who use your car with your permission 
are covered by your policy. Let’s say you loan your SUV to a friend who uses it to go skiing. While 
returning from the ski trip, she has an accident and injures several people who are in another 
vehicle. She would be insured under your Personal Auto Policy. The insurance policy that covers 
the car is considered the primary insurance. Any coverage the driver has is secondary.  

Let’s look at the definition of some of the terms used in this part of the policy:  

Bodily Injury (BI) is bodily harm, sickness, or disease, including death. This coverage applies 
when your car injures people in other vehicles, pedestrians or bicyclists, or passengers in your 
vehicle.  

Property Damage (PD) is physical injury to or destruction of or loss of use of tangible property.  

This coverage does not only apply to other vehicles, but also to buildings, telephone poles, fences, 
or any other property you might damage with your vehicle. The last part of this definition is important. 
If you hit someone and it takes 5 days to repair their vehicle, they will probably have to rent a car to 
get to work or school. The cost of their rental car is covered under your property damage coverage 
since it represents the “loss of use” of the vehicles.  

Your Covered Auto includes four different types of vehicles that are covered under the PAP:  

 The vehicles listed in the declarations (your car)  

 A newly acquired vehicle (subject to certain restrictions), which means a new car you 
purchase in addition to one you already own or as a replacement for one you own  

 A trailer you own  

 A temporary substitute vehicle, which is one being used by you while your car is out of 
service due to breakdown, repair, servicing, loss, or destruction. If you take your car to the shop 
and they loan you a vehicle while yours is being fixed, it is considered a temporary substitute 
auto.  

You means the person whose name is shown on the declarations page and your spouse if they 
reside with you.  

Family Member means a person related to you by blood, marriage, or adoption who lives in your 
household.  

These definitions are also important for the following sections of the PAP.  
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The limit of coverage under Part A is expressed as a dollar amount per person for Bodily Injury, a 
total amount of Bodily Injury for each accident (no matter how many people are hurt), and an amount 
for Property Damage for each accident. The minimum limit under any policy is the state financial 
responsibility limit.  

Let’s look at an example of how this coverage applies in the event of an accident. Let’s say you 
live in Georgia, where the minimum limit for an auto policy is $25,000 per person for BI, $50,000 per 
accident for BI, and $25,000 for PD. One rainy day, while driving your best friend to work, you swerve 
to avoid a pothole in the road. Unfortunately, you don’t notice the car in the next lane until it is too 
late. You hit the other vehicle, causing it to swerve off the road, striking a fence. There is a mother 
and her small child in the other car. As a result of your negligence, the following injuries and damage 
occur:  

1. Damage to the fence: $3,000 

2. Injuries to your best friend in your vehicle: $2,000  

3. Injuries to the small child: $10,000  

4. Injuries to the other driver: $35,000  

5. Damage to the other vehicle: $28,000  

The maximum amount that can be paid to any one person is $25,000. Therefore, the policy will pay 
your friend’s claim for injuries in full. The injuries to the child will also be paid in full. The medical costs 
for the other driver, however, will only be paid up to the per person limit of $25,000—leaving you to 
pay the balance of $10,000 out of your own pocket. The total of all injuries payable under the policy 
($3,000 + $10,000 + $35,000) is $47,000, less than the per accident limit of $50,000. As far as 
Property Damage, the total amount available under the policy is only $25,000. The cost of all the 
damage, however, is $31,000.  

This leaves you responsible for $6,000, plus the $10,000 in Bodily Injury you owe. We will discuss 
the importance of having adequate limits in a later section of this topic. 

 

Part B—Medical Payments Coverage (Med Pay)  

Medical payments coverage pays for medical expenses for you, your family members, and 
passengers in your car that result from auto accidents.  

You are also covered when you are a passenger in another vehicle or when you are a pedestrian if 
a vehicle hits you. This coverage is not based on fault, so you are entitled to the coverage even if you 
are the cause of the accident.  

The limit for Medical Payments applies per person, and there is no limit on the number of persons. 
Most people purchase a limit of between $1,000 and $5,000 for this coverage, although higher limits 
are available.  
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Part C—Uninsured Motorists Coverage (UM)  

Uninsured Motorists coverage pays you if you are struck by someone who does not have 
insurance. It also would pay if you were hit by a hit-and-run driver. The fact that you don’t know who 
hit you means you are unable to determine whether or not they have insurance, so it is assumed they 
do not. Coverage is also provided if you or your family members are struck as pedestrians by a 
vehicle that is not insured.  

You will collect whatever amount of injuries or damage the other person is legally responsible for. 
Note that you cannot collect from your insurance company simply because the other person’s 
insurance company refuses to pay your claim. When this happens, it is usually due to the fact that the 
other party’s insurer feels their policyholder was not at fault, and therefore is not legally responsible 
for the accident. In addition, by definition, they are not uninsured. The limits for UM coverage are 
usually the same as those under Part A—Liability. They may be increased in most cases. In most 
states, an insurance company must include UM coverage in every policy that provides liability 
protection, unless the insured rejects the coverage by signing an acknowledgment that they do not 
wish to have the coverage. Given the large number of automobiles driven by people who do not carry 
insurance, it is usually an unwise decision to refuse UM coverage.  

 

Underinsured Motorists Coverage (UIM)  

Think about this situation—if you are hit by an uninsured driver, you may be able to collect under 
your own Uninsured Motorists coverage.  

Let’s say your UM limits are $50,000 per person, $100,000 per accident. What if the person who 
hits you is insured, but their liability limits are only $25,000/$50,000. Given the large number of 
automobiles driven by people who do not carry insurance, it is usually an unwise decision to refuse 
UM coverage.  

You would be better off if they had no insurance at all, because your Uninsured Motorists coverage 
would pay more than their liability limits! To rectify this situation, insurers also include what is called 
Underinsured Motorists coverage.  

The 2008 Georgia Legislature passed the following legislation and it awaits the Governor’s 
signature to become effective January 1, 2009. 

If you are hit by a driver whose liability limits are less than your UM, the UIM coverage will pay the 
difference between the amount covered under their policy and your UM limit.  

An example might be helpful. Let’s say you insure your automobile with $50,000 per person and 
$100,000 per accident Uninsured Motorists coverage. You are struck by a vehicle and the driver 
carries only the minimum financial responsibility limits required in the state, $25,000 per person, 
$50,000 per accident. You are seriously injured and your medical bills amount to $35,000. The other 
driver has only $25,000 in coverage available to pay for your injuries. The balance, $10,000, would be 
paid by your Underinsured Motorists coverage, since the limit of the other person’s insurance is less 
than yours.  

Uninsured Motorists Property Damage (UMPD)  

Uninsured Motorists coverage was originally designed to pay for your injuries when struck by an 
uninsured driver. However, if the other party has no insurance, who will pay for the damage to your 
car? If you carry insurance for Collision, your policy would pay, but you would be responsible for the 
first $100, $250, or $500 of the damage due to your deductible.  
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If you don’t carry Collision insurance, as we discussed above, you would have to pay the damages 
yourself. Since that situation seemed unfair to policyholders, insurance companies began to include 
UMPD coverage as an option.  

 

Part D-Damage to Your Auto  

The final section of the Personal Auto Policy is Damage to Your Auto. There are actually two 
different coverages provided by this section of the policy:  

 Collision, which covers damage caused by impact with another vehicle or object, or 
overturn of your vehicle;  

 Other Than Collision, also called Comprehensive coverage, which provides protection 
from theft, fire, windstorm or hail, flood, falling objects, collision with a bird or animal, and virtually 
all other types of physical loss to the vehicle EXCEPT:  

 Road damage to tires (a flat tire or blowout)  

 Mechanical breakdown (the engine just quits running)  

 Wear and tear (the car simply gets old)  

There is no limit in this section of the policy.  

The amount you will receive if your car is damaged is the actual cash value of the vehicle, or the 
cost to repair the damage. In some cases the amount to be paid by the insurance company is simply 
the cost to make repairs to the vehicle and a check is usually issued to the body shop. In other cases, 
the vehicle is “totaled”, meaning the cost to repair it is more than the value of the car. In this case the 
insurance company will pay a sum of money as compensation for the loss of the car.  

Determining the actual cash value of an automobile can be tricky. We always think our car is in 
better shape than the average car and therefore, expect to be reimbursed based on our estimation of 
what the car is worth. The insurance company will probably determine the value of the car based on 
what similarly equipped vehicles are selling for in the used car market. That may be more or less than 
you think is a fair settlement.  

Part D of the Personal Auto Policy contains a deductible provision, or an amount you must be 
responsible for when you have a loss. You must retain $100, $250, or $500 of each loss. You may 
choose the deductible that represents your ability to pay in the event of a loss. That means that if you 
have a very small loss, such as a broken window or a scrape on your fender, your insurance 
company would pay nothing and you would have to absorb the cost yourself.  

Section D of the policy is not required and there may be certain situations when your client would 
decide not to have this coverage under their policy. For example, if you have an old car that has a 
very low value, you might forego physical damage insurance since the cost of the coverage over time 
might be more than the value of the car if it is damaged. If you could replace the car for $4,000 and 
the cost of Comprehensive and Collision coverage was $800 per year, you would probably decide to 
not have the coverage since in five years the total amount of the insurance premiums would equal the 
value of the car. You could just save the $800 each year, put it in a savings account, and withdraw 
the money when you need it to buy another car. Hopefully, you are able to go five years without an 
accident, so the value of your savings account would be $5,000 plus interest!  
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Part E and Part F—Duties After an Accident or Loss and General Provisions  

The final two portions of the Personal Auto Policy outline certain duties of the policyholder and the 
company in the event of an auto insurance claim. When you have a claim you must:  

 Notify the company of when and where the accident happened, including the names of 
any people injured or witnesses to the accident  

 Cooperate with the insurance company as they attempt to settle your claim  

 Notify the police if struck by a hit-and-run driver  

 Notify the police if your vehicle is stolen  

 Allow the insurance company to inspect the damage to your auto before it is repaired  

You may cancel your auto insurance at any time you wish by notifying the company or your agent. 
The insurance company may cancel your insurance if they notify you in writing of their desire to do 
so. They may do this when you fail to make premium payments or when you have your driver’s 
license suspended or revoked.  

Frequently Used PAP Terms 
Bodily Injury Liability Coverage 

Pays for bodily injury or death to another for which an insured person becomes legally responsible 
because of an automobile accident.  

Collision Coverage 

Pays for loss or damage to your covered automobile when it collides with another object or 
overturns.  

Comprehensive Coverage 

Pays for loss or damage to your covered automobile caused by an event other than collision. This 
includes damages due to events such as fire, theft, windstorm, hail, flood, contact with birds or 
animals and vandalism.  

Medical Payments Coverage  

Pays expenses for medical and funeral expenses sustained by the insured and certain others as a 
result of bodily injury or death caused by an automobile accident.  

Personal Injury Protection (PIP) 

In states with No-Fault Automobile Insurance, this coverage generally pays, within the state 
specified limits, certain medical, hospital, funeral and/or work loss expenses of the insured, 
passengers in his vehicle and pedestrians struck by him.  

Property Damage Liability Coverage 

Pays for property damage to another for which an insured person becomes legally responsible 
because of an automobile accident.  

Underinsured Motorist Coverage 

Pays for bodily injury and/or property damage sustained by you, your resident relatives, and 
occupants of your covered automobile in an accident in which the owner or operator of a motor 
vehicle who is legally liable does not have enough insurance.  
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Uninsured Motorist Coverage 

Pays for bodily injury and/or property damage sustained by you, your resident relatives, and 
occupants of your covered automobile in an accident in which the owner or operator of a motor 
vehicle who is legally liable does not have insurance.  

Additional Interest Insured 

Another person or company who may be liable for an accident involving an insured or an insured 
vehicle and who has been named as an Additional Interest Insured under the policy.  

Deductible 

An amount that must be paid by the insured before benefits will be paid by the insurer. In general, 
a higher deductible will result in reduced premium.  

Declarations Page 

The report from your insurance company which lists:  

 the limits you have requested for each coverage;  

 the cost of each coverage  

 the vehicles covered by the policy;  

 the types of coverage for each vehicle covered by the policy;  

 the drivers covered by the policy; and  

 other information applicable to the policy.  

Driver Status 

Provides information concerning whether the driver has been rated, listed or excluded on the 
policy.  

Garaging Location 

The ZIP code where your vehicle is parked when not in use (generally, your primary residence).  

Limits 
The most an insurance company will pay for a specific insurance coverage. Generally, you may 
choose the limits that meet your needs. However, most states have laws that specify the minimum 
financial responsibility limits you must purchase.  

Named Insured 

The person in whose name the insurance policy is issued.  

Policy Inception Date 

The date when your current insurance policy begins. This date can be found on your Application, 
Declarations Page or insurance identification card.  

Policy Expiration Date 

The date when your current insurance policy expires. This date can be found on your Application, 
Declarations page, insurance identification card or recent cancellation notice. This date is not to be 
confused with the date of your next payment or when your renewal payment is due.  
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Policy Term 

The length of time that the policy is in force. Generally automobile insurance Policy Terms are for 
periods of six months or one year from the policy inception date.  

Premium 
An amount of money paid by the insured to an insurance company in return for insurance protection.  

Premium Finance 

Auto insurance is a major expense for many households. Premium finance allows an insured to 
stretch the payment of premiums by utilizing payment plans that fit into their budgets and cash flow. 
Premium finance plans typically include an upfront payment known as a “down payment” and 
followed by a series of periodic payments all collected within the term of the policy. Premium finance 
is a loan product, and like other loans has interest and fee charges associated with the loan.  

Primary Use 

What your vehicle is mainly used for:  

 To/From Work: If you use your vehicle to commute to and from your work and/or school.  

 Business: If your vehicle is used for one or all of the following:  

 used to make sales calls  

 used as vehicle for business trips to bank or post office, picking up supplies, going to different 
locations  

 owned or leased by a partnership or corporation that have a business listed as an additional 
interest on the car  

 Farm: If your vehicle is used primarily on a farm, ranch or orchard  

 Pleasure: No others apply  

SR22 

A document required by the state for persons convicted of certain traffic violations that 
demonstrates proof of financial responsibility.  

VIN  

The vehicle identification number (VIN) on your vehicle. This number is usually found on the 
dashboard of your vehicle on the driver’s side, and is usually listed on the vehicle registration and 
title. The VIN number is a combination of letters and numbers 17 characters in length that can be 
used to identify the make, model, and year of your car.  
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Practice Quiz #8 
Match the terms to the example given or their description.  

1. A policy provision that eliminates coverage.  

2. The glossary of terms used in a policy.  

3. Where the insured’s address is found.  

4. A broad description of what the insurer will do.  

5. A document that changes an insurance policy.  

6. A requirement that claims be promptly reported.  

 

_____ Declarations page  

_____ Insuring agreement  

_____ Definitions  

_____ Condition  

_____ Exclusion  

_____ Endorsement  

 

An insurance coverage that provides payment for doctor and hospital bills for people riding in your 
vehicle who are hurt in an automobile accident is:  

1. Bodily injury liability  

2. Damage to your auto coverage  

3. Medical payment coverage  

4. Property damage  

 

Each of the following is included in Part D—Damage to Your Auto EXCEPT:  

1. theft  

2. fire  

3. wear and tear  

4. collision  

 

If you have an uninsured motorist’s limit of $100,000/$300,000 and you are struck by a vehicle with 
liability limits of $50,000/$100,000, what is the maximum amount of underinsured motorist’s coverage 
your insurance company will pay for injuries you and your passengers suffer:  

1. $100,000/$300,000  

2. $50,000/$200,000  

3. $50,000/$100,000  

4. nothing since the other vehicle is 
insured  

 

All of the following are duties of the policyholder following a loss EXCEPT:  

1. report a stolen vehicle to the police  

2. submit to a medical examination  

3. allow the insurance company to inspect the damage  

4. notify the company of where and when the accident occurred  
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B. Personal Liability 
Protection against legal liability arising in connection with personal, non-business activities both on 

and off insured premises. Coverage is extended to the named insured, relatives of the named insured 
who reside in the named insured’s home, and injuries caused by pets (e.g., a dog bite).  

We said that insurance offers protection against the risk of financial loss. In this section we will look 
at the causes of such loss and the kinds of loss that can result. We will also define some frequently 
used insurance terms. 

There are three major kinds of financial loss: 

Property Loss 

 Loss of property itself 

 Loss of income from property 

Loss of Health or Earning Capacity 

a. Disability 

b. Unemployment 

c. Retirement 

d. Death 

Liability Loss 

 If legally liable for the consequences of certain acts or omissions 

The chart above summarizes the kinds of financial loss that insurance protects against. Your goal 
in developing a sound insurance program for your customers is to provide protection in each of these 
areas. As we examine various personal lines products, you will see how coverages have been 
included to cover potential losses in each of these areas. 

This section deals with the third category: liability loss. Such a loss results when the individual is 
found legally liable for the consequences of acts or omissions resulting in damages or losses to other 
parties. Financial losses that result can include legal fees, court costs, fines, the amount of judgments 
awarded by the court, the costs of out-of-court settlements, and the long-term effect that a lawsuit 
might have on the person’s reputation and earning capacity Negligence is the most common reason 
for a liability lawsuit where the defendant is charged with failing to exercise proper care in protecting 
others. 

Personal Liability Coverages 

Where property coverage protects the insured’s home and property, liability coverage provides 
protection when other persons claim the insured damaged their property or caused them bodily injury. 
The amount the insurance company will pay depends on the amount of coverage your customer 
selects. This amount is again shown under the Limit of Liability column on the declaration page. 

Personal liability coverage applies when the insured is obligated by law to assume responsibility 
for an action that caused property damage or bodily injury to another party. Liability coverage does 
not cover damage to the insured’s own property—only that of visitors, neighbors, or others in some 
way affected by the actions of the insured. Two examples will help illustrate personal liability 
coverage: 
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This coverage applies for the well-known confrontation between the family dog and the mail 
carrier. The claim will be paid if the dog bite occurs on the insured property or if the actual biting 
occurs after a chase down the street. 

The insured is burning leaves on his property when a gust of wind sends the fire out of control. His 
fence and the neighbor’s tool shed are damaged in the fire. In this accident only the neighbor’s shed 
is covered by the Personal Liability coverage. The fence will be covered by the Other Structures 
coverage of his policy under Property Coverages. 

Medical payments to others coverage pays for medical expenses of people other than the insured, 
when those expenses are due to an accident caused in some way by the insured. This coverage 
provides a way of maintaining neighborly relations without having to prove who is legally responsible 
for the accident. Medical payments coverage applies to accidents happening on the insured location 
or off that location if the accident is caused by the insured family and even the pet. 

A neighbor’s child breaks her arm when she falls from a sliding board in the insured’s backyard. 
The medical expenses resulting from that accident will be covered, regardless of who was to blame 
for the accident 

The insured’s liability coverage is thus automatically extended to many locations beyond the 
insured premises. 

As was true with property coverages, there are certain additional payments in the liability section of 
the homeowner’s policy. These payments are made over and above the limits shown on the 
declaration page. 

 To pay for minor damage to the property of others without regard for legal liability For 
example, this provides payment for accidentally throwing an object through the neighbor’s window. 

 To defend a claim or lawsuit against the insured but only as long as the limit of liability has 
not been used up in paying settlements or judgments. 

 To pay premiums on appeal bonds when a judgment has gone against the insured and the 
judgment is appealed. Also to pay premiums on attachment bonds which guarantees payment of the 
original judgment if the home or property is sold. 

 To reimburse the insured for wages or salary lost when attending hearings or trials at the 
insurer’s request. 

 To reimburse the insured for providing first-aid expenses at the scene of the accident.  
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Practice Quiz # 9 
Review the following example of a Personal Liability policy then complete the following Practice 

Quiz to test your understanding of basic Personal Liability insurance terms and concepts.  

When you have finished, check your answers in the answer book. If possible, it may be 
advantageous to discuss these exercises with more experienced people in your agency. 

1. Insured Location includes an individual or family cemetery plot or burial vault of an insured.  

( ) True ( ) False 

2. Coverage L and M apply to bodily injury, personal injury, or property damage which is a 
foreseeable result of an intention or criminal act of any insured. ( ) True ( ) False 

3. The total liability under Coverage L for all damages resulting from any one occurrence will 
not be more than the limit as shown in the Declarations regardless of the number of 
insureds, claims made or persons injured. ( ) True ( ) False 

4. Bankruptcy of any Insured relieves the company of its obligations under the Personal 
Liability policy. ( ) True ( ) False 

5. In the event of death of the insured, the policy continues in force for at least 90 days.  

( ) True ( ) False 
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C. Umbrella / Excess Liability 

Umbrella insurance is not just for the wealthy. With the common occurrence of lawsuits, it is a must 
for every home, auto and watercraft owner. As many Americans are finding out, you don't have to be 
a millionaire to be sued like one. Umbrella, or excess liability insurance, provides additional liability 
coverage for specific risks once a policy's coverage limit has been exhausted. It also provides 
additional liability for certain risks that would not be covered by the primary insurance policy. 

The more you have, the more protection you need 

The more your earning power and assets increase, the more you have at risk, and therefore, the 
more you need to protect.  

If you think you need at least a million dollars of additional protection above your current 
homeowners or automobile liability limits, you can purchase something called excess liability. Often 
referred to as an umbrella policy, excess liability is the additional protection you need in case a 
judgment against you exceeds the liability limits of your existing auto or homeowners policy. Available 
in amounts ranging from one to five million dollars, excess liability coverage increases your personal 
liability limits by adding protection to your current auto, boat or homeowners policies. 

Why liability coverage from your homeowners and auto policy may not be enough  

Homeowners insurance usually provides a minimum of $100,000 liability coverage (the coverage 
that protects you when people are injured or property is damaged due to circumstances in which you 
or your family are responsible). Although it varies widely by state, the typical minimum liability 
protection for auto insurance is around $25,000 per person and $50,000 per accident.  

With both of these coverages you can purchase higher limits (or amounts) of liability 
protection...but the most that can be purchased is $500,000 for homeowners policies or $250,000 per 
person, $500,000 per accident for auto insurance. Again, this may not be enough protection in today's 
lawsuit frenzied environment where million dollar judgments are fast becoming the rule rather than 
the exception, even for seemingly minor situations. 

To understand more about what excess liability coverage is, and how it can help you, please 
review the following topics:  

What is Excess Liability?  

Available in amounts ranging up to five million dollars, excess liability coverage increases your 
personal liability limits by adding protection to your current auto, boat or homeowners policies. Also, if 
something is not covered in your homeowners policy (like libel), and it's not specifically excluded in 
the excess liability policy, you're covered. 

Coverage provided  

Excess liability coverage provides:  

 Protection for covered claims by others for personal injury or property damage caused by you, 
members of your family/household, or hazards on your property for which you are legally liable  

 Personal liability coverage for occurrences on or off your premises  

 An additional layer of protection above your primary auto policy against auto-related liabilities  
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 Protection against non-business related personal injury liabilities such as slander, libel, 
wrongful eviction or false arrest  

 Legal defense costs for a covered loss. Lawyer fees and associated court costs are covered  

 Worldwide coverage- no matter where you go, with the only exception being situations 
involving foreign ownership of dwellings or cars  

How it works  

Depending on the type of accident, your homeowners, auto or boat policy liability limits are used 
up first, then the excess liability policy covers all remaining costs (up to the amounts of coverage you 
purchased). For example, if your neighbor dove into your swimming pool and broke his neck, your 
homeowners liability coverage would pay for the first $100,000 in damages. Your excess liability 
policy would cover the rest (including associated legal fees) up to the one million dollar policy amount 
that you had purchased. 

Most companies require that you carry certain limits on your primary insurance policies 
(homeowners, auto and boat) in order to receive excess liability coverage. For example, a company 
may require the following primary liability limits: $100,000 for homeowners, $250,000 per 
person/$500,000 per accident for auto and $300,000 for boat/yacht coverage.  

Some Definitions  

Insurance products tend to get loaded down with legal-sounding jargon, especially a product that 
specifically deals with circumstances for which you are legally responsible. Therefore, a few common 
definitions might help clear up any confusion: 

Personal Liability: Coverage for damages that you are legally liable (responsible) for. This 
includes incidents occurring at your home and/or caused by you, residents of your household or your 
pets. Here are some common examples: your dog bites someone, a guest falls down your front steps, 
your teenage son rough-houses with his buddy and accidentally breaks that friend's leg! 

Personal Injury: This all-inclusive definition covers many predicaments. Personal injury can take 
many forms, including: bodily injury, shock, emotional distress, mental anguish, sickness or disease, 
or death arising from any of the above. Personal injury also means false arrest, detention or 
imprisonment, malicious prosecution, wrongful entry or eviction, humiliation, libel or slander, 
defamation of character or invasion of privacy. 

Property Damage: Accidental damage to the property of others caused by you, residents of your 
household, or your pets.  

Exclusions  

Often, insurance policies are defined not by what they cover, but by what they don't. This is 
especially true for excess liability products. If something is not specifically excluded, you're covered. 
Exclusions vary widely by company. Here are some common exclusions:  

 damages expected or intended by insured.  
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 damages arising out of business or professional pursuits.  

 liability assumed under contract or agreement.  

 liability arising out of ownership, maintenance, use, loading or unloading of aircraft.  

 liability arising out of ownership, maintenance or use of non-traditional watercraft such as jet 
skis, air boats or air cushions.  

 liability arising out of ownership, maintenance or use of most recreational vehicles. Only 
snowmobiles and golf carts are covered.  

 damages to property you take care of, own or use.  

 damages covered under a Workman's Compensation policy.  

 liability arising out of war or insurrection.  

How much is enough?  

Obviously, determining how much coverage is right for you is a personal decision. Much depends 
on the value of the current assets you have to protect. However, there are also other factors to take 
into consideration. What will the value of your future assets be? Are you involved in activities that put 
you at greater risk? Do you have teenagers? Do they drive? Your local independent agent can help 
you determine the coverage amount that works best for you.  
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Practice Quiz #10 
 

1. Pleasure boat insurance is not affected by occasional boat races among friends.  

  ( ) True ( ) False 

 

2. Pleasure boat insurance is not affected if the owner occasionally charges a passenger fee.  

  ( ) True ( ) False 

 

3. What are the territorial limits of coverage for Fine Arts under the Personal Articles Floater? 

a. USA only 

b. USA & Canada 

c. USA , Canada & Mexico 

d. Worldwide 

 

4. What are the territorial limits of coverage for all property other than Fine Arts under the 
Personal Articles Floater? 

a. USA only 

b. USA & Canada 

c. USA , Canada & Mexico 

d. Worldwide 

 

7. All of the following statements about property eligible for FAIR plan treatment are true except: 

a.  the property must be insurable. 

b.  the property must be in a riot-prone zone. 

c.  the applicant must have attempted to find coverage in the admitted market. 

d.  the property must be located in a specific area. 
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D. Other Personal Exposures 

1. Errors and Omissions 

Professionals that operate their own businesses need professional liability insurance in addition to 
an in-home business or business owner’s policy. This protects them against financial losses from 
lawsuits filed against them by their clients. 

Professionals are expected to have extensive technical knowledge or training in their particular 
area of expertise. They are also expected to perform the services for which they were hired, 
according to the standards of conduct in their profession. If they fail to use the degree of skill 
expected of them, they can be held responsible in a court of law for any harm they cause to another 
person or business. When liability is limited to acts of negligence, professional liability insurance may 
be called "errors and omissions" liability.  

Professional liability insurance is a specialty coverage. Professional liability coverage is not 
provided under homeowner’s endorsements, in-home business policies or business owner’s policies 
(BOPs). 

A Few Tips on Buying Your E&O… 

by Curtis M. Pearsall, Vice President, Agents' Errors and Omissions Department  

Let me ask you a question. Would you agree that buying the E&O to protect your agency is one of 
the most important business decisions you will make this year? To really answer that question 
requires that you think about the ramifications of the other decisions that you will be making. There is 
no doubt that you, as the agency principle, will make a multitude of major decisions that will impact 
your agency not only today but for tomorrow as well. However, making the wrong decision on your 
E&O could mean that your agency will not have a tomorrow.  

Make sure that your policy covers what you do. It is important to realize that no two E&O policies 
are the same. The differences are numerous from the coverage trigger (what constitutes a claim) to 
the activities that are covered to who is even covered under the policy. So when purchasing this vital 
coverage for your agency, make sure that you review the policy. If you are switching coverage from 
one carrier to another, demand a specimen policy so that you can sure to know what coverage the 
policy provides. Would it rather know right up front what is and what is not covered or would you 
rather find out at the time of the loss.  

If you are involved in selling Life and A&H coverages, make sure that the policy handles this. What 
about Mutual Funds, Stocks and Bonds? Is there coverage for those activities?  

Choosing the right policy limit is critical. Many agency owners may contend that their $2million limit 
is sufficient but is it really? There is no real magic formula to determine the right limit but there are 
some things to consider when making this decision. An old wives tale used to state that you should 
buy a limit equal to the maximum limit of any of the policies you provide. There is a tremendous 
fallacy to this, which essentially factors in the types of claims that an agent can be exposed to. For my 
18 years with Utica, the # 1 cause of claims is “failure to provide the proper coverage.” So in essence, 
it is what you are not providing that is not going to get you into the trouble most of the time. You write 
the auto with a $500,000 limit and the homeowners with a $300,000 limit and fail to recommend a 
$1,000,000 personal umbrella. A tragic accident occurs. It is the failure to recommend the personal 
umbrella that you run the risk of getting sued for. 
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Before you think that $1,000,000 is not sufficient, I could fill up a book with claim stories involving 
uninsured underlying losses over $1,000,000 and in fact, there are a lot of uninsured underlying 
losses over $10,000,000. If memories serves me correctly, one of the biggest that Utica faced 
involved a claim with a $38,000,000 uninsured exposure! To avoid getting dramatic, let’s say that you 
were sued by one of your customers for $5,000,000. You turn the claim into your E&O carrier and 
think that everything is fine. You then find out that you have a policy limit of $2,000,000, which means 
that if a judgment is rendered against your agency for $5,000,000, you are going to be short by 
$3,000,000. Assuming that you don’t have this type of cash lying around, you may be forced to sell 
your agency. Everything you worked so hard for is now gone. Don’t let that happen. Buy sufficient 
limits to protect your agency. Insure that your assets are protected. 

Buy a deductible that you can afford and that makes good business sense. As with the limit, there 
is no magic formula for the right deductible. A general rule of thumb in the industry is to take your 
premium volume and multiply it by .001. So a $10,000,000 agency should have a $10,000 deductible. 
Once again, nothing scientific but generally it accomplishes what many E&O carriers like – for 
agencies to have some “skin in the game.” There area different types of deductibles – a combined 
deductible means that claims expenses are part of your responsibility whether you did anything wrong 
or not while a loss only deductible means that you only have to pay your deductible if you are found 
negligent. Make sure that you know what you have. Ask your E&O carrier for options so that you can 
see what the premium difference will be. This will enable you to make an educated decision. 

There are additional issues such as “what happens if you have a claim the first year that you are 
with your new carrier” Many carriers that have not been writing this coverage may non renew you. 
Now you have a new claim on your record, which is not going to make you very attractive to another 
carrier. Utica has been writing this class of business for 40 years and there is certainly no way that we 
would be a market leader if we non-renewed every agency the first year they were with us. 

So take the purchase of your E&O seriously – it is one of the most important business decisions 
you will make. 

Practice Quiz #11 
Review the following example of an Errors & Omissions Professional Liability policy then complete 

the following Practice Quiz to test your understanding of its basic insurance terms and concepts.  

When you have finished, check your answers on the answer page. If possible, it may be 
advantageous to discuss these exercises with more experienced people in your agency. 

1. “Claim Expense” means all of the following except: 

i. Fees charged by an attorney retained by the E&O carrier 

ii. Fees charged by an attorney hired by the insured with permission of E&O carrier. 

iii. All other fees, costs, and expenses resulting from the investigation, adjustment, and 
defense of a “claim” if incurred by the E&O carrier. 

iv. Salaries of regular employees or of officials of the insured. 

2. E&O Insurance will cover any liability for money received by an agency for fees:  

( ) True ( ) False 

3. E&O Insurance will not cover any liability arising from refusal to employ; wrongful termination of 
employees or employment discrimination/ ( ) True ( ) False 
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UTICA MUTUAL INSURANCE COMPANY 
UTICA, NEW YORK 

(HEREINAFTER CALLED THE COMPANY) 
 

INSURANCE AGENTS AND BROKERS 
ERRORS AND OMISSIONS INSURANCE 

 

THIS IS A CLAIMS-MADE POLICY 

 
THIS POLICY IS LIMITED TO THOSE CLAIMS THAT ARE FIRST MADE AGAINST THE INSURED DURING 
THE POLICY PERIOD OR ANY EXTENDED REPORTING PERIOD PROVIDED. 

PLEASE REVIEW THE POLICY CAREFULLY. 

Various provisions in this policy restrict coverage. Read the entire policy carefully to determine your rights, 
duties, and what is and is not covered. 

Throughout this policy the words "you" and "your" refer to the Named Insured shown in the Declarations. The 
words "we," "us" and "our" refer to the Utica Mutual Insurance Company. 

The word "insured" means any person or organization qualifying as such under SECTION IV - WHO IS AN 
INSURED. 

Other words and phrases that appear in quotation marks have special meaning. Refer to SECTION I - 
DEFINITIONS. 

 
SECTION I - DEFINITIONS 

1. "Claim" means a written notice, including 
service of "suit" or demand for arbitration, 
received by one or more insureds asking for 
money or services. 

2. "Claim expense" means: 

a. Fees charged by an attorney retained by us 
to defend you; 

b. All other fees, costs, and expenses resulting 
from the investigation, adjustment, and 
defense of a "claim" if incurred by us or by 
the insured with our consent; 

c. Fees charged by any attorney hired by the 
insured with our written consent; and 

d. Pre and post-judgment interest on that part 
of the judgment that we pay up to the policy 
limits. 

However, "claim expense" does not include 
salaries of regular employees or of officials of 
the insured. 

3. "Dealer organization" means an entity 
organized for the purpose of selling equity-
based products and securities. 

4. "Interrelated wrongful acts" means "wrongful 
acts" which arise out of and have as a common 
basis: 

a. Related circumstances, situations, events, 
transactions or facts; 

b. A series of related circumstances, 
situations, events, transactions or facts; or 

c. A common pattern of conduct in selling or 
servicing products to which this insurance 
applies. 

5. "Litigation expense" means fees and 
disbursements charged by any attorney 
retained by us, or hired by you with our written 
consent, to defend a suit against you or consult 
on such defense. "Litigation expense" does not 
include salaries or other expenses of our 
regular employees or officials, or the fees, 
disbursements, or other expenses of any 
counsel retained by us prior to any actual "suit" 
filing. 

6. "Loss" means any amount which an insured 
becomes legally obligated to pay as damages 
for any "claim" arising out of a "wrongful act" to 
which this insurance applies and shall include 
judgments and settlements. To the extent 
allowed by law, "loss" shall include punitive or 
exemplary damages. "Loss" shall not include: 

a. Fines or penalties imposed by law; 

b. Taxes; and 

c. Matters which may be deemed uninsurable 
under the law pursuant to which the policy 
shall be construed. 

7. "Personal injury" means injury arising out of one 
or more of the following offenses: 

a. False arrest, detention, or imprisonment; 

b. Malicious prosecution; 
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c. The wrongful eviction from, wrongful entry 
into, or invasion of the right of private 
occupancy of a room, dwelling, or premises 
that a person occupies by or on behalf of its 
owner, landlord, or lessor; 

d. Oral or written publication of material that 
slanders or libels a person or organization 
or disparages a person's or organization's 
goods, products, or services; or 

e. Oral or written publication of material that 
violates a person's right of privacy. 

8. "Policy period" means the period from the 
inception date to the expiration date, stated in 
the Declarations of this policy, or to its earlier 
termination date, if any. 

9. "Real Estate Professional" means a: 

a. "Real estate property manager"; 

b. Real estate appraiser, except when 
appraising real estate with respect to 
policies written or placed through you 
(coverage for this is included in the basic 
policy); or 

c. Licensed real estate agent or broker. 

10. "Real Estate Property Manager" means a 
person while performing any one or more of the 
following services in connection with real 
property, for others, including functions 
necessary and incidental to such services: 

a. Securing tenants, renting, or leasing; 

b. Collecting rents; 

c. Arranging for routine cleaning and repairs; 
or 

d. Controlling expenses and reporting such 
expenses to the real estate owner; 

provided such services are rendered pursuant 
to a written property management agreement 
for real property held for sale through the 
Named Insured as listing broker and then only 
when such services are provided solely for the 
duration of the period from the listing of such 
real property for sale until the assumption of 
such responsibility by a party other than the 
insured or the closing of the sale of such real 
property, whichever is earlier, but not to exceed 
365 days. 

11. "Selling mutual funds or variable annuities" 
means the sale of shares of a mutual fund 
(which is a corporation or trust that is an 
investment company registered under the 
Investment Company Act of 1940) and the 
sale of variable 

annuities. "Selling mutual funds or variable 
annuities" includes the servicing required by 
such sales. 

12. "Suit" means a civil proceeding in which 
damages because of "loss" are alleged. "Suit" 
includes: 

a. An arbitration proceeding in which such 
damages are claimed and to which the 
insured must submit or does submit with our 
consent; or 

b. Any other alternative dispute resolution 
proceeding in which such damages are 
claimed and to which the insured submits 
with our consent. 

13. "Termination of coverage" means any 
cancellation or nonrenewal of the policy; 

14. "Wrongful act" means any negligent act, error, 
or negligent omission to which this insurance 
applies. 

SECTION II - COVERAGE 

1. Insuring Agreement 

a. We will pay on behalf of the insured all 
"loss" to which this insurance applies. 

We will have the right and the duty to 
defend the insured against any "suit" 
seeking those damages even if the 
allegations of the "suit" are groundless, 
false, or fraudulent. However, we will have 
no duty to defend an insured against any 
"suit" to which this insurance does not 
apply. 

We may, at our discretion: 
(1) Investigate any allegation of a "wrongful 

act"; and 
(2) Settle, according to the Settlement-

Consent of The Insured Condition, any 
"claim" or "suit" that may result. But: 

(a) The amount we will pay for 
damages is limited as described in 
SECTION V - LIMITS OF 
LIABILITY; and 

(b) Our right and duty to defend end 
when we have used up the 
applicable limit of insurance in the 
payment of "loss." 

No other obligation or liability to pay sums 
or perform acts or services is covered 
unless explicitly provided for under 2. 
Supplementary Payments. 
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This insurance does not apply to "wrongful 
acts" which took place before the 
retroactive date, if any, shown in the 
Declarations for this policy or which take 
place after the "policy period." 

b. This insurance applies to "wrongful acts" 
only if: 
(1) The "wrongful acts" occurred on or after 

the retroactive date, if any shown in the 
Declarations and before the "policy 
period"; and 

(2) A "claim" is first made against any 
insured, in accordance with paragraph 
c. below, during the "policy period" or 
any Extended Reporting Period we 
provide under SECTION VII - 
EXTENDED REPORTING PERIODS. 

c. A "claim" will be considered first made at 
the earliest of the following times: 
(1) When notice of such "claim" is received 

and recorded by any insured or by us, 
whichever comes first. 

(2) When we make settlement in 
accordance with paragraph 1.a. above. 

(3) On the date during the "policy period" 
when the first written notice of any facts 
or circumstances which may 
subsequently give rise to a "claim" 
which would be insured hereunder is 
received by us from an insured. Any 
"claim" made against an insured arising 
out of such facts or circumstances after 
the date of receipt of such notice by us 
will be considered to have been made 
as of the date we received the first 
notice of facts or circumstances and 
only the policy in force on that date and 
no other shall apply for all "claims" from 
such facts or circumstances. 

d. All "claims" for damages based on or arising 
out of a single "wrongful act" or all 
"interrelated wrongful acts" of one or more 
insureds shall be deemed to be one "claim" 
and to have been made at the time the first 
of those "claims" is made against any 
insured. 

e. The "loss" must arise out of "wrongful acts" 
committed in the conduct of the insured's 
business, wherever committed or alleged to 
have been committed, by the insured or any 
person for whose "wrongful acts" the 
insured is legally liable in rendering or 
failing to render professional services as: 
(1) A General Insurance Agent; 
(2) An Insurance Broker; 

(3) An Insurance Agent; 

(4) An Insurance Consultant; 

(5) A Managing, Master or Brokerage 
General Agent; 

(6) A Life and Accident and Health 
Insurance Agent; 

(7) A Surplus Lines Broker; 

(8) A Notary Public; 

(9) An Expert Witness; or 

(10) An Instructor of Insurance Subjects. 
The following services are included 
providing they are part of the insured's 
professional services: 
(1) Notarizing. 
(2) Arranging premium financing through a 

non-related entity. 

(3) Real estate appraising and loss 
adjustment on or for policies written or 
placed by you. 

(4) Providing insurance advice for 
employee benefit programs. 

(5) Providing insurance program and risk 
management services and advice. 

(6) Providing loss control services for 
policies written or placed by you. 

(7) (a) "Selling mutual funds or variable 
annuities," as provided for in the 
Mutual Fund and Variable Annuity 
Coverage Endorsement; or 

(b) Acting as a "real estate 
professional," as provided for in 
the Real Estate Agents and 
Brokers Errors and Omissions 
Insurance Endorsement; 

if a premium has been charged for 
such coverage. Such insurance is 
subject to the Limits of Liability and 
other provisions set forth in the 
endorsement. 

2. Supplementary Payments 

We will pay with respect to any "claim" we 
investigate or settle, or any "suit" against an 
insured we defend: 

a. All expenses we incur, including fees 
charged by an attorney retained by us to 
defend you. 

b. The cost of appeal bonds or bonds to 
release attachments, but only for bond 
amounts within the applicable limit of 
liability. We do not have to furnish these 
bonds. 
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c. All reasonable expenses incurred by the 
insured at our request to assist us in the 
investigation or defense of the "claim" or 
"suit," including actual loss of earnings up to 
$250 a day because of time off from work. 
Such expenses shall include fees charged 
by any attorney hired by the insured with 
our written consent. 

d. All costs taxed against the insured in the 
"suit." 

e. Pre and post-judgment interest on that part 
of the judgment that we pay up to the policy 
limits. 

These payments will not reduce the limits of 
liability except as stated in part 6., Deductible, 
of SECTION V - LIMITS OF LIABILITY. 

SECTION III - EXCLUSIONS 

This insurance does not apply to: 

1. Any active and deliberate, dishonest, criminal, 
fraudulent, malicious, or knowing conduct 
committed or alleged to have been committed 
by or at the direction of the insured. If a "suit" is 
brought against the insured alleging both 
"wrongful acts" within the coverage of the policy 
and dishonest, fraudulent, malicious, or criminal 
conduct, then we will defend the insured in the 
trial court, but we shall not have any liability for 
any judgment for dishonest, fraudulent, 
malicious, or criminal conduct nor shall we have 
any further obligation to defend after judgment 
in the trial court. 

This exclusion applies only to insureds who 
participated in, acted with knowledge of, or 
acquiesced to such conduct. 

2. "Loss" arising out of or in any way involving: 

a. A "wrongful act" or circumstance, situation 
or fact which has been the subject of notice 
given prior to the effective date of this policy 
under other insurance which provided 
protection for the insureds; or 

b. A "wrongful act" which with any "wrongful 
act" described in a. above would constitute 
"interrelated wrongful acts." 

3. Loss," direct or consequential, arising from: 

a. Bodily injury from whatever cause including 
emotional distress, sickness, disease, or 
death, or for care and loss of consortium, 
support, companionship, or services of any 
kind resulting from bodily injury; or 

b. Damage to tangible property, including loss 
of use thereof. 

4. Any liability for money received by an insured or 
credited to an insured for fees, premiums, 
taxes, commissions, loss payments, or escrow 
or brokerage monies. 

5. The certification or acknowledgment of a 
signature by an insured acting as a notary 
without the proper compliance with the 
applicable laws and regulations of the state 
having jurisdiction. 

6. A "claim" by any entity or individual which: 
a. Is wholly or partially owned, operated, 

managed, or controlled by the insured; 
b. Did wholly or partially own, operate, 

manage, or control the insured; or 
c. Is wholly or partially under the same 

ownership, operation, management, or 
financial control as the insured. 

7. "Personal injury" arising out of: 

a. The oral or written publication of material, if 
done by or at the direction of the insured 
with knowledge of its falsity; 

b. The oral or written publication of material 
whose first publication took place before the 
Retroactive Date, if any, shown in the 
Declarations; or 

c. The willful violation of a penal statute or 
ordinance committed by or with the consent 
of the insured. 

8. Any liability for: 
a. Refusal to employ; 
b. Termination of employment; or 
c. Coercion, demotion, evaluation, 

reassignment, discipline, defamation, 
harassment, humiliation, discrimination, or 
other employment-related practices, 
policies, acts, or omissions. 

9. Discrimination or unfair competition of any type. 

10. Acts, errors, or omissions of an insured which 
violate the Employee Retirement Income 
Security Act of 1974 (ERISA), the Pension 
Benefits Act and the Consolidated Omnibus 
Budget Reconciliation Act of 1986 (COBRA) 
including any amendments, regulations or 
enabling statutes pursuant thereto, or any 
similar federal, state, or provincial statute or 
regulation. 

11. The violation of any federal or state security law 
or the Racketeer Influenced and Corrupt 
Organizations Act and/or any of their 
amendments and regulations. 

12. a. Any investment advice given or alleged to 
have been given relating to the performance 
or lack of performance of any investment or 
resulting from variations in the value of any 
investment, including, but not limited to, 
stocks, bonds, real estate, oil or gas, gold, 
silver, diamonds, or any non-insurance 
investment. 
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 b. "Loss" arising out of an insured's 
representations or omissions regarding: 

(1) Interest rates; or 

(2) Future premium payments or market 
value of insurance products. 

13. Services as an attorney, accountant, actuary, 
tax preparer or tax consultant, real estate 
broker, security broker, security dealer, 
mortgage broker, financial planner, or any other 
professional services unless such professional 
services are specifically insured hereunder and 
an additional premium paid. 

14. The ownership, formation, creation, 
administration, or operation of any Health 
Maintenance Organization or Preferred Provider 
Organization. 

15. All claims that arise from, relate to or involve the 
ownership, formation, creation, administration, 
or operation of any Self-Insurance Program, 
Risk Retention Group and/or Risk Purchasing 
Group formed under the Federal Liability 
Retention Act of 1981 and 1986 as amended or 
any amendment thereto, Multiple Employer 
Trust, Multiple Employer Welfare Arrangement, 
or any pool, syndicate, association or other 
combination formed for the purpose of providing 
insurance or benefits, if not fully funded by an 
insurance product. 

16. The financial inability to pay, insolvency, 
receivership, bankruptcy, or liquidation of any 
entity, person, corporation, estate, trust, or other 
organization including, but not limited to: 

a. Insurance companies or reinsurance 
companies; 

b. Health Maintenance Organizations, 
Preferred Provider Organizations, Dental 
Service Plans, or Individual Practice 
Associations; 

c. Risk Retention Groups, Risk Purchasing 
Groups or captive insurers; 

d. Investment funds, or self-insurance 
programs; 

e. Multiple Employer Trusts or  Multiple 
Employer Welfare Arrangements; 

f. Any pool, syndicate, association or other 
combination for the purpose of providing 
insurance or reinsurance; or 

g. Any healthcare provider or any reinsurer 
with which the insured placed the subject 
risk. 

However, this exclusion does not apply: 

a. To any entity described above, if the entity 
was rated "B" or higher by AM Best at the 
time the insured placed the risk with such 
entity;  

b. To any entity described above, if the entity 
was operated by a government body or 
bodies (including but not limited to assigned 
risk plans, Joint Underwriting Associations, 
Fair Plans);  

c. If the insured placed the coverage with a 
County Mutual reinsured by carriers rated 
"B" or higher by AM Best; or 

d. To any self-insurance program designed for 
the purpose of covering exposures of a 
single individual or entity other than the 
Named Insured. 

17. Any "claim" against an insured based upon or 
arising out of any pension, profit sharing, health 
or welfare or other employee benefit plan or 
trust sponsored by the insured as an employer. 

18. Any "claim" based solely on an insured's status 
as a fiduciary. 

19. "Claims" made against an insured arising out of 
the insured's activities as third party 
administrator of any plan, whether insured or 
self-insured and whether or not the insured 
performs such activities. 

20. "Claims" arising out of or alleging the 
unauthorized use of trade secrets or confidential 
or proprietary information. 

21. Any "claim" brought against an insured by a 
"dealer organization." 

22. "Loss": 
a. With respect to which an insured under this 

insurance is also an insured under a 
nuclear energy liability policy issued by 
Nuclear Energy Liability Insurance 
Association, Mutual Atomic Energy Liability 
Underwriters, Nuclear Insurance 
Association of Canada, or any of their 
successors, or would be an insured under 
any such policy but for its termination upon 
exhaustion of its limit of liability; or 

b. Resulting from the "hazardous properties" 
of "nuclear material" and with respect to 
which (a) any person or organization is 
required to maintain financial protection 
pursuant to the Atomic Energy Act of 1954, 
or any law amendatory thereof, or (b) the 
insured is, or had this policy not been 
issued would be, entitled to indemnity from 
the United States of America, or any agency 
thereof, under any agreement entered into 
by the United States of America, or any 
agency thereof, with any person or 
organization. 
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c. Resulting from the "hazardous properties" 
of "nuclear material," if: 

(a) The "nuclear material" (i) is at any 
"nuclear facility" owned by, or operated 
by or on behalf of, an insured or (ii) has 
been discharged or dispersed 
therefrom; 

(b) The "nuclear material" is contained in 
"spent fuel" or "waste" at any time 
possessed, handled, used, processed, 
stored, transported, or disposed of by or 
on behalf of an insured; or 

(c) The "loss" arises out of the furnishing 
by an insured of services, materials, 
parts, or equipment in connection with 
the planning, construction, 
maintenance, operation, or use of any 
"nuclear facility," but if such facility is 
located within the United States of 
America, its territories or possessions, 
or Canada, this exclusion (c) applies 
only to "loss" to such "nuclear facility" 
and any property thereat. 

As used in this exclusion: 

"Hazardous properties" include radioactive, 
toxic, or explosive properties; 

"Nuclear material" means "source material," 
"special nuclear material," or "by-product 
material"; 

"Source material," "special nuclear material," 
and "by-product material" have the meanings 
given them in the Atomic Energy Act of 1954 or 
in any law amendatory thereof; 

"Spent fuel" means any fuel element or fuel 
component, solid or liquid, which has been used 
or exposed to radiation in a "nuclear reactor"; 

"Waste" means any waste material (i) 
containing "by-products material"; other than the 
tailings or wastes produced by the extraction or 
concentration of uranium or thorium from any 
ore processed primarily for its "source material" 
content, and (ii) resulting from the operation by 
any person or organization of any "nuclear 
facility" included under the first two paragraphs 
of the definition of "nuclear facility." 

"Nuclear facility" means: 

(a) Any "nuclear reactor"; 

(b) Any equipment or device designed or used 
for (i) separating the isotopes of uranium or 
plutonium, (ii) processing or utilizing "spent 
fuel," or (iii) handling, processing, or 
packaging "waste"; 

(c) Any equipment or device used for the 
processing, fabricating, or alloying of 
"special nuclear material" if at any time the  

total amount of such material in the custody 
of the insured at the premises where such 
equipment or device is located consists of 
or contains more than 25 grams of 
plutonium or uranium 233 or any 
combination thereof, or more than 250 
grams of uranium 235; 

(d) Any structure, basin, excavation, premises, 
or place prepared or used for the storage or 
disposal of "waste"; 

and includes the site on which any of the 
foregoing is located, all operations conducted 
on such site, and all premises used for such 
operations; 

"Nuclear reactor" means any apparatus 
designed or used to sustain nuclear fission in a 
self-supporting chain reaction or to contain a 
critical mass of fissionable material; 

"Loss," in this exclusion, includes all forms of 
radioactive contamination of property. 

SECTION IV - WHO IS AN INSURED 

Each of the following is an insured to the extent set 
forth below: 

1. The individual, partnership, corporation or 
limited liability company designated as the 
Named Insured in the Declarations; 

2. Your executive officers or directors, but only 
with respect to their duties as your officers and 
directors; 

3. Your partners or members, but only with respect 
to the conduct of your business; 

4. Your employees (regular, leased, or temporary) 
or managers, but only for acts within the scope 
of their employment by you or while performing 
duties related to the conduct of your business; 
or 

5. Your licensed solicitors or office brokers (who is 
not an employee) but only as respects: 

a. Such persons who are named in the Real 
Estate Agents and Brokers Errors And 
Omissions Insurance Endorsement while 
acting on your behalf; or 

b. Such persons who are named in the Mutual 
Fund And Variable Annuity Coverage 
Endorsement while acting on your behalf. 

6. Any independent contractor acting on your 
behalf for "claims" arising out of "wrongful acts" 
in connection with business placed through or 
serviced by you. 

7. Any person who was formerly an insured under 
parts 1., 2., 3., 4., 5. or 6. above, but only with 
respect to "wrongful acts" which took place prior 
to the termination of such relationship. 
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8. a. Any merged entity for which coverage was 
added at any time by our Merged or 
Consolidated Entity Endorsement, 14-E-
0006. 

b. This insurance does not apply to "wrongful 
acts" which any insured had knowledge of 
prior to the effective date of the original 
endorsement which added such coverage. 

9. a. You, for legal liability from "wrongful acts" of 
any merged entity for which coverage was 
added at any time by our Merged or 
Consolidated Entity Endorsement, 14-E-
0006. 

b. This insurance does not apply to "wrongful 
acts" which any insured had knowledge of 
prior to the effective date of the original 
endorsement which added such coverage. 

10. a. You, for legal liability from "wrongful acts" of 
any purchased entity for which coverage 
was added at any time by our Purchased 
Entity Endorsement, 14-E-0005. 

b. This insurance does not apply to "wrongful 
acts" which any insured had knowledge of 
prior to the effective date of the original 
endorsement which added such coverage. 

c. This insurance does not apply to "wrongful 
acts" which occurred prior to the effective 
date of the original endorsement which 
added such coverage. 

11. The heirs, executors, administrators, or legal 
representatives of each insured in the event of 
death, incapacity, or bankruptcy, but solely with 
respect to the liability of each insured as 
otherwise insured herein. 

12. Any organization you newly acquire or form, 
and over which you maintain ownership or 
majority interest will qualify as a Named Insured 
if there is no other similar insurance available to 
that organization. However: 

a. Coverage under this provision is afforded 
only until the 90th day after you acquire or 
form the organization or the end of the 
policy period, whichever is earlier; and 

b. Coverage does not apply to "wrongful acts" 
that occurred before you acquired or formed 
the organization. 

13. The lawful spouse of any insured: 

a. For "wrongful acts" actually or allegedly 
committed by that insured; and  

b. Solely by reason of such spouse's status as 
spouse of that insured. 

Notwithstanding this provision, no spouse shall 
have any greater coverage under this Coverage 
Form than the insured to whom such spouse is 
married. This provision does not extend 
coverage for "wrongful acts" actually or 
allegedly committed by the spouse of any 
insured. 

Except as stated in 8., 9. and 10. above, no person 
or organization is an insured with respect to the 
conduct of such person or organization, or any 
current or past partnership or limited liability 
company that is not shown as a Named Insured in 
the Declarations. 
 
SECTION V - LIMITS OF LIABILITY 

1. The limits of insurance shown in the 
Declarations and the provisions of this section 
determine the most we will pay for damages 
regardless of the number of: 

a. Persons insured; 

b. Persons or entities making "claims" or 
bringing "suits"; or 

c. "Claims" made or "suits" brought. 
2. The total limit of our liability for all payments for 

all "losses" under this policy shall not exceed 
the aggregate amount stated in the 
Declarations. 

3. a. Subject to 2. above, the each "loss" limit is 
the most we will pay for all "loss" from any 
one "wrongful act" or "interrelated wrongful 
acts" of one or more insureds; and 

b. Only one deductible amount applies to all 
such "loss." 

4. We will pay all "claim expense" in addition to the 
applicable Limit of Liability, except as provided 
in 6. Deductible. 

5. a. Our Limit of Liability for each "loss" applies 
in excess of the applicable deductible 
amount set forth in the policy for each 
"loss." 

b. Subject to the deductible amount for each 
"loss," the total deductible amount for all 
"losses" under this policy shall not exceed 
the aggregate deductible amount stated in 
the Declarations. 

c. Such aggregate deductible amount applies 
in conjunction with any and all "loss" 
deductible amounts, whether set forth in the 
policy Declarations or in endorsements 
forming a part of the policy. 

6. Deductible 

a. If the block in the Declarations labeled 
"Deductible Applies To: Loss Only" is 
checked, the insured shall pay the 
deductible amount set forth in the 
Declarations for each "loss." The deductible 
does not include "claim expense." 
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b. If the block in the Declarations labeled 
"Deductible Applies To: Loss And Litigation 
Expense" is checked, the insured shall pay 
the deductible amount set forth in the 
Declarations for each "loss." The deductible 
will be applied to payments for both "loss" 
and "litigation expense" as defined in the 
policy. 

c. We may pay any part or all of the deductible 
amount to effect settlement of any "claim" or 
"suit" and, upon notification of the action 
taken, you shall promptly reimburse us for 
such part of the deductible amount as has 
been paid by us. 

d. Such deductible amounts shall, upon written 
demand by the company, be paid by the 
Named Insured within ten days. The total 
payments requested from the insured with 
respect to each "loss" shall not exceed the 
applicable deductible amount stated in the 
policy. 

The determination of the company as to the 
reasonableness of the "litigation expense" shall 
be conclusive for all parties. 

SECTION VI - CONDITIONS 

1. Duties In The Event Of "Wrongful Act," 
"Claim" Or "Suit" 

a. You must see to it that we are notified in 
writing as soon as practicable of any 
"wrongful act" which may result in a "claim." 
To the extent possible, notice should 
include: 
(1) How, when and where the "wrongful 

act" took place; 
(2) The names and addresses of persons 

involved in the "wrongful act" and 
witnesses; and 

(3) The nature of the harm resulting from 
the "wrongful act." 

b. If a "claim" is received by an insured, you 
must: 
(1) Immediately record the specifics of the 

"claim" and the date received; and 
(2) Notify us as soon as practicable. 
You must see to it that we receive written 
notice of the "claim" as soon as practicable. 

c. You and any other involved insured must: 
(1) Immediately send us copies of any 

demands, notices, summonses, 
subpoenas or legal papers received in 
connection with the "claim" or "suit"; 

(2) Authorize us to obtain records and 
other information; 

(3) Cooperate with us in the investigation, 
settlement, or defense of the "claim" or 
"suit"; and 

(4) Assist us, upon our request, in the 
enforcement of any right against any 
person or organization which may be 
liable to an insured because of "loss" to 
which this insurance may also apply. 

d. No insured will, except at that insured's own 
cost, voluntarily make a payment, assume 
any obligation, or incur any expense without 
our consent. 

2. Settlement - Consent Of The Insured 

We shall not settle any "claim" without the 
consent of the insured. If, however, the insured: 

a. Refuses to consent to any settlement 
recommended by us and elects to contest 
the "claim" or continue any legal proceeding 
in connection with such "claim," then our 
liability for the "claim" will not exceed the 
lesser of the amount for which the "claim" 
could have 
been settled or the Limits Of Liability plus 
the incurred "claims expense" up to the time 
of such refusal. 

b. Cannot be located by us after a search 
using reasonable diligence, then we will use 
our best efforts to make such settlement as 
we deem appropriate considering the 
circumstances and facts. 

3. Other Insurance 

This insurance is excess over any other 
applicable insurance whether such insurance is 
primary, excess, contributory, contingent, or 
otherwise and whether such insurance is 
collectible or not; unless such other insurance is 
written to be specifically excess over the 
insurance provided by this policy. 

4. Transfer Of Rights Of Recovery Against 
Others To Us 

If the insured has rights to recover all or part of 
any payment we have made under this 
policy, those rights are transferred to us. The 
insured must do nothing after a "wrongful act" to 
prejudice such rights. At our request, the 
insured will bring "suit" or transfer those rights 
to us and help us enforce them. Any amounts 
recovered will be applied to reduce the amount 
we paid for "loss" and expense (after application 
of the deductible) before being applied to 
reduce your deductible. 
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5. Cancellation 

a. The first Named Insured shown in the 
Declarations may cancel this policy by 
mailing or delivering to us advance written 
notice of cancellation. 

b. We may cancel this policy by mailing or 
delivering to the first Named Insured written 
notice of cancellation at least: 
(1) 10 days before the effective date of 

cancellation, if we cancel for 
nonpayment of premium; or 

(2) 60 days before the effective date of 
cancellation, if we cancel for any other 
reason. 

c. We will mail or deliver our notice of 
cancellation to the first Named Insured's 
last mailing address known to us. 

d. The notice of cancellation will state the 
effective date of cancellation. The "policy 
period" will end on that date. 

e. If this policy is canceled, we will send the 
first Named Insured any premium refund 
due. If we cancel, any refund will be pro 
rata. If the first Named Insured cancels, the 
refund may be less than pro rata. The 
cancellation will be 
effective even if we have not made or 
offered a refund. 

f. If notice of cancellation is mailed, proof of 
mailing will be sufficient proof of notice. 

6. Premium 

The first Named Insured shown in the 
Declarations: 

a. Is responsible for the payment of all 
premiums and deductibles; and 

b. If the premium is not financed, will be the 
payee for any return premium; but 

c. If the premium is financed the Named 
Insured authorizes us to pay any return 
premium to the premium finance company. 

7. Nonrenewal 

If we decide not to renew this policy, we will 
mail or deliver to the first Named Insured shown 
in the Declarations written notice of the 
nonrenewal not less than 60 days before the 
expiration date. If notice is mailed, proof of 
mailing will be sufficient proof of notice. 

8. Your Right To "Claim" And "Wrongful Act" 
Information 

We will provide the first Named Insured shown 
in the Declarations the following information 
relating to this and any other Insurance Agents 
and Brokers Errors and Omissions Liability 
claims-made policy we have issued to you 
during the previous three years: 

a. A list or other record of each "wrongful act," 
not previously reported to any other insurer, 
of which we were notified in accordance 
with paragraph 1.a. of this Section. We will 
include the date and a brief description of 
the "wrongful act" if that information was in 
the notice we received. 

b. A summary by policy year, of payments 
made and amounts reserved, stated 
separately under the applicable Aggregate 
Limit. 

Amounts reserved are based on our judgment. 
They are subject to change and should not be 
regarded as ultimate settlement values. You 
must not disclose this information to any 
claimant or any claimant's representative 
without our consent. 

If we cancel or elect not to renew this policy, we 
will provide such information no later than 30 
days before the date of policy termination. In 
other circumstances, we will provide this 
information only if we receive a written request 
from the first Named Insured. In this case, we 
will provide this information within 45 days of 
receipt of the request. 

We compile "claim" and "wrongful act" 
information for our own business purposes and 
exercise reasonable care in doing so. In 
providing information to the first Named Insured, 
we make no representations or warranties to 
insureds, insurers, or others to whom this  

information is furnished by or on behalf of any 
insured. Cancellation or nonrenewal will be 
effective even if we inadvertently provide 
inaccurate or incomplete information. 

9. Action Against Company 

No action shall lie against us unless, as a 
condition precedent thereto, there shall have 
been full compliance with all of the terms of this 
policy, nor until the amount of the insured's 
obligation to pay shall have been finally 
determined either by judgment after actual trial 
or by written agreement of the insured, the 
claimant, and us. 

Any person or organization or the legal 
representative thereof, who is signatory to such 
judgment or written agreement, shall thereafter 
be able to recover under this policy to the extent 
of the insurance afforded by this policy. No 
person or organization shall have any right 
under this policy to join us as a party to any 
action against an insured to determine the 
insured's liability, nor shall we be impleaded by 
an insured or an insured's legal representative. 

10. Bankruptcy 

Bankruptcy or insolvency of the insured shall 
not relieve us of any of our obligations 
hereunder. 
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11. Changes 

This policy embodies all agreements existing 
between each insured and us or any of our 
agents relating to this insurance. Only the first 
Named Insured shown in the Declarations is 
authorized to request changes in the terms of 
this policy. This policy's terms can be amended 
or waived only by endorsement issued by us 
and made a part of this policy. 

12. Agency Of Named Insured 

By acceptance of this policy the first Named 
Insured agrees to act on behalf of all insureds 
with respect to the giving and receiving of 
notices to and from us, the cancellation of this 
policy, the payment of premiums and 
deductibles when due, and the receiving of any 
return premiums that may become due. In 
addition, all insureds agree that the first Named 
Insured shall act on their behalf. If the first 
Named Insured does not comply with the 
obligations under this policy then each Named 
Insured agrees that it will be responsible for the 
payment of premiums and deductibles when 
due. 

13. Sale, Transfer, Or Assignment 

The controlling interest of any insured under this 
policy shall not be assignable to any other 
person without our written consent. In the event 
of the death or incompentency of the insured, 
this policy shall cover the insured's legal 
representative as an insured as respects any 
liability of that insured which is covered by this 
policy. 

Coverage under this policy may end on the date 
ownership of (or stock which comprises a 
controlling interest in) any Named Insured is 
sold, transferred, or assigned unless our written 
consent is obtained before said date. 

14. Application 

By acceptance of this policy, you affirm as of 
the effective date of this policy that the 
statements in the application attached hereto 
and made a part hereof are each insured's 
agreements and representations and that we 
have issued this policy in reliance upon the truth 
and accuracy of such representations. 

15. Conformance To Statute 

Any terms of this policy which conflict with the 
statutes of the state where this policy is issued 
are hereby amended to conform to such 
statues. 

16. Liberalization Clause 

If, after the effective date of this policy or of the 
latest renewal certificate attached thereto, we 
adopt revised provisions for this policy form 
affording broader coverage with no premium 
increase, then this policy shall be construed in 

accordance with the revised provisions as of the 
effective date of such revision. 

17. Notification of Newly Acquired or Formed 
Organizations 

If you acquire or form a new organization, you 
shall notify us by either the end of the policy 
period or 90 days after the effective date of 
such changes, whichever comes first. 

SECTION VII - EXTENDED REPORTING 
PERIODS 

1. We will provide an Automatic Extended 
Reporting Period as described in paragraph 3., 
or if you purchase it, an Optional Extended 
Reporting Period Endorsement as described in 
paragraphs 4. through 7. below, in the event of 
any "termination of coverage." 

2. a. If we provide an Extended Reporting 
Period, a "claim" first made during the 
Extended Reporting Period will be deemed 
to have been made during the "policy 
period," provided that the claim is for "loss" 
from "wrongful acts" which took place 
before the end of the "policy period" (but not 
before any applicable Retroactive Date).  

b. Extended Reporting Periods 

(1) Do not extend the "policy period" or 
change the scope of coverage 
provided; 

(2) Do not reinstate or increase the Limits 
of Liability applicable to any "claim" to 
which this policy applies, except to the 
extent described in paragraph 7. below; 

(3) Apply only to the coverage terminated 
or reduced; and 

(4) Apply only as excess insurance over 
any other valid and collectible insurance 
available to the insured, whether 
primary, excess, contingent, or on any 
other basis, whose policy period begins 
or continues after the Extended 
Reporting Period takes effect. 

3. Automatic 60 Day Extended Reporting 
Period 

The Automatic Extended Reporting Period is 
provided without additional charge. This period 
starts with the end of the "policy period" and 
lasts for sixty (60) days. The Automatic 
Extended Reporting Period may not be 
cancelled. 

4. Optional Extended Reporting Period 

If this policy is subject to any "termination of 
coverage," then you shall have an option to 
purchase an Optional Extended Reporting 
Period according to the schedule in 5. below. 
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5. Available Options 

If you purchase the Optional Extended 
Reporting Period Endorsement, the Optional 
Extended Reporting Period will start sixty (60) 
days after the end of the "policy period" and will 
last: 

a. Twelve (12) months for a premium of 70% 
of the last full annual premium; 

b. Twenty-four (24) months for a premium of 
100% of the last full annual premium; 

c. Thirty-six (36) months for a premium of 
130% of the last full annual premium; 

d. Forty-eight (48) months for a premium of 
160% of the last full annual premium; 

e. Sixty (60) months for a premium of 190% of 
the last full annual premium; or 

f. One hundred and twenty (120) months for a 
premium of 200% of the last full annual 
premium. 

6. Optional Extended Reporting Period Notice 
and Acceptance. 

a. We will notify you in writing within thirty (30) 
days of the date of "termination of 
coverage" of the premium for and 
provisions of the Extended Reporting Period 
unless we cancel for nonpayment of 
premium or fraudulent activities of an 
insured. 
If the policy is cancelled for nonpayment of 
premium or fraudulent activities of an 
insured, we will only provide a premium 
quotation for the Optional Extended 
Reporting Period upon your request. 

b. You will have until the later of sixty (60) 
days after the date of "termination of 
coverage," or thirty (30) days after the date 
of mailing of the Extended Reporting Period 
notice provided for above, to request the 
Optional Extended Reporting Period. Your 
request must: 
(1) Be submitted to us in writing; 
(2) Show the length of the period of 

extension desired; and 
(3) Include payment of the premium for the 

requested extension. 
c. If such request and premium payment are 

not received, the Extended Reporting 
Period options may not be exercised at a 
later date. 

d. If, in the event of "termination of coverage" 
you elect to purchase the Optional 
Extended Reporting Period Endorsement: 

(1) Any return premium due you for the 
"termination of coverage" will be 
credited to the premium due for the 
Optional Extended Reporting Period 
Endorsement; and 

(2) Any additional premium or deductible 
amount due us for the period the policy 
was in force must be fully paid before 
any payments will be applied to the 
premium due for the Optional Extended 
Reporting Period Endorsement. 

e. The Optional Extended Reporting Period 
Endorsement will not take effect unless the 
additional premium is paid when due. If that 
premium is paid when due, the 
Endorsement may not be cancelled. 

f. The premium for the Optional Extended 
Reporting Period Endorsement: 
(1) Is determined as shown above or in any 

endorsement changing the premium 
because of any change in the nature or 
extent of the risk during the "policy 
period"; 

(2) Will be commensurate with the 
coverage provided; and 

(3) Will be fully earned when the Optional 
Extended Reporting Period 
Endorsement takes effect. 

g. The Optional Extended Reporting Period 
Endorsement shall set forth the terms, not 
inconsistent with this Section, applicable to 
the Optional Extended Reporting Period 
including a provision to the effect that the 
insurance afforded for "claims" made during 
such period is excess over any other valid 
and collectible insurance available under 
policies in force after the Optional Extended 
Reporting Period starts. 

7. Optional Extended Reporting Period 
Aggregate Limit 

If you purchase the Optional Extended 
Reporting Period Endorsement, the each "loss" 
limit shown in the Declarations will continue to 
apply. Subject to the each "loss" limit, we will 
provide a single aggregate limit of liability for the 
entire Optional Extended Reporting Period 
equal to the Aggregate Limit of Liability entered 
in the Declarations. 

The Optional Extended Reporting Period 
aggregate limit of liability described above 
applies only for "claims" first made during the 
Optional Extended Reporting Period. 
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Mutuals - Participation Clause Without Contingent Liability: No Contingent Liability: this policy is non-
assessable. The policyholder is a member of the company and shall participate, to the extent and upon the 
conditions fixed and determined by the Board of Directors in accordance with the provisions of law, in the 
distribution of dividends so fixed and determined. 

 

UTICA MUTUAL INSURANCE COMPANY 

 

Mutuals - Membership and Voting Notice: The insured is notified that by virtue of this policy, he is a member 
of Utica Mutual Insurance Company of New Hartford, New York, and is entitled to vote either in person or by 
proxy at any and all meetings of said Company. The Annual Meetings are held in its Home Office, New Hartford, 
New York, on the fourth Monday of February, in each year, at 1:30 o'clock P.M. 

 

IN WITNESS WHEREOF, the Utica Mutual Insurance Company has caused this policy to be signed by its 
president and secretary at New Hartford, New York, and countersigned on the declarations page by a duly 
authorized representative of the Company. 

 

 

 

 

 

 

     Secretary President 
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III. Property and Casualty Insurance Terms and Related 
Concepts 

What Is Insurance? 

Insurance policies can be difficult to understand and even more difficult to explain to your 
customers. Few customers are knowledgeable about insurance, and yet they have very real 
insurance needs—for automobile and homeowners insurance and, in some cases, for extended 
coverage for personal articles, personal liability and personal boats. They look to you for technical 
knowledge and guidance when writing and renewing their policies and making claims. 

Insurance is a product that offers protection from the risk of financial loss. By paying a relatively 
small premium, the insured transfers risk to the insurer and is protected from a much larger loss. The 
insurer shares risk by collecting premiums from many insureds and pooling the premiums in a large 
reserve fund. While each insured may experience occasional losses, these happen only on an 
irregular and uncertain basis. Losses that do occur are paid from the reserve.  

As a product, insurance is much like other products our customers buy Insurance companies — 
like other manufacturers — identify profitable groups of customers, design products with benefits that 
will attract those customers, and then sell those products through distributors (agents and brokers). 
Yet most customers fail to recognize the benefits of insurance as readily as they do the benefits of 
other products.  

Car manufacturers design cars with features and styling that will appeal to specific customer 
groups. Through advertising they highlight those special features and—with the help of car dealers—
convince prospects to buy. 

Car buyers have little trouble appreciating the benefits of their purchase. Whenever they drive their 
cars or see them parked in the driveway they are reminded of what the product does for them. 

Not so for insurance policies. Insurance customers purchase policies, file them away, and in most 
cases are reminded of the insurance only when it is time to pay the premium again.  

Since actual losses are rare, they equate insurance with the policy—not the protection, the 
payment of losses, or the good nights’ sleep that the policy represents. 

This makes your job all the more challenging. You need the technical knowledge to explain the 
features and terms of insurance policies. But because of the nature of the product, you must go 
beyond that to explain the benefits of the coverage. You must tell your customers how they will feel 
once they are covered. 

Prospects become insureds because they believe insurance will help them solve a problem or take 
advantage of an opportunity. They renew their policies because they believe your agency has not 
forgotten their best interests and because they are getting value-added service. Such service is 
continuous and repeats itself over policy periods — identifying the prospects’ loss exposures, 
selecting the best coverages, convincing them to use your agency, encouraging them to buy optional 
insurances, answering questions accurately, resolving billing problems, and addressing their 
changing insurance needs. 

Your answer to the question “What is insurance?” must go beyond policy coverages and features 
to include those services and benefits your customers will enjoy once they have your product. 
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Forms of Protection Against Loss 
Your customers own property and engage in activities that expose them to loss. Some 

occurrences causing loss happen on a regular basis, some happen infrequently, some are possible 
but have not happened yet, some could not happen. By analyzing and identifying the frequency and 
severity of such risks, the customers’ exposure to loss can be reduced or covered. 

Insurance is not the only form of protection. In prevention, property or procedures are modified to 
eliminate any possibility of loss Giving up skydiving eliminates your liability of falling on someone, not 
to mention the consequences that fall would have on your own health. 

In reduction, measures are taken to minimize the extent of loss, even if the possibility of loss 
cannot be entirely eliminated. A smoke alarm may not stop a fire in your home and snow tires may 
not stop your car from skidding, but both reduce the seriousness of accidents that might occur. The 
insurance company sometimes sends pamphlets and brochures to its customers to advise them on 
reducing loss. 

In retention, the customer decides to retain those risks that are relatively inexpensive. When 
deciding not to carry collision coverage on an older car, the customer is retaining risk. Any losses 
resulting from damage to the car will come out of the customer’s pocket. The customer might retain 
only part of that risk by carrying collision coverage but with a deductible. 

Some exposures cannot be eliminated or retained, and the risk must be transferred to an insurer. 
Without insurance few families could afford the property or liability risks of owning a car, a home, a 
boat, or any other valuable personal property. In some cases the customer does not have a choice. 
Auto registration is not permitted without insurance, and banks require insurance on automobiles and 
homes that they finance. 

Insurance solutions should only be suggested when there is a clear understanding of the 
customer’s situation. Obviously the final decision about what insurance to purchase rests with the 
customer. But in many cases that customer is looking to you for advice. That is what an analysis of 
the customer’s risks provides—a sound basis for recommending a program of insurance. 

Certain risks must be protected against because the loss would cause severe suffering. These 
risks call for essential coverages. Auto coverages required by law and mortgage coverage are in 
this category. Some risks may result in considerable loss which might jeopardize the financial 
condition of the customer. These call for desirable coverages.  

Other risks may have only a remote chance of occurring or may cause only a financial 
inconvenience. These risks call for optional coverages — insurance that would be nice to have but 
only if the customer’s budget permits. 

Insurance packages today have been designed to meet the varied needs of most individuals. In 
many cases your customer’s needs for essential, desirable, and optional coverages are available in 
those packaged policies which can then be customized through the use of deductibles and 
endorsements. Analyzing the needs of the customer and selecting the appropriate coverages and 
loss control measures is the first step to providing value-added service for your customers. 

http://www.fyiexpress.com/


20 Hour Pre-Licensing for Personal Lines P&C Agent Study Manual 

 

Last Update: 3/12/2016  Page 216        More Online Education at www.FYIExpress.com  

What Does Insurance Protect Against? 
We said that insurance offers protection against the risk of financial loss. In this section we will look 

at the causes of such loss and the kinds of loss that can result. We will also define some frequently 
used insurance terms. 

There are three major kinds of financial loss: 

1. Property loss 

2. Loss of health and earning capacity 

3. Liability loss 

Let’s look at each a little more closely. 

Property losses can involve tangible property, which includes real property and physical property, 
and intangible property Real property is land and buildings, while physical property includes 
possessions and items found inside those buildings.  

Tangible property is easy to identify; these are assets that clearly exist and have value for the 
owner.  

Intangible property includes such things as copyrights, patents, or the right to use something—
things that cannot be touched or seen but that still have a definite value for the owner 

Consider the following accident to see the kinds of property loss that can result: 

A house that is owned by Mrs. Jones and rented to the Smith family burns to the ground Most of 
the furniture is owned by Mrs. Jones, while the rest of the items in the home belong to the Smiths. All 
are destroyed in the fire. 

In this accident, Mrs. Jones has experienced a loss to her real property— the house itself. She has 
also suffered a loss to her physical property— the furniture burned in the fire. The Smiths too suffered 
a loss to their physical property— their personal possessions — and a loss to their intangible 
property—the right to occupy the space they rented in the home. And the property loss goes beyond 
this. Mrs. Jones will lose future income —her revenues will stop because the Smiths will no longer 
pay rent and her expenses will increase if she decides to rebuild the house. 

A direct loss results when the property comes into direct contact with the cause of the loss. An 
indirect loss results as a consequence of the direct loss. In the above example, the direct loss is the 
loss of the home, the physical property, and the right to occupy the rental space, all of which resulted 
directly from the fire. The indirect loss is the loss of net income that Mrs. Jones will experience as a 
consequence of the fire. 

What then are property losses? As you can see, the answer is not as simple and straightforward as 
you would expect. Property losses include the obvious loss to the property itself, but also the loss of 
future income resulting from the loss of that property. That loss of income may result from decreased 
revenues or from increased expenses to repair or replace the damaged property 

Loss of health and earning capacity is the second kind of financial loss. Disability 
unemployment, retirement, and death all have the potential of eliminating sources of income and 
draining a family’s bank account. There are many forms of protection against the loss of health or 
earning capacity, including life and health insurance, unemployment and disability compensation, 
financial services (such as individual retirement accounts), and specific coverages in personal lines 
products. 
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The third category is liability loss. Such a loss results when the individual is found legally liable for 
the consequences of acts or omissions resulting in damages or losses to other parties. Financial 
losses that result can include legal fees, court costs, fines, the amount of judgments awarded by the 
court, the costs of out-of-court settlements, and the long-term effect that a lawsuit might have on the 
person’s reputation and earning capacity Negligence is the most common reason for a liability lawsuit 
where the defendant is charged with failing to exercise proper care in protecting others. 

Property Loss 

 Loss of property itself 

 Loss of income from property 

Loss of Health or Earning Capacity 

 Disability 

 Unemployment 

 Retirement 

 Death 

Liability Loss 

 If legally liable for the consequences of certain acts or omissions 

The chart above summarizes the kinds of financial loss that insurance protects against. Your goal 
in developing a sound insurance program for your customers is to provide protection in each of these 
areas. As we examine various personal lines products, you will see how coverages have been 
included to cover potential losses in each of these areas. 

What causes such losses? There are many possible accidents, events, and conditions that can 
result in financial loss. When customers suffer a loss, they will usually notify you of the accident. You 
must get the facts and verify coverage. You must analyze the cause of the loss to determine whether 
the specific circumstances of the accident or event are covered in their policies. 

Some coverages (specified peril) protect only against causes that are actually named in the 
policy. If the loss is caused by a peril that is not named in the policy the loss is not covered. Other 
coverages (all risk) protect against all perils except those excluded in the policy This may seem like 
saying the same thing in two different ways — much like describing a partially-filled glass as half full 
or half-empty. Actually the kind of coverage will have an important effect on whether or not your 
customer is covered. 

A peril is a potential cause of loss — an event that may take place and create a financial loss. 
There are many kinds of perils. Fire, lightning, windstorm, vandalism, theft, explosion, and collision 
are all perils that can cause loss. A hazard is a condition, activity operation, material, or combination 
of these which creates or increases the chance of a loss. Hazards and perils are often related. Ice on 
the highway is a hazard which increases the chance of the peril of collision. 

Not all hazards are physical. A moral hazard is a deliberate attempt to cause a loss or even to 
intentionally overvalue property to collect the insurance. Arson is an excellent example of moral 
hazard. A morale hazard is not a deliberate action but rather an indifference to loss because the 
property is insured. Failing to lock your car because you know it is insured is an example of morale 
hazard. 

http://www.fyiexpress.com/


20 Hour Pre-Licensing for Personal Lines P&C Agent Study Manual 

 

Last Update: 3/12/2016  Page 218        More Online Education at www.FYIExpress.com  

As you will see, personal lines policies combine coverages that protect against perils and hazards. 
Generally coverages against property loss insure against perils, while coverages against liability loss 
insure against hazards. Yet the terms peril and hazard both define cause of possible loss, for which 
insurance provides protection. 

A. Insurable Interest 
A right, benefit, or advantage arising out of property that is of such nature that it may properly be 

indemnified. 

In the law of insurance, the insured must have an interest in the subject matter of his or her policy, 
or such policy will be void and unenforceable since it will be regarded as a form of gambling. An 
individual ordinarily has an insurable interest when he or she will obtain some type of financial benefit 
from the preservation of the subject matter, or will sustain pecuniary loss from its destruction or 
impairment when the risk insured against occurs. 

In certain jurisdictions, the innocent purchaser of a stolen car, who has a right of possession 
superior to all with the exception of the true owner, has an insurable interest in the automobile. This is 
not the case, however, where an individual knowingly purchases a stolen automobile. 

Insurable interest is not dependent upon who pays the premiums of the policy. In addition, different 
people can have separate insurable interests in the same subject matter or property. 

B. Risk 
The potential danger that threatens to harm or destroy an object, event, or person. A risk that is 

specified in an insurance policy is a contingency which might or might not occur. The policy promises 
to reimburse the person who suffers a loss resulting from the risk for the amount of damage done up 
to the financial limits of the policy. 

C. Hazard  
A specific situation or condition that creates or increases the probability of a loss, such as a poor 

driving record increasing the likelihood of an automobile accident.  

Physical hazard  
A hazard arising out of the use, condition or occupancy of the insured property.  

Moral hazard  
Effect of personal reputation, character, associates, living habits, financial responsibility, criminal 

history and environment on the risk to be insured.  

Morale hazard  
The general indifference to loss.  

D. Peril  
Event insured against; cause of a possible loss. See Hazard.  
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E. Loss 
A reduction in the quality or value of a property, or a legal liability.  

1. Direct loss  
Loss resulting immediately and directly from a hazard insured against.  

2. Indirect loss  
Contingent loss; loss resulting from a peril, but not directly and immediately caused by it.  

F. Proximate cause  
Immediate causes that in a natural and continuous sequence, unbroken by any intervening cause 

brings about the loss and without which the loss would not have happened.  

G. Deductible  
Provision in a policy whereby the insured is required to pay a specific amount or percentage of a 

loss, the insurance company paying on an excess basis over the deductible amount.  

H. Indemnify  
To restore the one who suffers a loss, in whole or in part, by payment, repair, or replacement, to 

the same condition they were in prior to the loss.  

Indemnity  
Payment of an amount to offset all or part of an insured loss.  

I. Actual cash value 
Insurance under which the policyholder receives compensation equal to the cost of replacing 

damaged or stolen property minus an amount for depreciation for age and use. For example: A tree 
falls through your roof destroying your eight-year-old sofa that cost $1,200 when it was new, but is 
now only worth $400. With an actual cash value policy, you will receive $400. 

J. Replacement cost 
Insurance that pays the dollar amount needed to replace damaged personal property or dwelling 

property without deducting for depreciation but limited by the maximum dollar amount shown on the 
declarations page of the policy.  

K. Limits of liability  
Maximum amount an insurance company is willing to insure under a given form of insurance on 

any particular risk. The maximum amount payable for a given loss or occurrence or aggregate limit.  
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L. Pair or set clause  
A provision that indicates that the loss of one item of a pair or set does not represent the loss of 

the entire set. The method of valuing the claim may vary between contract, but it is usually based on 
the reduced value of the set, when a single piece of that set was damaged or lost.  

M. Extensions of coverage 
Additional, broader protection against loss or damage to property, offered in conjunction with fire 

insurance, and usually covering against the perils of windstorm, hail, smoke, explosion, riot, civil 
commotion, vehicles, and aircraft.  

N. Additional coverages 
Additional coverage is a provision in an insurance policy that provides an additional amount of 

coverage for specific loss expense, at no additional premium. Examples: Claim related expenses; 
Reasonable expenses incurred by an insured to protect damaged property from further loss; Defense 
expense.  

O. Accident  
A sudden and unexpected event that results in a financial loss. See Occurrence.  

Act of God  
Accident or event resulting from natural causes, without any human intervention such as flood, 

lightning, earthquake, or storms.  

P. Occurrence  
A happening taking some length of time; series of accidents, including exposure to injurious 

conditions, that can be connected through common cause. See Accident.  

Occurrence coverage  
A policy providing liability coverage only for injury or loss that occurs during the policy period 

regardless of when the claim is actually made.  

Q. Vacancy and Unoccupancy 
An insured structure in which no people have been living or working and no contents have been 

stored for the period of time required, as stated in the policy (usually 60 days), constitutes vacancy. 
Unoccupancy refers to an insured structure in which no people have been living or working within the 
required period of time, but the structure contains contents. 

R. Right of salvage 
Damaged property an insurer takes over to reduce its loss after paying a claim. Insurers receive 

salvage rights over property on which they have paid claims, such as badly-damaged cars. Insurers 
that paid claims on cargoes lost at sea now have the right to recover sunken treasures. Salvage 
charges are the costs associated with recovering that property.  
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S. Abandonment 
Abandonment is the abdication of insured property into the hands of another, or into the 

possession of no one in particular. Most property insurance policies prohibit an insured from 
abandoning insured property following a loss, and require that the insured protect the property from 
further loss. 

T. Liability  
Condition of being bound by law or contract to do something that may be enforced in the courts; 

obligation, usually financial; probable cost of meeting an obligation.  

U. Negligence 
Failure to use all reasonable means to save and preserve property at and after a loss or when 

property is endangered.  

Not acting as a reasonable and prudent person, under the same circumstances with the same 
knowledge, to prevent an accident or injury.  

V. Theft  
Any illegal act of taking or stealing, or attempting to take or steal, of someone else’s property, 

including such crimes as larceny, burglary, and robbery.  

W. Burglary  
Forcible entry into or exit out of the premises of another with the intent to steal property. There 

must be visible signs of forced entry or exit.  

Burglary and Theft insurance 
Insurance for the loss of property due to burglary, robbery or larceny. It is provided in a standard 

homeowner’s policy and in a business multiple peril policy.  

X. Robbery 
The taking or attempting to take anything of value from the care, custody, or control of a person or 

persons by force or threat of force or violence and/or putting the victim in fear. 

Y. Mysterious disappearance 
The disappearance of insured property in an unexplained manner. For example, if a ring is left in a 

public place and the owner returns later to find the ring gone, it is reasonable to assume that the ring 
has been stolen. However, there is no direct evidence that this is in fact what happened. ... 

Z. Binders 
Temporary authorizations of coverage issued prior to the actual insurance policy.  
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AA. Bodily Injury liability 
Liability coverage protecting the insured from financial loss in the event he or she is liable to pay 

damages because of bodily injury, sickness, or disease resulting from an accident or occurrence.  

BB. Property damage liability 
Covers damage to or loss of policyholders’ property and legal liability for damages caused to other 

people or their property.  

CC. Personal injury liability 
Coverages for libel, slander, invasion of privacy and other types of intentional torts. Usually 

included in personal liability and commercial liability policies.  

DD. Certificate of insurance 
Evidence that insurance has been arranged, usually given to someone other than the policyholder, 

such as a bank or mortgage company.  

EE. Risk management 
Attempt to identify, measure, control, transfer or retain pure risk exposures in order to protect 

future income and reduce long range costs against accidental or unintended loss.  

FF. Professional designations 
Professional designations signal a commitment to your career while representing accomplishment 

and expertise within the insurance and financial services community. Examples include: Certified 
Case Management Professional (CCMP); Certified Professional Disability Management (CPDM): 
Associate in Risk Management (ARM): Chartered Property Casualty Underwriter (CPCU): General 
Insurance Program (INS): Workers' Compensation Claims Professional Program (WCCP): and 
Worker’s Compensation Claims Administration Certificate Program (WCCA) 
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Practice Quiz #12 
Complete the following questions and exercises to test your understanding of basic insurance 

terms and concepts. When you have finished, check your answers in the answer book. If possible, it 
may be advantageous to discuss these exercises with more experienced people in your agency. 

1. ___ It is more difficult for our customers to appreciate the benefits of insurance than other 
products. 

2. ___ Collecting premiums from many insureds facing similar risks allows the insurer to transfer 
the risk. 

3. ___ Retention minimizes the insured’s extent of loss. 

4. ___ Another name for insurance is transfer. 

5. ___ Including a deductible in coverage means that the customer is retaining a part of the risk 

6. ___ All of a customer’s risks should be covered by insurance. 

7. ___ Prevention eliminates any possibility of loss. 

8. ___ Legally liable means that the person is responsible for a loss in the eyes of the law. 

9. ___ Negligence is often the basis for liability lawsuits. 

10. ___ Specified peril coverage covers perils not named in the policy  

11. ___ All risk coverage covers perils unless they are specifically named as excluded in the 
policy. 

12. ___ Verifying coverage means analyzing the cause of loss to determine whether that loss is 
covered in the policy. 

13. ___ Coverage against liability loss usually protects against perils. 

14. ___ Bad weather at an airport is a peril that increases the hazard of crash. 

15. ___ Sometimes insurance coverage is required by law. 
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Practice Quiz #13 
Write the letter of the term at right next to its definition in the left column. 

1. ___ eliminating all possibility of loss 

2. ___ failing to exercise proper care in protecting others 
  

3. ___ indifference to loss because it is covered by insurance  

4. ___ condition that increases the possibility of loss 

5. ___ fund from which loss payments are  

6. ___ product that offers protection from the risk of financial 
loss  

7. ___ collecting premiums from many insureds with similar 
risks 

8. ___ deliberate overvaluing of property to collect insurance  

9. ___ land, buildings, and items found in those buildings   

10. ___ minimizing the extent of loss 

11. ___ what a customer enjoys from any product 

12. ___ when the customer assumes all or part of the risk 

13. ___ disability is an example of this type of loss 

14. ___ potential cause of loss 

15. ___ a loss resulting as a consequence of the direct cause of 
the loss 

a) Reserve 

b) morale hazard 

c) sharing the risk 

d) moral hazard  

e) Benefits 

f) hazard 

g) Insurance 

h) Peril 

i) prevention 

j) Negligence 

k) reduction 

l) indirect loss 

m) Retention  

n) tangible property  

o) loss of health or 
earning capacity 
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IV. PROPERTY AND CASUALTY POLICY PROVISIONS 
AND CONTRACT LAW 

What’s in an Insurance Policy? 

Insurance policies can be difficult to understand and even more difficult to explain to your 
customers. Few customers are knowledgeable about insurance, and yet they have very real 
insurance needs—for automobile and homeowners insurance and, in some cases, for extended 
coverage for personal articles, personal liability and personal boats. They look to you for technical 
knowledge and guidance when writing and renewing their policies and making claims. 

Insurance is a product that offers protection from the risk of financial loss. By paying a relatively 
small premium, the insured transfers risk to the insurer and is protected from a much larger loss. The 
insurer shares risk by collecting premiums from many insureds and pooling the premiums in a large 
reserve fund. While each insured may experience occasional losses, these happen only on an 
irregular and uncertain basis. Losses that do occur are paid from the reserve.  

As a product, insurance is much like other products our customers buy Insurance companies — 
like other manufacturers — identify profitable groups of customers, design products with benefits that 
will attract those customers, and then sell those products through distributors (agents and brokers). 
Yet most customers fail to recognize the benefits of insurance as readily as they do the benefits of 
other products.  

The Insurance Marketplace 

The analogy between insurance and other products goes beyond customer needs, products, and 
benefits. In every industry products must be manufactured and distributed to the consumer through 
retail channels. Often it is not the product itself but the service and distribution that make the sale. 

Each insurance company—like other manufacturers—offers product lines (insurance policies and 
packages) with many of the same features (coverages) and benefits (protection and service) as the 
competition. 

Insurers — like other manufacturers — have little direct contact with their consumers. The link 
between insurers and their customers — the point-of-sale contact—is the agency. You evaluate the 
needs of the customer, you guide their choices, you select from competing products that best meet 
their needs. 

Advising Your Customers 

Selecting proper coverages is only part of the job in putting together a policy for your customers. 
Coverages are affected by conditions listed in the policy that spell out the responsibilities of the 
insured and the insurance company. There are choices your customers can make that will save them 
money on premiums without sacrificing protection. You must carefully explain these choices and 
responsibilities. 

An insurance policy is a contract between the insured and the insurer. Like other contracts, it has a 
number of conditions that carefully specify when coverage applies and when it does not. Let’s briefly 
discuss a few of those conditions that most often come into play 

In another section of this course we said that personal property coverage in the homeowners 
policy insures personal property owned or used by the insured anywhere in the world. On the other 
hand, the auto policy is not a worldwide policy.  
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If your customers travel outside the U.S. or Canada, advise them that they may not be covered 
when driving in a foreign country. They may need insurance from a local insurer in that country or 
some special handling by the insurance company.  

Within the United States and Canada, the auto policy does conform with the laws and insurance 
requirements. Although different states have different no-fault plans and compulsory insurance 
requirements, the policy automatically complies with the regulations of any state or province the 
vehicle is driven in. 

 

Policy Provisions & Conditions 

Conditions listed in the policy explain cancellation of the policy. The insured can cancel at any time 
by sending written notification and stating the date the cancellation is to become effective. On the 
other hand, the insurance company can cancel auto policies only under the following circumstances: 

• within the first sixty days of the policy period 

• upon failure to pay the premium 

• if the driving license of the named insured or another member of the household is suspended 
or revoked. 

In the case of an accident or loss, the insured has certain responsibilities. As soon as possible, the 
insured or someone on behalf of the insured must notify your agency or the insurance company and 
supply the following information: 

• name, address, and policy number of the insured 

• details of the accident or loss 

• names of witnesses or persons involved or injured in the accident. 

If a claim or lawsuit results, the insured must attend hearings or trials when requested, secure and 
give evidence, permit medical examination by doctors the insurance company specifies, and 
authorize the insurer to obtain medical reports or records. 

Conditions establish the circumstances that must be met by the insured and the insurance 
company for coverage to apply. Your customers must be familiar with their responsibilities. Both you 
and the insured are at a disadvantage if a loss occurs and there is no coverage because the 
conditions were misunderstood. 

 

A. Declarations 
Part of a property or liability insurance policy that states the name and address of policyholder, 

property insured, its location and description, the policy period, premiums and supplemental 
information. Referred to as the ‘dec page.’  

 

B. Insuring agreement 
Clause in a policy defining and describing the scope of the coverage provided and limits of 

indemnification. See Conditions, Declarations, and Exclusions.  
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C. Conditions 
Part of an insurance policy detailing the rights and duties of the insured and the insurance 

company in the policy. See Declarations, Insuring Agreement, and Exclusions  

 

D. Exclusions 
Provision in an insurance policy eliminating coverage for certain risks or otherwise limiting the 

scope of coverage; certain causes and conditions listed in the policy that are not covered. See 
Conditions, Declarations, and Insuring Agreement.  

 

E. Definition of the Insured 
 

Insured  

One for whom insurance is written. See Named Insured  

 

Named insured  

One specifically designated by name as the insured on the declarations page of a policy.  

 

F. Duties of the insured after a loss 
The insureds, under the terms of a policy, are required to cooperate with the insurer in the 

investigation, settlement, or defense of a claim covered under the policy. 

 

G. Obligations of the insurance company 
In case of a claim, the insured is obligated to notify the insurer and protect insured property from 

further loss. 

 

H. Mortgagee rights 
When a mortgagee is named in a mortgagee clause attached to a policy, the loss reimbursement 

shall be paid to the mortgagee as their interest may appear; and, the mortgagee’s rights of recovery 
shall not be defeated by any act or neglect of the insured. The mortgagee is also given other rights 
such as bringing in a suit in their own name to recover damages. 
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Mortgagee clause  

Provision in or attached to fire policies covering mortgaged property, defining the mortgagee’s 
rights and privileges under the policy.  

 

Mortgagee  

One who holds a mortgage (loan) on property.  

 

I. Proof of loss 
Documents showing the insurance company that a loss occurred.  

 

J. Notice of claim 
A written notice required by insurance companies immediately after an accident or other loss. Part 

of the standard provisions defining a policyholder's responsibilities after a loss.  

 

K. Appraisal  
A survey to determine a property’s insurable value, or the amount of a loss.  

 

L. Other insurance 
Other Insurance provision is a clause in property & casualty policies outlining how a policy’s 

benefits will be paid if more than one policy covers the same risk. 

 

Pro rata liability clause  

Property insurance clause that makes each company insuring the same interest in a property liable 
according to the proportion that its insurance bears to the total amount of insurance on the property.  

 

Apportionment 

The dividing of a loss proportionately among two or more insurers that cover the same loss.  

 

M. Assignment 
An agreement under which one party ’the assignor’ transfers some or all of his ownership rights in 

a particular property, such as a life insurance policy or an annuity contract, to another party the 
assignee.  
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N. Subrogation 
Assigning or substituting rights of one party to another in collecting a debt or claim, as an 

insurance company is assigned an insured’s rights of recovery from a third party who has caused a 
loss.  

 

O. Elements of a contract 
Because an insurance policy is a legal contract, all of the essential elements of a contract must be 

present: 

 Legal contract – The parties must be legally capable of contracting. 

 Offer and acceptance – The contract must be based on an offer by one party and acceptance 
of that offer in the same terms by the other party. 

 Consideration – Each party to the contract must give something of value. 

 Legal form – The contract must be legal in form. 

 Legal purpose – The contract must be for a legal purpose. 

  

P. Sources of underwriting information 
A part of the underwriting process is to determine the insurability of the applicant. Insures have 

several resources for gathering information, most of which must be agreed to by the insured in writing 
before the insurer can use them: 

 Application form 

 Motor vehicle reports 

 Interviews with neighbors, friends and employers 

 Inspection of property Inspection of insurance history 

 Credit reports 

 

Underwriter  

A person employed by an insurance company to determine which risks to insure and which to 
reject.  

 

Underwriting  

Process of researching, evaluating and determining the insurability of a risk.  

 

Underwriting guidelines  

The documents developed by an insurance company to provide underwriters with an idea of the 
type of customers the company wishes to insure.  
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Q. Compliance with provisions of Fair Credit Reporting 
Act 

The Fair Credit Reporting act became law on April 25, 1971, and is administered by the Federal 
Trade Commission. The purpose of the law is to protect consumers against the circulation of 
inaccurate or obsolete information, and to ensure that consumer reporting agencies are fair and 
equitable in their treatment of consumers. 

  

R. Cancellation and Nonrenewal provisions 
Insured may cancel the policy by returning it to the insurer and stating in writing the future date 

wanted for it to be cancelled. 

Insurer may cancel the policy by written notice to insured at the address shown on the declaration 
page or last known address. Cancellation by insurer shall be effective as of the date and time shown 
on the Cancellation Notice, but not less than ten (10) days after the date of mailing the notice. The 
mailing of the notice is sufficient proof of notice of cancellation. Delivery of notice shall be equivalent 
to mailing. 

When cancellation is requested by the insured, the return premium may be based upon short-rate 
tables. When the policy is cancelled by the insurer, the return premium shall be pro-rata. 

 

S. Additional (supplementary) payments 
Supplementary Payments: A provision in most liability policies under which the insurer agrees to 

pay defense costs, premiums on various bonds, interest accruing after a judgment, and other 
reasonable expenses in addition to the limit of liability. 

 

T. Loss settlement provisions including consent to 
settle a loss 

Covered property losses are settled at actual cash value at the time of loss but not more than the 
mount required to repair or replace. 

 

U. Limitations 
The insurer’s total liability for all damages resulting from one occurrence will be no more than the 

limit of liability as shown in the Declarations. 

 

V. Representations and misrepresentations 
Statement of material fact that is reasonably accepted as substantially  true. See Warranty.  
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Warranty  

Literal promise and guarantee, either expressed or implied (i.e., concerning the condition of 
property to be insured), made for the purpose of risk evaluation by the insurance company; if found to 
be untrue, may provide the basis for voidance of the policy.  

 

Misrepresentation 

A false or misleading statement. (1) In insurance sales, a false or misleading statement made by a 
sales agent to induce a customer to purchase insurance is a prohibited sales practice. (2) In 
insurance underwriting, a false or misleading statement by an insurance applicant may provide a 
basis for the insurer to avoid the policy.  

 

W. Concealment 
Coverage is not provided for an insured who has: 

a. Intentionally concealed or misprepresented any material fact or circumstance; or 

b. Made false statements or engaged in fraudulent conduct 

relating to the insurance. 

 

X. Arbitration 
Procedure in which an insurance company and the insured or a vendor agree to settle a claim 

dispute by accepting a decision made by a third party.  

 

Y. Coinsurance 
In property insurance, requires the policyholder to carry insurance equal to a specified percentage 

of the value of property to receive full payment on a loss. For health insurance, it is a percentage of 
each claim above the deductible paid by the policyholder. For a 20 percent health insurance 
coinsurance clause, the policyholder pays for the deductible plus 20 percent of his covered losses. 
After paying 80 percent of losses up to a specified ceiling, the insurer starts paying 100 percent of 
losses.  

 

Z. Endorsements 
Written amendment attached to a policy with the insurance company’s approval making a change 

to the policy’s terms. A written form attached to an insurance policy that alters the policy’s coverage, 
terms, or conditions. Sometimes called a rider.  
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Rider 

An attachment to an insurance policy that alters the policy’s coverage or terms.  

AA. Premium Payments 
Designated amount payable by the insured to the insurance company and required to keep the 

contract in force. See Consideration. The price of an insurance policy, typically charged annually or 
semiannually. (See Direct premiums, Earned premium, Unearned premium )  

Direct premiums 

Property/casualty premiums collected by the insurer from policyholders, before reinsurance 
premiums are deducted. Insurers share some direct premiums and the risk involved with their 
reinsurers.  

Earned premium 

The portion of premium that applies to the expired part of the policy period. Insurance premiums 
are payable in advance but the insurance company does not fully earn them until the policy period 
expires.  

Unearned premium 

The portion of a premium already received by the insurer under which protection has not yet been 
provided. The entire premium is not earned until the policy period expires, even though premiums are 
typically paid in advance.  

Consideration  

Inducement for completion of a contract; the premium paid by the insured and the promise to pay 
by the insurer. See Contract.  

Contract  

Another name for an insurance policy. Chief requirements for formation of valid contract are: (1) 
parties having legal capacity to contract; (2) offer and an acceptance of the offer; (3) valuable 
consideration (premium and promise to pay); (4) the absence of any statute or other rule making the 
contract void (legal reason); and (5) the absence of fraud or misrepresentation by either party. An 
insurance contract meeting these requirements qualifies as a contract.  

Contract of adhesion  

Contract prepared by one party, without negotiation with the other party, and either accepted or 
rejected by the other party. An insurance policy is an example, as the insured has little control over 
the terms. Also a unilateral contract.  

Contract of insurance  

Legal and binding unilateral contract whereby an insurance company agrees to indemnify an 
insured for losses, provide other benefits, or render services to or on behalf of an insured. This is 
often called an insurance policy, but the policy is merely the evidence of the agreement.  

BB. Effective dates of coverage 
Date on which a policy is put in force and protection is furnished. Also called the inception date. 
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Practice Quiz #14 
 
Match the Policy Provision with its Definition starting on Page 210: 
 
a. ___ Appraisal  

b. ___ Mortgagee  

c. ___ Notice of claim 

d. ___ Obligations of the insurance company  

e. ___ Mortgagee clause  

f. ___ Mortgagee rights 

g. ___ Proof of loss 

h. ___ Unearned premium 

i. ___ Apportionment 

j. ___ Exclusions 

k. ___ Conditions 

l. ___ Declarations 

m. ___ Insuring agreement 

n. ___ Duties of the insured after a loss 

o. ___ Other insurance 

p. ___ Insured  

q. ___ Named insured  

r. ___ Earned premium 

s. ___ Consideration  

t. ___ Coinsurance 

u. ___ Direct premiums 

v. ___ Effective dates of coverage 

w. ___ Representations and misrepresentations 

x. ___ Subrogation 

y. ___ Pro rata liability clause  

z. ___ Limitations 

aa. ___ Assignment 

bb. ___ Misrepresentation 

cc. ___ Warranty  

dd. ___ Loss settlement provisions including 
consent to settle a loss 

ee. ___ Underwriting guidelines  

ff. ___ Compliance with provisions of Fair 
Credit Reporting Act 

gg. ___ Underwriting  

hh. ___ Additional (supplementary) 
payments 

ii. ___ Cancellation and Nonrenewal 
provisions 

jj. ___ Contract of adhesion  

kk. ___ Endorsements 

ll. ___ Contract of insurance  

mm. ___ Premium Payments 

nn. ___  Contract  

oo.  ___ Rider 

pp. ___  Arbitration 

qq. ___  Underwriter  
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Practice Quiz #14 Definitions 
 

1. Part of a property or liability insurance policy that states the name and address of policyholder, 
property insured, its location and description, the policy period, premiums and supplemental 
information. Referred to as the ‘dec page.’  

2. Clause in a policy defining and describing the scope of the coverage provided and limits of 
indemnification. See Conditions, Declarations, and Exclusions.  

3. Part of an insurance policy detailing the rights and duties of the insured and the insurance 
company in the policy. See Declarations, Insuring Agreement, and Exclusions  

4. Provision in an insurance policy eliminating coverage for certain risks or otherwise limiting the 
scope of coverage; certain causes and conditions listed in the policy that are not covered. See 
Conditions, Declarations, and Insuring Agreement.  

5. One for whom insurance is written.   

6. One specifically designated by name as the insured on the declarations page of a policy.  

7. The insureds, under the terms of a policy, are required to cooperate with the insurer in the 
investigation, settlement, or defense of a claim covered under the policy. 

8. In case of a claim, the insured is obligated to notify the insurer and protect insured property 
from further loss. 

9. When a mortgagee is named in a mortgagee clause attached to a policy, the loss 
reimbursement shall be paid to the mortgagee as their interest may appear; and, the mortgagee’s 
rights of recovery shall not be defeated by any act or neglect of the insured. The mortgagee is also 
given other rights such as bringing in a suit in their own name to recover damages. 

10. Provision in or attached to fire policies covering mortgaged property, defining the mortgagee’s 
rights and privileges under the policy.  

11. One who holds a mortgage (loan) on property.  

12. Documents showing the insurance company that a loss occurred.  

13. A written notice required by insurance companies immediately after an accident or other loss. 
Part of the standard provisions defining a policyholder's responsibilities after a loss.  

14. A survey to determine a property’s insurable value, or the amount of a loss.  

15. Other Insurance provision is a clause in property & casualty policies outlining how a policy’s 
benefits will be paid if more than one policy covers the same risk. 

16. Property insurance clause that makes each company insuring the same interest in a property 
liable according to the proportion that its insurance bears to the total amount of insurance on the 
property.  

17. The dividing of a loss proportionately among two or more insurers that cover the same loss.  

18. An agreement under which one party ’the assignor’ transfers some or all of his ownership 
rights in a particular property, such as a life insurance policy or an annuity contract, to another party 
the assignee.  
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19. Assigning or substituting rights of one party to another in collecting a debt or claim, as an 
insurance company is assigned an insured’s rights of recovery from a third party who has caused a 
loss.  

20. A person employed by an insurance company to determine which risks to insure and which to 
reject.  

21. Process of researching, evaluating and determining the insurability of a risk.  

22. The documents developed by an insurance company to provide underwriters with an idea of 
the type of customers the company wishes to insure.  

23. The Fair Credit Reporting act became law on April 25, 1971, and is administered by the 
Federal Trade Commission. The purpose of the law is to protect consumers against the circulation of 
inaccurate or obsolete information, and to ensure that consumer reporting agencies are fair and 
equitable in their treatment of consumers. 

24. Insured may cancel the policy by returning it to the insurer and stating in writing the future date 
wanted for it to be cancelled. 

25. Supplementary Payments: A provision in most liability policies under which the insurer agrees 
to pay defense costs, premiums on various bonds, interest accruing after a judgment, and other 
reasonable expenses in addition to the limit of liability. 

26. Covered property losses are settled at actual cash value at the time of loss but not more than 
the mount required to repair or replace. 

27. The insurer’s total liability for all damages resulting from one occurrence will be no more than 
the limit of liability as shown in the Declarations. 

28. Statement of material fact that is reasonably accepted as substantially true. See Warranty.  

29. Literal promise and guarantee, either expressed or implied (i.e., concerning the condition of 
property to be insured), made for the purpose of risk evaluation by the insurance company; if found to 
be untrue, may provide the basis for voidance of the policy.  

30. A false or misleading statement. (1) In insurance sales, a false or misleading statement made 
by a sales agent to induce a customer to purchase insurance is a prohibited sales practice. (2) In 
insurance underwriting, a false or misleading statement by an insurance applicant may provide a 
basis for the insurer to avoid the policy.  

31. Procedure in which an insurance company and the insured or a vendor agree to settle a claim 
dispute by accepting a decision made by a third party.  
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32. In property insurance, requires the policyholder to carry insurance equal to a specified 
percentage of the value of property to receive full payment on a loss. For health insurance, it is a 
percentage of each claim above the deductible paid by the policyholder. For a 20 percent health 
insurance coinsurance clause, the policyholder pays for the deductible plus 20 percent of his covered 
losses. After paying 80 percent of losses up to a specified ceiling, the insurer starts paying 100 
percent of losses.  

33. Written amendment attached to a policy with the insurance company’s approval making a 
change to the policy’s terms. A written form attached to an insurance policy that alters the policy’s 
coverage, terms, or conditions. Sometimes called a rider.  

34. An attachment to an insurance policy that alters the policy’s coverage or terms.  

35. Designated amount payable by the insured to the insurance company and required to keep the 
contract in force. See Consideration. The price of an insurance policy, typically charged annually or 
semiannually. (See Direct premiums, Earned premium, Unearned premium )  

36. Property/casualty premiums collected by the insurer from policyholders, before reinsurance 
premiums are deducted. Insurers share some direct premiums and the risk involved with their 
reinsurers.  

37. The portion of premium that applies to the expired part of the policy period. Insurance 
premiums are payable in advance but the insurance company does not fully earn them until the policy 
period expires.  

38. The portion of a premium already received by the insurer under which protection has not yet 
been provided. The entire premium is not earned until the policy period expires, even though 
premiums are typically paid in advance.  

39. Inducement for completion of a contract; the premium paid by the insured and the promise to 
pay by the insurer. See Contract.  

40. Another name for an insurance policy. Chief requirements for formation of valid contract are: 
(1) parties having legal capacity to contract; (2) offer and an acceptance of the offer; (3) valuable 
consideration (premium and promise to pay); (4) the absence of any statute or other rule making the 
contract void (legal reason); and (5) the absence of fraud or misrepresentation by either party. An 
insurance contract meeting these requirements qualifies as a contract.  

41. Contract prepared by one party, without negotiation with the other party, and either accepted 
or rejected by the other party. An insurance policy is an example, as the insured has little control over 
the terms. Also a unilateral contract.  

42. Legal and binding unilateral contract whereby an insurance company agrees to indemnify an 
insured for losses, provide other benefits, or render services to or on behalf of an insured. This is 
often called an insurance policy, but the policy is merely the evidence of the agreement.  

43. Date on which a policy is put in force and protection is furnished. Also called the inception 
date. 
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V. State Laws, Rules, and Regulations 
A. Georgia Laws, Rules, and Regulations Pertinent To Property and Casualty Insurance 

1. Insurance Department and Commissioner 

O.C.G.A. § 33-1-2 

As used in this title, the term:  

'Commissioner of Insurance' or 'Commissioner' means the Commissioner of Insurance of the State 
of Georgia.  

'Insurance Department' or 'department' means the Insurance Department established by Code 
Section 33-2-1.  

 

O.C.G.A. § 33-2-4 

(a) The Commissioner shall appoint a chief deputy insurance commissioner and such other 
deputies as may be necessary to assist him in the performance and discharge of his duties; and, in 
the event of a vacancy in the office of the Commissioner or in his absence or disability for any reason, 
the chief deputy shall perform all the duties of the Commissioner. The chief deputy shall execute a 
bond with proper security in the sum of $15,000.00, such bond to be approved by the Commissioner 
and conditioned upon the faithful performance of the duties of the chief deputy commissioner.  

(b) The chief deputy insurance commissioner and other deputies shall be removable at the 
discretion of the Commissioner.  

O.C.G.A. § 33-2-10 

(a) Orders and notices of the Commissioner shall be effective only when they are in writing and 
signed by him or by his authority.  

(b) Every such order shall state its effective date and shall state concisely: 

(1) Its intent or purpose;  

(2) The grounds on which it is based; and 

(3) The provisions of this title pursuant to which action is taken or proposed to be taken; but failure 
to designate any provision shall not deprive the Commissioner of the right to rely thereon.  

(c) An order or notice may be served by delivery to the person to be ordered or notified or by 
mailing it, postage prepaid, addressed to him at his principal place of business or last address of 
record in the Commissioner’s office.  

(d) In addition to the service provisions set forth in subsection (c) of this Code section, any order of 
the Commissioner issued to multiple recipients in the form of a general directive, data call, or bulletin 
may be served by sending it by electronic mail, so that receipt is acknowledged by the recipient, to 
the electronic mail address on record in the Commissioner’s office. The Commissioner shall also post 
such general directive, data call, or bulletin contemporaneously on the department’s website.  

 

O.C.G.A. § 33-2-11 

(a) Whenever the Commissioner shall deem it expedient, he shall examine, either in person or by 
some examiner duly authorized by him, the affairs, transactions, accounts, records, documents, and 
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assets of each insurer authorized to do business in this state and any other facts relative to its 
business methods, management, and dealings with policyholders. At least once every three years, he 
shall so examine each domestic insurer. Examination of an alien insurer shall be limited to its 
insurance transactions in the United States.  

(b) Whenever he shall deem it necessary at least once in five years, the Commissioner shall fully 
examine each rating organization which is licensed in this state. As often as he shall deem it 
necessary, he may examine each advisory organization and each joint underwriting or joint 
reinsurance group, association, or organization.  

(c) The Commissioner shall in like manner examine each insurer or rating organization applying for 
authority to do business in this state.  

(d) In lieu of an examination under this Code section of any foreign or alien insurer licensed in this 
state, the Commissioner may accept an examination report on such insurer as prepared by the 
insurance department of such insurer’s state of domicile or port-of-entry state until January 1, 1994. 
On and after January 1, 1994, such reports may be accepted only if: 

(1) The insurance department was, at the time the examination was conducted, accredited under 
the National Association of Insurance Commissioners´ financial regulation standards and 
accreditation program; or 

(2) The examination was performed under the supervision of an accredited insurance department 
or with the participation of one or more examiners who are employed by an accredited state 
insurance department and who, after a review of the examination work papers and report, state under 
oath that the examination was performed in a manner consistent with the standards and procedures 
required by their insurance department.  

(e) Any insurer authorized to transact insurance in this state which changes its domicile from 
Georgia to another state on or after April 1, 1988, may be examined by the Commissioner once a 
year for five years, beginning on or after the occurrence of the change in domicile; provided, however, 
this subsection shall not apply to an insurer which changes its domicile from Georgia to another state 
as long as it retains in this state its principal place of business and the complete records of its assets, 
transactions, and affairs.  

 

2. Transacting Business 
O.C.G.A. § 33-1-2 

 (6) 'Transact,' with respect to insurance, includes any of the following: 

(A) Solicitation and inducement;  

(B) Preliminary negotiations;  

(C) Effectuation of a contract of insurance; or 

(D) Transaction of matters subsequent to effectuation of the contract and arising out of it.  

 

O.C.G.A. § 33-3-2 

(a) No person shall act as an insurer and no insurer shall transact insurance in Georgia except as 
authorized by a subsisting certificate of authority granted to it by the Commissioner, except as to any 
transactions as are expressly otherwise provided for in this title.  
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(b) The mere investigation and adjustment of any claim in this state arising under an insurance 
contract and litigation in connection therewith shall not be deemed to constitute the transacting of 
insurance in this state.  

(c) An insurer not transacting new insurance business in Georgia but continuing collection of 
premiums on and servicing of policies remaining in force as to residents of or risks located in Georgia 
is transacting insurance in Georgia for the purpose of premium tax requirements only and is not 
required to have a certificate of authority therefor.  

(d) As to an insurance coverage on a subject of insurance not resident, located, or expressly to be 
performed in Georgia at time of issuance and solicited, written, and delivered outside Georgia, no 
certificate of authority shall be required of an insurer as to subsequent transactions in Georgia on 
account of such insurance; and this title shall not apply to such insurance or insurance coverage, 
except for the purpose of premium tax requirements.  

3. Licensing Of Agents, Counselors, Subagents and Adjusters 

O.C.G.A. § 33-23-4 

License required; restrictions on payment or receipt of commissions; positions indirectly related to 
sale, solicitation, or negotiation of insurance excluded from licensing requirements  

   (a)(1) A person shall not sell, solicit, or negotiate insurance in this state for any class or classes 
of insurance unless the person is licensed for that line of authority in accordance with this chapter and 
applicable regulations. 

   (2) Any individual who sells, solicits, or negotiates insurance in this state must be licensed as an 
agent. 

   (3) Any business entity that sells, solicits, or negotiates insurance in this state must be licensed 
as an agency. 

(b) No insurer or agent doing business in this state shall pay, directly or indirectly, any 
commissions or any other valuable consideration to any person for services as an agent, subagent, or 
adjuster within this state, unless such person is duly licensed in accordance with this article. 

(c) An insurer may pay a commission or other valuable consideration to a licensed insurance 
agency in which all employees, stockholders, directors, or officers who sell, solicit, or negotiate 
insurance contracts are qualified insurance agents, subagents, or counselors holding currently valid 
licenses as required by the laws of this state; and an agent, subagent, or counselor may share any 
commission or other valuable consideration with such a licensed insurance agency. 

(d) No person other than a duly licensed adjuster, agent, subagent, or counselor shall pay or 
accept any commission or other valuable consideration except as provided in subsections (b) and (c) 
of this Code section. 

(e) This Code section shall not prevent the payment or receipt of renewal or deferred commissions 
by any agency or a person on the grounds that the licensee has ceased to be an agent, subagent, or 
counselor nor prevent the receipt or payment of any commission by an individual who has been 
issued a temporary license pursuant to this chapter. 

(f) Any individual who has been licensed as an agent for ten consecutive years or more and who 
does not perform any of the functions specified in paragraph (3) of subsection (a) of Code Section 33-
23-1 other than receipt of renewal or deferred commissions shall be exempt from the requirement to 
maintain at least one certificate of authority; provided, however, that if such individual wishes to again 
perform any of the other functions specified in said paragraph, such individual must obtain approval 
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from the Commissioner and comply with the requirements of this chapter and applicable rules and 
regulations, including without limitation the requirements for certificate of authority. 

(g) Any person who willfully violates this Code section shall be guilty of a misdemeanor and, upon 
conviction thereof, shall be subject to punishment as provided in Code Section 17-10-3, relating to 
punishment for misdemeanors. 

   (h)(1) Nothing in this article shall be construed to require an insurer to obtain an insurance 
agent's license. As used in this Code section, the term "insurer" does not include an insurer's officers, 
directors, employees, subsidiaries, or affiliates. 

   (2) A license as an insurance agent shall not be required of the following: 

      (A) An officer, director, or employee of an insurer or of an insurance agent or agency, provided 
that the officer, director, or employee does not receive any commission on policies written or sold to 
insure risks residing, located, or to be performed in this state and: 

         (i) The officer, director, or employee's activities are executive, administrative, managerial, 
clerical, or a combination of these, and are only indirectly related to the sale, solicitation, or 
negotiation of insurance; 

         (ii) The officer, director, or employee's function relates to underwriting, loss control, 
inspection, or the processing, adjusting, investigating, or settling of a claim on a contract of insurance; 
or 

         (iii) The officer, director, or employee is acting in the capacity of a special agent or agency 
supervisor assisting insurance agents where the person's activities are limited to providing technical 
advice and assistance to licensed insurance producers and do not include the sale, solicitation, or 
negotiation of insurance; 

      (B) A person who meets the criteria set forth in paragraph (6) of subsection (b) of Code Section 
33-23-1; 

      (C) An employer or association or its officers, directors, or employees or the trustees of an 
employee trust plan to the extent that the employers, officers, employees, directors, or trustees are 
engaged in the administration or operation of a program of employee benefits for the employer's or 
association's own employees or the employees of its subsidiaries or affiliates, which program involves 
the use of insurance issued by an insurer, so long as the employers, associations, officers, directors, 
employees, or trustees are not in any manner compensated, directly or indirectly, by the company 
issuing the contracts; 

      (D) Employees of insurers or organizations employed by insurers who are engaging in the 
inspection, rating, or classification of risks or in the supervision of the training of insurance agents and 
who are not individually engaged in the sale, solicitation, or negotiation of insurance; 

      (E) A person whose activities in this state are limited to advertising without the intent to solicit 
insurance in this state through communications in printed publications or other forms of electronic 
mass media whose distribution is not limited to residents of the state, provided that the person does 
not sell, solicit, or negotiate insurance that would insure risks residing, located, or to be performed in 
this state; 

      (F) A person who is not a resident of this state who sells, solicits, or negotiates a contract of 
insurance for commercial property and casualty risks to an insured with risks located in more than 
one state insured under that contract, provided that the person is otherwise licensed as an insurance 
agent to sell, solicit, or negotiate insurance in the state where the insured maintains its principal place 
of business and the contract of insurance insures risks located in that state; or 
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      (G) A salaried, full-time employee who counsels or advises his or her employer relative to the 
insurance interests of the employer or of the subsidiaries or business affiliates of the employer 
provided that the employee does not sell or solicit insurance or receive a commission. 

 

§ 33-23-5.  Qualifications and requirements for license  

   (a) For the protection of the people of this state, the Commissioner shall not issue, continue, or 
permit to exist any license, except in compliance with this chapter and except as provided in Code 
Sections 33-23-3, 33-23-4, 33-23-12, 33-23-13, 33-23-14, 33-23-16, 33-23-17, 33-23-29, 33-23-29.1, 
and 33-23-37. The Commissioner shall not issue a license to any individual applicant for a license 
who does not meet or conform to qualifications or requirements set forth in paragraphs (1) through (8) 
of this subsection: 

   (1) The individual applicant must be a resident of this state who will reside and be present within 
this state for at least six months of every year or an individual whose principal place of business is 
within this state; provided, however, in cities, towns, or trade areas, either unincorporated or 
comprised of two or more incorporated cities or towns, located partly within and partly outside the 
state, requirements as to residence and principal place of business shall be deemed met if the 
residence or place of business is located in any part of the city, town, or trade area and if the other 
state in which the city, town, or trade area is located in part has established like requirements as to 
residence and place of business. The individual applying for an agent, adjuster, or counselor license 
must be at least 18 years of age; 

   (2) If applying for an agent's license for property and casualty insurance, the applicant must not 
use or intend to use the license for the purpose of obtaining a rebate or commission upon controlled 
business; and the applicant must not in any calendar year effect controlled business that will 
aggregate as much as 25 percent of the volume of insurance effected by such applicant during such 
year, as measured by the comparative amounts of premiums; 

   (3) If applying for an agent's license, the applicant must have been appointed an agent by an 
authorized insurer subject to issuance of the license; 

   (4) The individual applicant must be of good character; 

   (5) The individual applicant must pass any written examination required for the license by this 
article, provided that: 

      (A) An individual who applies for an insurance agent's license in this state who was previously 
licensed for the same lines of authority in another state shall not be required to complete any 
prelicensing education or examination. This exemption is only available if the individual is currently 
licensed in that state or if the application is received within 90 days of the cancellation of the 
applicant's previous license and if the prior state issues a certification that, at the time of cancellation, 
the applicant was in good standing in that state or the state's producer data base records maintained 
by the National Association of Insurance Commissioners, its affiliates, or subsidiaries indicate that the 
agent is or was licensed in good standing for the line of authority requested; 

      (B) An individual licensed as an insurance agent in another state who moves to this state shall 
make application within 90 days of establishing legal residence to become a resident licensee 
pursuant to Code Section 33-23-8. No prelicensing education or examination shall be required of that 
individual to obtain a license for any line of authority previously held in the prior state except where 
the Commissioner determines otherwise by rule or regulation; 
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  (6) If applying for a license as counselor, the applicant must show that he or she either has had 
five years' experience as an agent, subagent, or adjuster or in some other phase of the insurance 
business or has sufficient teaching or educational qualifications or experience which, in the opinion of 
the Commissioner, has qualified the applicant to act as such counselor; and the applicant shall pass 
such examination as shall be required by the Commissioner unless the applicant is exempted by the 
Commissioner, based on the applicant's experience and qualifications and pursuant to a regulation 
adopted by the Commissioner; 

   (7) If applying for an agent's license, subagent's license, or adjuster's license, no applicant shall 
be qualified therefor or be so licensed unless he or she has successfully completed classroom 
courses in insurance satisfactory to the Commissioner at a school which has been approved by the 
Commissioner; and 

   (8) The Commissioner shall by rule or regulation establish criteria and procedures for the scope 
of prelicensing requirements and exemptions, if any, to the prelicensing or examination requirements. 

(b) An individual who was licensed as an agent, counselor, subagent, surplus line broker, or 
adjuster at the time such individual was employed by the Commissioner and who while so employed 
was employed in responsible insurance duties as a full-time bona fide employee shall be permitted to 
reinstate his or her license upon termination of employment if written request is made within 90 days 
after the date of termination of employment with the Commissioner. 

§ 33-23-25.  Place of business  

Every licensed agent, subagent, counselor, and adjuster shall have and maintain in this state or, if 
a nonresident licensee, in the state of domicile, a place of business accessible to the public. The 
place of business shall be that wherein the licensee principally conducts transactions pursuant to the 
license. The address of the place of business shall be maintained by the Commissioner. All resident 
and nonresident licensees shall promptly notify the Commissioner in writing within 30 days of any 
change in the business address. 

§ 33-23-26.  Agent's certificate of authority  

   (a) Each insurer authorized to transact insurance in this state shall obtain an agent's certificate of 
authority for each agent representing such insurer in the selling, soliciting, or negotiating of contracts 
of insurance in this state. For the purposes of this subsection, the insurer will be deemed to have 
obtained a certificate of authority for its designated agent immediately upon submission of the 
appointment request to the Commissioner; provided, however, that the initial certificate of authority for 
an applicant for licensure shall not become effective until the date such applicant is finally granted a 
license by the Commissioner. 

(b) All agents' certificates of authority shall be renewed by the insurer in such form and manner as 
the Commissioner may prescribe by rule or regulation. 

(c) The fee for each agent's certificate of authority or renewal thereof shall be as provided in Code 
Section 33-8-1. 

(d) An insurer or authorized representative of the insurer that terminates the appointment, 
employment, contract, or other insurance business relationship with an agent shall notify the 
Commissioner within 30 days following the effective date of the termination, using a format prescribed 
by the Commissioner, if the reason for the termination is one of the reasons set forth in Code Section 
33-23-21 or the insurer has knowledge that the agent was found to have engaged in any of the 
activities in Code Section 33-23-21 by a court, governmental body, or self-regulatory organization 
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authorized by law. Upon the written request of the Commissioner, the insurer shall provide additional 
information, documents, records, or other data pertaining to the termination or activity of the agent. 

(e) If an agent's certificate of authority is terminated, the insurer promptly shall give notice of said 
termination and the effective date of the termination to the Commissioner and to the agent where 
reasonably possible. The Commissioner may also require the insurer to demonstrate to the 
satisfaction of the Commissioner that the insurer has made a reasonable effort to give notice to the 
agent. 

(f) An insurer or authorized representative of the insurer that terminates the appointment, 
employment, or contract with an agent for any reason not set forth in Code Section 33-23-21 shall 
notify the Commissioner within 30 days following the effective date of the termination, using a format 
prescribed by the Commissioner. Upon written request of the Commissioner, the insurer shall provide 
additional information, documents, records, and other data pertaining to such termination. 

(g) The insurer or the authorized representative of the insurer shall promptly notify the 
Commissioner in a format acceptable to the Commissioner if, upon further review or investigation, the 
insurer discovers additional information that would have been reportable to the Commissioner in 
accordance with subsection (d) of this Code section had the insurer known of its existence. 

(h) No certificate of authority shall be required for an agent who places surplus lines insurance with 
or through a surplus lines broker only with respect to such surplus lines insurance. 

 

§ 33-23-27.  Subagent's certificate of authority  

(a) Each agent licensed in this state shall obtain a certificate of authority for each subagent 
representing such agent in this state. 

(b) Each subagent's certificate of authority shall be renewed by the agent not more than once 
every three years in such form and manner as specified by the Commissioner by rule or regulation. 

(c) Each agent shall also be required to inform the Commissioner of any termination of or change 
to any certificate of authority for each subagent in such form and manner as may be prescribed by the 
Commissioner by rule or regulation. 

(d) The fee for each subagent's certificate of authority or renewal or duplicate thereof shall be as 
provided by law. 

(e) The subagent's certificate shall be held by the agent and shall be returned to the Commissioner 
upon termination of the subagent's authority along with an explanation of the reason for such 
termination in such form and manner as the Commissioner may specify by rule or regulation. 

 

§ 33-23-28.  Scope of subagent's authority; record of transactions  

(a) A subagent's certificate of authority shall not cover any kind of insurance for which the 
sponsoring agent and subagent are not licensed. 

(b) A subagent shall not have power to bind an insurer. 

(c) All business transacted by a subagent under such subagent's license shall be in the name of 
the agent by whom the subagent is employed; and the agent shall be responsible for all the acts or 
omissions of the subagent within the scope of his or her employment. 

(d) A record of each transaction shall be maintained by both the agent and the subagent. 
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§ 33-23-34.  Records of transactions 

(a) Every agent, subagent, counselor, and adjuster under this chapter shall keep at the address as 
shown on his or her license or at the insurer's regional or home office situated in this state a record of 
all transactions consummated under such license. The record shall be in organized form and shall 
include: 

   (1) In the case of an agent or subagent, a record of each insurance contract procured or issued 
together with the names of the insurers and insureds, the amount of premium paid or to be paid, and 
a statement of the subject of the insurance; and the names of any other licensees from whom 
business is accepted and of persons to whom commissions or allowances of any kind are promised 
or paid; 

   (2) In the case of an adjuster, a record of each investigation or adjustment undertaken or 
consummated and a statement of any fee, commission, or other compensation received or to be 
received by the adjuster on account of the investigation or adjustment; and 

   (3) Such other and additional information as may be customary or as may be reasonably 
required by the Commissioner. 

(b) All records as to any particular transaction shall be kept for a term of five years beginning 
immediately after the completion of the transaction or the term of the contract, whichever is greater, 
provided that records of losses adjusted by an independent adjuster may be kept at the office of the 
insurer for whom the adjuster acted. 

(c) In the case of agents or subagents, the maintaining of the records required by this Code section 
at the insurance agency licensed under this chapter for which agency the transaction was undertaken 
shall be deemed to comply with the requirements of subsection (a) of this Code section. 

 

§ 33-23-35.  Reporting and disposition of premiums  

(a) An agent, subagent, or any other representative of an insurer or of any other person in the 
effectuation of an insurance contract shall report to the insurer or its agent the premium for the 
contract and the amount shall be shown in the contract. Each willful violation of this subsection shall 
constitute a misdemeanor. 

(b) All funds representing premiums received or return premiums due the insured by any agent or 
subagent shall be accounted for in the licensee's fiduciary capacity, shall not be commingled with the 
licensee's personal funds, and shall be promptly accounted for and paid to the insurer, insured, or 
agent as entitled to such funds. Nothing contained in this Code section shall be deemed to require 
any agent or subagent to maintain a separate bank deposit for the funds of each principal, if the funds 
so held for each principal are reasonably ascertainable from the books of accounts and records of the 
agent or subagent. 

(c) Any violation of this Code section shall constitute grounds or cause for action by the 
Commissioner, including, but not limited to, probation, suspension, or revocation of the license. Each 
and every act by a licensee shall also constitute grounds for fines and penalties, which amounts shall 
be set by rule or regulation of the Commissioner. Any willful violation of this Code section shall 
constitute a misdemeanor unless such amounts involved exceed $500.00, whereby such violation 
shall constitute a felony. 
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4. Unfair Trade Practices and Frauds 
Pinklining 

In the state of Washington, a woman's claim under her homeowner's insurance coverage was 
denied (and the denial upheld in court) when her ex-husband "torched" her house. An insurance 
agent in the same state told her representative in the United States Senate that she had been 
instructed by her employer not to issue policies to women whose medical records indicated domestic 
abuse.  

In Minnesota, when a battered woman's program was denied automobile insurance for its 
company car, the insurance agent defended his denial, stating he could not be sure that the 
employees driving it were not being followed, presumably by vindictive batterers.  

A Pennsylvania woman, who had sought emergency room treatment twice when her husband 
abused her (though she accurately reported the cause of the injury only on the second occasion), 
discovered four years later that she could not get life insurance because domestic violence was 
documented in her medical record.  

A Georgia resident, attacked and beaten so badly by her ex-husband that she suffered a stroke, 
was unable to reinstate homeowner and car insurance policies that her ex-husband had canceled the 
day before he attacked her. Although he was arrested and eventually sentenced to twenty years in 
prison, the insurance company told her that if her ex-husband were released, he could drive her car 
off the road or set her house on fire; as a result, she was judged to have a risky lifestyle and denied 
coverage.  

These are examples of a practice that has been dubbed "pinklining." Insurance companies 
sometimes deny coverage, refuse to pay claims, cancel policies, or increase the insurance rates 
charged to battered women once the insurer knows that a woman has been the victim of domestic 
abuse. While insurers insist that evidence of such discrimination is rare, others believe that women 
are often not told the reason, or do not realize why they are being dropped from insurance policies or 
otherwise treated unjustly by the insurance industry.  

An anti-pinklining bill was proposed in the Georgia General Assembly in 1997, but the initiative 
languished for the next three years. The insurance lobby in Georgia was said to have "quashed" 
these bills. Meanwhile, critics charged insurance companies across the nation with unjustly 
comparing battered women to diabetics who neglect to take their insulin, or to race car drivers, 
smokers, and skydivers.  

Governor Roy Barnes made the anti-pinklining legislation one of the first bills he approved after the 
legislative session, signing the bill into law on April 6, 2000.  

The Act 

The Act amends Code section 33-6-4 on unfair insurance practices by adding a new paragraph to 
the section that prohibits discrimination against victims of family violence. It was specifically designed 
to prevent insurance companies from using family violence as a basis to deny, limit, or charge more 
for coverage, or to deny or limit claims.  

The Act defines 'family violence' by reference to other Code sections, thereby defining 'family' as: 
present and past spouses, parents and children (including stepparents and stepchildren), persons 
who are parents of the same child, and other persons living or formerly living in the same household, 
and thereby including 'violence' activities such as battery, assault, unlawful restraint, stalking, damage 
to property, criminal trespass, and criminal damage to property. The Act specifically does not apply to 
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"reasonable discipline administered by a parent to a child in the form of corporal punishment, 
restraint, or detention." The Act's non-discrimination provisions apply to health, life, disability, 
property, and casualty insurance.  

The Act prohibits insurers from discriminating against a victim of family violence by denying or 
terminating insurance, limiting coverage or denying claims, charging higher premium rates, or 
terminating health coverage for a victim of abuse when coverage was originally issued in the abuser's 
name, and the acts or the omissions of the abuser would otherwise cause the victim to lose coverage. 
The Act further prohibits insurers from improperly using, disclosing, or transferring "confidential family 
violence information," which is defined as information about acts of family violence, the status of 
family violence victims, medical conditions related to family violence, and the work and home 
telephone numbers and addresses of family violence victims.  

The Act also extends its non-discrimination provisions to anyone who harbors or helps a victim of 
domestic abuse. For example, the Act prohibits an insurer from using abuse-related information 
against a shelter serving victims of abuse. For twenty-four months after the passage of the Act, 
insurers must provide a specified notice to policyholders whenever insurance policies are issued or 
renewed that informs them of the new anti-discrimination provisions of Georgia law. 

The Act falls under Chapter 6, Unfair Trade Practices, of Title 33, Insurance, of the Code, in which 
the Insurance Commissioner is authorized to fine insurers up to $1000 for each violation or up to 
$5000 in the case of repeat offenders. Individuals who suspect discrimination under the Act may call 
the Consumer Division of the State Insurance Commissioner's Office for assistance and to provide 
the Commissioner with leads on insurance companies that may need to be investigated for non-
compliance.  

O.C.G.A. § 33-1-9 

(a) Any natural person who knowingly or willfully:  

(1) Makes or aids in the making of any false or fraudulent statement or representation of any 
material fact or thing:  

(A) In any written statement or certificate;  

(B) In the filing of a claim;  

(C) In the making of an application for a policy of insurance;  

(D) In the receiving of such an application for a policy of insurance; or 

(E) In the receiving of money for such application for a policy of insurance 

for the purpose of procuring or attempting to procure the payment of any false or fraudulent claim 
or other benefit by an insurer;  

(2) Receives money for the purpose of purchasing insurance and converts such money to such 
person’s own benefit;  

(3) Issues fake or counterfeit insurance policies, certificates of insurance, insurance identification 
cards, or insurance binders; or 

(4) Makes any false or fraudulent representation as to the death or disability of a policy or 
certificate holder in any written statement or certificate for the purpose of fraudulently obtaining 
money or benefit from an insurer 

commits the crime of insurance fraud.  

http://www.fyiexpress.com/


20 Hour Pre-Licensing for Property & Casualty Limited Subagent Manual 
 

Last Update: 3/12/2016  Page 247        More Online Education at www.FYIExpress.com  

(b) Any natural person who knowingly and willfully or with reckless disregard engages in the 
following activities, either directly or indirectly, as an agent for, as a representative of, or on behalf of 
an insurer not authorized to transact insurance in this state commits the crime of insurance fraud: 

(1) Soliciting, negotiating, procuring, or effectuating insurance or annuity contracts or renewals 
thereof;  

(2) Soliciting, negotiating, procuring, or effectuating any contract relating to benefits or services;  

(3) Disseminating information as to coverage or rates;  

(4) Forwarding applications;  

(5) Delivering policies or contracts;  

(6) Inspecting or assessing risk;  

(7) Fixing of rates;  

(8) Investigating or adjusting claims or losses;  

(9) Collecting or forwarding of premiums; or 

(10) In any other manner representing or assisting such an insurer in the transaction of insurance 
with respect to subjects of insurance resident, located, or to be performed in this state.  

(c) Any natural person who knowingly and willfully with intent to defraud subscribes, makes, or 
concurs in making any annual or other statement required by law to be filed with the Commissioner 
containing any material statement which is false commits the crime of insurance fraud.  

(d) In any prosecution under this Code section, the crime shall be considered as having been 
committed in the county of the purported loss, in the county in which the insurer or the insureŕs agent 
received the fraudulent or false claim or application, in the county in which money was received for 
the fraudulent application, or in any county where any act in furtherance of the criminal scheme was 
committed.  

(e) A natural person convicted of a violation of this Code section shall be guilty of a felony and 
shall be punished by imprisonment for not less than two nor more than ten years, or by a fine of not 
more than $10,000.00, or both.  

(f) Subsection (b) of this Code section shall not apply to a contract of insurance entered into in 
accordance with Article 2 of Chapter 5 of this title. 

 

O.C.G.A. § 33-1-16 

(a) For the purposes of this Code section, a person commits a 'fraudulent insurance act' if he:  

(1) Knowingly and with intent to defraud presents, causes to be presented, or prepares with 
knowledge or belief that it will be presented, to or by an insurer, purported insurer, broker, or any 
agent thereof, any written statement as part of, or in support of, an application for the issuance of, or 
the rating of, an insurance policy, or a claim for payment or other benefit pursuant to an insurance 
policy, which he knows to contain materially false information concerning any fact material thereto or 
if he conceals, for the purpose of misleading another, information concerning any fact material 
thereto; or 

(2) Knowingly and willfully transacts any contract, agreement, or instrument which violates this title. 
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 (b) If, by his own inquiries or as a result of information received, the Commissioner has reason to 
believe that a person has engaged in, or is engaging in, a fraudulent insurance act, the Commissioner 
may administer oaths and affirmations, request the attendance of witnesses or proffering of matter, 
and collect evidence. The Commissioner shall not compel the attendance of any person or matter in 
any such investigation except pursuant to subsection (d) of this Code section.  

(c) If matter that the Commissioner seeks to obtain by request is located outside the state, the 
person so requested may make it available to the Commissioner or his representative to examine the 
matter at the place where it is located. The Commissioner may designate representatives, including 
officials of the state in which the matter is located, to inspect the matter on his behalf, and he may 
respond to similar requests from officials of other states.  

(d)(1) The Commissioner may request that an individual who refuses to comply with any such 
request be ordered by the superior court to provide the testimony or matter. The court shall not order 
such compliance unless the Commissioner has demonstrated to the satisfaction of the court that the 
testimony of the witness or the matter under request has a direct bearing on the commission of a 
fraudulent insurance act or is pertinent or necessary to further such investigation.  

(2) Except in a prosecution for perjury, an individual who complies with a court order to provide 
testimony or matter after asserting a privilege against self-incrimination, to which he is entitled by law, 
may not be subjected to a criminal proceeding or to a civil penalty with respect to the act concerning 
which he is required to testify or produce relevant matter.  

(3) In the absence of fraud or bad faith, a person is not subject to civil liability for libel, slander, or 
any other relevant tort by virtue of filing reports, without malice, or furnishing other information, 
without malice, required by this Code section or required by the Commissioner under the authority 
granted in this Code section, and no civil cause of action of any nature shall arise against such 
person:  

(A) For any information relating to suspected fraudulent insurance acts furnished to or received 
from law enforcement officials, their agents, or employees; 

(B) For any such information relating to suspected fraudulent insurance acts furnished to or 
received from other persons subject to the provisions of this title; or 

(C) For any such information furnished in reports to the Commissioner or the National Association 
of Insurance Commissioners.  

(4) The Commissioner or any employee or agent is not subject to civil liability for libel, slander, or 
any other relevant tort, and no civil cause of action of any nature exists against such persons by 
virtue of the execution of activities or duties of the Commissioner under this Code section or by virtue 
of the publication of any report or bulletin related to the activities or duties of the Commissioner under 
this Code section.  

(5) This Code section does not abrogate or modify in any way any common law or statutory 
privilege or immunity heretofore enjoyed by any person.  

(e) The papers, documents, reports, or evidence relative to the subject of an investigation under 
this Code section shall not be subject to public inspection for so long as the Commissioner deems 
reasonably necessary to complete the investigation, to protect the person investigated from 
unwarranted injury, or to be in the public interest. Further, such papers, documents, reports, or 
evidence relative to the subject of an investigation under this Code section shall not be subject to 
subpoena until opened for public inspection by the Commissioner, unless the Commissioner 
consents, or until, after notice to the Commissioner and a hearing, a superior court determines the 
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Commissioner would not be unnecessarily hindered by such subpoena. The Commissioner or his 
employees or agents shall not be subject to subpoena in civil actions by any court of this state to 
testify concerning any matter of which they have knowledge pursuant to pending investigations of 
fraudulent insurance acts.  

(f) Any person, other than an insurer, agent, or other person licensed under this title, or an 
employee thereof, having knowledge of or who believes that a fraudulent insurance act is being or 
has been committed may send to the Commissioner a report of information pertinent to such 
knowledge of or belief and such additional information relative thereto as the Commissioner may 
request. Any insurer, agent, or other person licensed under this title, or an employee thereof, having 
knowledge of or who believes that a fraudulent insurance act is being or has been committed shall 
send to the Commissioner a report or information pertinent to such knowledge or belief and such 
additional information relative thereto as the Commissioner or his employees or agents may require. 
The Commissioner or his employees or agents shall review such information or reports as, in the 
judgment of the Commissioner or such employees or agents, may require further investigation. The 
Commissioner shall then cause an investigation of the facts surrounding such information or report to 
be made to determine the extent, if any, to which a fraudulent insurance act is being committed and 
shall report any alleged violations of law which the investigations disclose to the appropriate 
prosecuting attorney having jurisdiction with respect to any such violation. If prosecution by the 
prosecuting attorney is not begun within 90 days of the report, the prosecuting attorney shall inform 
the Commissioner of the reasons for the lack of prosecution.  

(g) Notwithstanding the provisions of subsection (f) of this Code section, when an insurer or an 
insured knows or has reasonable grounds to believe that a person committed a fraudulent insurance 
act and which the insurer reasonably believes not to have been reported to a law enforcement 
agency in this state, then, for the purpose of notification and investigation, the insurer or an agent 
authorized by an insurer to act on its behalf or the insured may notify such law enforcement agency of 
such knowledge or reasonable belief and provide such information relevant to the fraudulent 
insurance act, including, but not limited to, insurance policy information, including the application for 
insurance; policy premium payment records; history of previous claims made by the insured; and 
other information relating to the investigation of the claim, including statements of any person, proofs 
of loss, and notice of loss. In the absence of fraud or bad faith, no insurer or agent authorized by an 
insurer to act on its behalf, law enforcement agency, or their respective employees or an insured shall 
be subject to any civil liability for libel, slander, or related cause of action by virtue of filing reports or 
for releasing or receiving any information pursuant to this subsection. For the purposes of this Code 
section, the term 'law enforcement agency' shall mean and include any federal, state, county, or 
consolidated police or law enforcement department and any prosecuting official of the federal, state, 
county, local, or consolidated government. For the purposes of this Code section, the term 'insured' 
shall mean and include any person who is a named insured or beneficiary under a policy or contract 
of insurance or a person who is not a named insured or beneficiary under a policy or contract of 
insurance due to the fraudulent action of another but who in good faith believes himself to be such an 
insured or beneficiary.  

(h) Personnel employed by the Commissioner under this Code section shall have the power to 
make arrests for criminal violations established as a result of investigations only. The general laws 
applicable to arrests by peace officers of this state shall also be applicable to such personnel. Such 
personnel shall have the power to execute arrest warrants and search warrants for the same criminal 
violations; to serve subpoenas issued for the examination, investigation, and trial of all offenses 
determined by their investigations; and to arrest upon probable cause without warrant any person 
found in the act of violating any of the provisions of applicable laws. Personnel empowered to make 
arrests under this Code section shall be empowered to carry firearms or other weapons in the 
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performance of their duties. It is unlawful for any person to resist an arrest authorized by this Code 
section or in any manner to interfere, either by abetting or assisting such resistance or otherwise 
interfering, with personnel employed by the Commissioner under this Code section in the duties 
imposed upon them by law.  

 

5. Miscellaneous Georgia insurance laws 
The Georgia Insurers Insolvency Pool  

(a) The Georgia Insurers Insolvency Pool is a nonprofit legal entity with the right to bring and 
defend actions and such right to bring and defend actions includes the power and right to intervene 
as a party before any court in this state that has jurisdiction over an insolvent insurer as defined in 
this chapter. The pool shall adopt, and the Commissioner shall approve, a reasonable plan which is 
not inconsistent with this chapter and which is fair to insurers and equitable to their policyholders, 
pursuant to which all admitted insurers shall become members of the pool. All members of the pool 
shall adhere to the rules of the plan. The plan may be amended by an affirmative vote of a majority of 
the Insurers Solvency Board.  

(b) If, for any reason, the pool fails to adopt a suitable plan within six months following July 1, 
1970, or if at any time after July 1, 1970, the pool fails to adopt necessary amendments to the plan, 
the Commissioner shall adopt and promulgate, after a hearing, such reasonable rules as are 
necessary to effectuate this chapter. The rules shall continue in force until modified by the 
Commissioner or superseded by a plan of operation adopted by the pool and approved by the 
Commissioner.  

(c) The plan as provided for in subsection (a) of this Code section shall: 

(1) Establish the procedures whereby all the powers and duties of the pool under this chapter will 
be performed;  

(2) Establish procedures for handling assets of the pool;  

(3) Mandate that procedures be established for the disposition of liquidating dividends or other 
moneys received from the estate of the insolvent insurer; 

(4) Mandate that procedures be established to designate the amount and method of reimbursing 
members of the board of trustees under Code Section 33-36-4; 

(5) Establish procedures by which claims may be filed with the pool and establish acceptable forms 
of proof of covered claims. Notice of claims to the receiver or liquidator of the insolvent insurer shall 
be deemed notice to the pool or its agent and a list of claims shall be periodically submitted to the 
pool or insolvency fund or its equivalent in another state by the receiver or liquidator;  

(6) Establish regular places and times for meetings of the board of trustees; 

(7) Mandate that procedures be established for records to be kept of all financial transactions of 
the pool, its agents, and the board of trustees;  

(8) Establish the procedures whereby selections for the board of trustees will be submitted to the 
Commissioner; and 

(9) Contain additional provisions necessary or proper for the execution of the powers and duties of 
the pool.  
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(d) In accordance with the plan, the pool may designate insurers to act on behalf of the pool to 
carry out the purposes of this chapter, but a member may decline such designation. The 
Commissioner may disapprove such designation. The plan may provide a procedure under which 
pending claims or judgments against the insolvent insurer or its insureds are assigned to the member 
companies designated to act for the pool. The assignee-insurer is authorized to appear and defend a 
claim in a court of competent jurisdiction or otherwise and to investigate, adjust, compromise, and 
settle a covered claim or to investigate, handle, and deny a noncovered claim, and to do so on behalf 
of and in the name of the pool. If an assignee-insurer pays the covered claim, it shall be reimbursed 
by the pool or be entitled to set off said payment against future assessments. The unreimbursed 
claim of such an insurer against the pool shall be an admitted asset of the insurer. Insureds entitled to 
protection of this chapter shall cooperate with the pool and the assignee-insurer.  

(e) The pool as a legal entity and any of its individual members shall have no cause of action 
against the insured of the insolvent insurer for any sums it has paid out except such causes of action 
as the insolvent insurer would have had if such sums had been paid by the insolvent insurer and 
except as otherwise provided in this chapter. The pool shall be subrogated to the rights of any insured 
or claimant, to the extent of a covered claim, to participate in the distribution of assets of the insolvent 
insurer to the extent that the pool has made payment. Any claimant or insured entitled to the benefits 
of this chapter shall be deemed to have assigned to the pool, to the extent of any payment received, 
his or her rights against the estate of the insolvent insurer. After determination of insolvency of any 
insurer, the pool shall be a party in interest in all proceedings involving policies insured or assumed 
by the pool with the same rights to receive notice and defend, appeal, and review as the insolvent 
insurer would have had if solvent. All moneys recovered under this Code section or any other Code 
section shall be added to the assessments collected under Code Section 33-36-7.  

(f) Except for actions by member insurers aggrieved by final actions or decisions of the pool 
pursuant to Code Section 33-36-18, all actions relating to or arising out of this chapter against the 
pool must be brought in the courts in this state. Such courts shall have exclusive jurisdiction over all 
actions relating to or arising out of this chapter against the pool.  

(g) Exclusive venue in any action by or against the pool is in the Superior Court of DeKalb County. 
The pool may, at the option of the pool, waive such venue as to specific actions.  

 

6. Residual Markets 
The residual market exists to ensure coverage is available when insurance companies in the 

regular market reject an applicant as too risky.  

In a normal competitive market, insurers are free to select from among people applying for 
insurance those drivers, property owners, and commercial operations they wish to insure. They do 
this by evaluating the risks involved through a process called underwriting. 

Applicants who are considered "high risk" may have difficulty obtaining insurance through the 
regular “voluntary” market channels. (The term “high risk” applies to individuals or individual 
businesses with a poor loss record due to inadequate safety measures; certain kinds of businesses or 
professions where the nature of the work is hazardous or where the risk of lawsuits is high; and 
specific locations where the risk of theft, vandalism or severe storm damage is substantial.) To make 
basic coverage more readily available to everyone who wants or needs insurance, special insurance 
plans, known as residual, shared or involuntary markets, have been set up by state regulators 
working with the insurance industry. 
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Residual market programs are rarely self-sufficient. Where the rates charged to high-risk 
policyholders are too low to support the program's operation, insurers are generally assessed to 
make up the difference. These additional costs are typically passed on to all insurance consumers. 
However, in a few states, insurers are not able to recoup their residual market losses and political 
pressure prevents rates from rising to the level they should be actuarially.  

The number of drivers and properties insured in the residual market fluctuates as lawmakers and 
regulators change laws or address availability, rate adequacy and other factors that influence 
underwriting decisions. 

 

a. Fair Access To Insurance Requirements Plans / Fair Plans  

Insurance pools that sell property insurance to people who can’t buy it in the voluntary market 
because of high risk over which they may have no control. FAIR Plans, which exist in 28 states and 
the District of Columbia, insure fire, vandalism, riot and windstorm losses, and some sell homeowners 
insurance which includes liability. Plans vary by state, but all require property insurers licensed in a 
state to participate in the pool and share in the profits and losses. (See Residual market) 

   

b. Georgia Automobile Insurance Plan  

The Georgia Automobile Insurance Plan was created to provide automobile insurance coverage to 
eligible risks who seek coverage and are unable to obtain such coverage through the voluntary 
market (For complete eligibility requirements, see Section 20 and 36 of the Plan Manual). Eligible 
Georgia Automobile Insurance Plan risks are shared among companies writing automobile insurance 
in the state of Georgia. This Plan became effective February, 1949. 

Any insurance agent holding a valid Property & Casualty license for the state of Georgia can write 
business through the GAAIP. 

Consumers possessing a valid Georgia driver’s license and a vehicle registered in Georgia are 
eligible to be assigned through GAAIP.  For further information consumers should consult their agent 
or broker. 

 

Georgia Workers Compensation Assigned Risk Plan  

The Georgia Workers Compensation Assigned Risk Plan exists to provide required Workers 
Compensation coverage for employers who do not qualify for coverage in the voluntary market. 
Liability is apportioned among all insurers authorized to write Workers Compensation and Employers 
Liability in the state. 

 

http://www.fyiexpress.com/


20 Hour Pre-Licensing for Property & Casualty Limited Subagent Manual 
 

Last Update: 3/12/2016  Page 253        More Online Education at www.FYIExpress.com  

B. Georgia Laws, Rules, And Regulations Pertinent To 
Property Insurance Only 

1. Cancellation and nonrenewal of policies 

§ 33-24-44.  Cancellation of policies generally 

   (a) Except as otherwise provided in this chapter, cancellation of a policy which by its terms and 
conditions may be canceled by the insurer or its agent duly authorized by the insurer to effect such 
cancellation shall be accomplished as prescribed in this Code section. 

(b) Written notice stating the time when the cancellation will be effective, which shall not be less 
than 30 days from the date of mailing or delivery in person of such notice of cancellation or such other 
specific longer period as may be provided in the contract or by statute, shall be delivered in person or 
by depositing the notice in the United States mails to be dispatched by at least first-class mail to the 
last address of record of the insured and of any lienholder, where applicable, and receiving the 
receipt provided by the United States Postal Service or such other evidence of mailing as prescribed 
or accepted by the United States Postal Service. For the purposes of this subsection, notice to the 
lienholder shall be considered delivered or mailed if, with the lienholder's consent, it is delivered by 
electronic transmittal or facsimile. Any irregularity in the notice to the lienholder shall not invalidate an 
otherwise valid cancellation as to the insured. 

   (c)(1) Any unearned premium which has been paid by the insured shall be refunded to the 
insured on a pro rata basis as provided in this Code section. If the return does not accompany notice 
of cancellation, then such return shall be made on or before the cancellation date either directly to the 
named insured or to the insured's agent of record. In the event the insurer elects to return such 
unearned premium to the insured via the insured's agent of record, such agent shall return the 
unearned premium to the insured either in person or by depositing such return in the mail within ten 
working days of receipt of the unearned premium, or within ten working days of notification from the 
insurer of the amount of return of unearned premium due, or on the effective date of cancellation, 
whichever is later. If the insured has an open account with the agent, such return of unearned 
premium may be applied to any outstanding balance and any remaining unearned premium shall be 
returned to the insured either in person or by depositing such return in the mail within ten working 
days of receipt of the unearned premium, or within ten working days of notification from the insurer of 
the amount of return of unearned premium due, or on the effective date of cancellation, whichever is 
later. 
 
   (2) Paragraph (1) of this subsection shall not apply if an audit or rate investigation is required or if 
the premiums are financed by a premium finance company. If an audit or rate investigation is 
required, then the refund of unearned premium shall be made within 30 days after the conclusion of 
the audit or rate investigation. If the premiums are financed by a premium finance company, any 
unearned premiums shall be tendered to the premium finance company within ten working days after 
cancellation. 
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   (3) Any insurer or agent failing to return any unearned premium as prescribed in paragraphs (1) 
and (2) of this subsection shall pay to the insured a penalty equal to 25 percent of the amount of the 
return of the unearned premium and interest equal to 18 percent per annum until such time that 
proper return has been made, which penalty and interest must be paid at the time the return is made; 
provided, however, the maximum amount of such penalty and interest shall not exceed 50 percent of 
the amount of the refund due. Failure to return any unearned premium shall not invalidate a notice of 
cancellation given in accordance with subsection (b) of this Code section. 

(d) When a policy is canceled for failure of the named insured to discharge when due any of his 
obligations in connection with the payment of premiums for a policy or any installment of premiums 
due, whether payable directly to the insurer or indirectly to the agent, or when a policy that has been 
in effect for less than 60 days is canceled for any reason, the notice requirements of this Code 
section may be satisfied by delivering or mailing written notice to the named insured and any 
lienholder, where applicable, at least ten days prior to the effective date of cancellation in lieu of the 
number of days' notice otherwise required by this Code section. For the purposes of this subsection, 
notice to the lienholder shall be considered delivered or mailed if, with the lienholder's consent, it is 
delivered by electronic transmittal or facsimile. Any irregularity in the notice to the lienholder shall not 
invalidate an otherwise valid cancellation as to the insured. 

(d.1) The notice requirements of this Code section shall not apply in any case where a binder or 
contract of insurance is void ab initio for failure of consideration. 

(e) Notice to the insured shall not be required by this Code section when a policy is canceled by an 
insurance premium finance company under a power of attorney contained in an insurance premium 
finance agreement which has been filed with the insurer in accordance with the provisions of Chapter 
22 of this title. However, the insurer shall comply with the provisions of subsection (d) of Code 
Section 33-22-13 pertaining to notice to a governmental agency, mortgagee, or other third party. 
Such notice shall be delivered in person or by depositing the notice in the United States mails to be 
dispatched by at least first-class mail to the last address of record of such governmental agency, 
mortgagee, or other third party and receiving the receipt provided by the United States Postal Service 
or such other evidence of mailing as prescribed or accepted by the United States Postal Service. 

(f) Cancellation by the insured shall be accomplished in accordance with Code Section 33-24-44.1. 

(g) Any unearned premium which has been paid by the insured may be refunded to the insured on 
other than a pro rata basis if: 

   (1) The cancellation results from failure of the insured to pay, when due, any premium to the 
insurer or any amount, when due, under a premium finance agreement; 

   (2) The policy contains language which specifies that a penalty may be charged on unearned 
premium; and 

   (3) The method of computing such penalty is filed with the Commissioner in accordance with 
Chapter 9 of this title. 

 

§ 33-24-46.  Cancellation or nonrenewal of certain property insurance policies 

   (a) This Code section shall apply only to policies of insurance against direct loss to residential 
real property and the contents thereof, as defined and limited in standard fire policies insuring natural 
persons as the named insured. 

(b) As used in this Code section, the term: 
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   (1) "Claim against a policy" means a contact with an insurer by the insured under the policy or an 
affected third party for the express purpose of seeking payment of proceeds under the terms of the 
policy in question. A report of loss or a question relating to coverage shall not independently establish 
a claim against a policy nor be considered as a claim under Article 2 of Chapter 6 of this title. 

   (2) "Nonrenewal" or "nonrenewed" means a refusal by an insurer or an affiliate of an insurer to 
renew. Failure of an insured to pay the premium as required of the insured for renewal after the 
insurer has manifested a willingness to renew by delivering a renewal policy, renewal certificate, or 
other evidence of renewal to the named insured or his or her representative or has offered to issue a 
renewal policy, certificate, or other evidence of renewal or has manifested such intention by any other 
means shall not be construed to be a nonrenewal. 

   (3) "Policies" means a policy insuring a natural person as named insured against direct loss to 
residential real property and the contents thereof, as defined and limited in standard fire policies as 
approved by the Commissioner. 

   (4) "Renewal" means issuance and delivery by an insurer or an affiliate of such insurer of a policy 
superseding at the end of the policy period a policy previously issued and delivered by the same 
insurer and providing no less than the coverage contained in the superseded policy or issuance and 
delivery of a certificate or notice extending the term of a policy beyond its policy period or term or the 
extension of the term of a policy beyond its policy period or term pursuant to a provision for extending 
the policy by payment of a continuation premium. Any policy with a policy period or term of less than 
six months shall, for the purposes of this Code section, be considered to have successive policy 
periods ending each six months following its original date of issue and, regardless of its wording, any 
interim termination by its terms or by refusal to accept premiums shall be a cancellation subject to this 
Code section. Any policy written for a term longer than one year or any policy with no fixed expiration 
date shall be considered as if written for successive policy periods or terms of one year and any 
termination by an insurer effective on an anniversary date of such policy shall be deemed a refusal to 
renew. 

   (c)(1) No notice of cancellation of a policy as to which this Code section applies shall be effective 
unless mailed or delivered as prescribed in Code Section 33-24-44. The insurer shall provide the 
reason or reasons for such cancellation as required by Chapter 39 of this title. 

   (2) After coverage under a policy to which this Code section applies has been in effect more than 
60 days or after the effective date of a renewal policy to which this Code section applies, a notice of 
cancellation may be issued only for one or more of the following reasons: 

      (A) Nonpayment of premium; 

      (B) Discovery of fraud, concealment of material fact, or material misrepresentation made by or 
with the knowledge of the insured in obtaining the policy, continuing the policy, or presenting a claim 
under the policy; 

      (C) The occurrence of a change in the risk which substantially increases any hazard the policy 
insures against; or 

      (D) The insured violates any of the material terms or conditions of the policy. 
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(d) No insurer shall refuse to renew a policy to which this Code section applies unless a written 
notice of nonrenewal is mailed or delivered in person to the named insured. Such notice stating the 
time when nonrenewal will be effective, which shall not be less than 30 days from the date of mailing 
or delivery of such notice of nonrenewal or such longer period as may be provided in the contract or 
by statute, shall be delivered in person or by depositing the notice in the United States mails to be 
dispatched by at least first-class mail to the last address of record of the insured and of the lienholder, 
where applicable, and receiving the receipt provided by the United States Postal Service or such 
other evidence of mailing as prescribed or accepted by the United States Postal Service. The insurer 
shall provide the reason or reasons for nonrenewal as required by Chapter 39 of this title. 

(e) When a policy is canceled other than for nonpayment of premium or in the event of a refusal to 
renew or continue a policy, the insurer shall notify the named insured of his possible eligibility for 
insurance through the Georgia Fair Access to Insurance Requirements Plan. The notice shall 
accompany or be included in the notice of cancellation or the notice of intent not to renew or not to 
continue the policy and shall state that such notice availability of the Georgia Fair Access to 
Insurance Requirements Plan is given pursuant to this Code section. Included in the notice shall be 
the address by which the Georgia Fair Access to Insurance Requirements Plan might be contacted in 
order to determine eligibility. 

(f) There shall be no liability on the part of and no cause of action of any nature shall arise against 
the Commissioner or his employees or against any insurer, its authorized representatives, its agents, 
its employees, or any firm, person, or corporation furnishing to the insurer information as to reasons 
for cancellation or nonrenewal for any statement made by any of them and in written notice of 
cancellation or nonrenewal or in any other communication, oral or written, specifying the reasons for 
cancellation or nonrenewal or providing information pertaining thereto or for statements made or 
evidence submitted at any formal or informal hearing conducted in connection therewith. 

(g) Return of unearned premium, if any, due to cancellations as to which this Code section applies 
shall be processed in accordance with Code Section 33-24-44. 

(h) Notice to the insured shall not be required by this Code section when a policy is canceled by an 
insurance premium finance company under a power of attorney contained in an insurance premium 
finance agreement if notification of the existence of the premium finance agreement has been given 
to the insurer in accordance with the provisions of Chapter 22 of this title. However, the insurer shall 
comply with the provisions of subsection (d) of Code Section 33-22-13 pertaining to notice to a 
governmental agency, mortgagee, or other third party. Such notice shall be delivered in person or by 
depositing the notice in the United States mails to be dispatched by at least first-class mail to the last 
address of record of such governmental agency, mortgagee, or other third party and receiving the 
receipt provided by the United States Postal Service or such other evidence of mailing as prescribed 
or accepted by the United States Postal Service. 

(i) Cancellation by the insured shall be accomplished as provided in Code Section 33-24-44.1. 

(j) No notice refusing the renewal of a policy issued for delivery in this state shall be mailed or 
delivered by an insurer or its agent duly authorized to effect such notice of nonrenewal for the 
following reasons: 

   (1) Lack of, lack of potential for, or failure to agree to a writing of supporting insurance business; 

   (2) A change in the insurer's eligibility rules or underwriting rules, provided that this paragraph 
shall not apply to a change in such rules if the change applies uniformly within a specific class or 
territory and such change has been approved by the Commissioner under subsection (k) of this Code 
section; and 
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   (3) Two or fewer claims against the policy within the preceding 36 month period if such claims 
are not attributable to the negligent or intentional acts of the insured or of persons residing at the 
insured premises. 

(k) If the insurer demonstrates to the satisfaction of the Commissioner that renewal would violate 
the provisions of this title or would be hazardous to its policyholders or the public, paragraph (2) of 
subsection (j) shall not apply. 

   (l)(1) If the insurer complies with subsection (d) of this Code section, no claim or action may be 
maintained with respect to a policy which is not renewed unless the named insured files a written 
notice with the insurer before the time at which nonrenewal becomes effective. The notice shall 
specify the manner in which the failure to renew is alleged to be unlawful under this subsection. In 
any subsequent action asserting a violation of subsection (c), (j), or (k) of this Code section, no 
violation may be alleged other than the specific allegations contained in the notice filed by the named 
insured. 

   (2) In addition to other requirements, a notice of nonrenewal shall contain the provisions of 
paragraph (1) of this subsection in substantially the form which follows: 

"NOTICE 

  
         Code Section 33-24-46 of the Official Code of Georgia Annotated provides that this insurer 
must, upon request, furnish you with the reasons for the failure to renew this policy. If you wish to 
assert that the nonrenewal is unlawful, you must file a written notice with this insurer before the time 
at which the nonrenewal becomes effective. The notice must specify the manner in which the failure 
to renew is alleged to be unlawful. 

If you do not file the written notice, you may not later assert a claim or action against this insurer 
based upon an unlawful nonrenewal." 

 (m)(1) Notwithstanding subsection (j) of this Code section, the termination of an agency 
relationship shall be valid as a reason for a failure to renew a policy. In such case, if the named 
insured wishes to retain the policy with the particular insurer, the insured shall locate another agent of 
the insurer and apply for the policy with another agent of the insurer before the time at which the 
nonrenewal becomes effective. Upon receipt of the application, the insurer shall treat the application 
as a renewal and not as an original writing. Nothing in this paragraph shall abridge or supersede 
contractual rights of the terminated agency or the insurer, provided that these contractual rights do 
not adversely affect the privilege of the named insured to apply for renewal through another agent of 
the insurer. 

   (2) A notice of nonrenewal based upon the termination of an agency relationship shall contain 
the provisions of paragraph (1) of this subsection, in substantially the form which follows: 

"NOTICE 

         Your policy has not been renewed because your present agent no longer represents this 
insurer. You have the option of procuring coverage through your present agent or retaining this policy 
by applying through another agent of this insurer. Code Section 33-24-46 of the Official Code of 
Georgia Annotated provides that if you will locate another agent of the insurer and apply for this policy 
before the time at which the nonrenewal becomes effective, this insurer will treat the application as a 
renewal and not as an application for a new policy."  
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2. Miscellaneous Georgia insurance laws 

§ 33-32-1.  Standard fire policy  

   (a) No policy of fire insurance covering property located in this state shall be made, issued, or 
delivered unless it conforms as to all provisions and the sequence of the standard or uniform form 
prescribed by the Commissioner, except that, with regard to multiple line coverage providing other 
kinds of insurance combined with fire insurance, this Code section shall not apply if the policy 
contains, with respect to the fire portion of the policy, language at least as favorable to the insured as 
the applicable portions of the standard fire policy and such multiple line policy has been approved by 
the Commissioner. 

(b) The Commissioner shall file and maintain on file in his office a true copy of the standard fire 
policy designated as such and bearing the Commissioner's authenticating certificate and signature 
and the date of filing. The standard fire insurance policy shall not be required for casualty insurance, 
marine and transportation insurance, or insurance on growing crops. Insurers issuing the standard 
fire insurance policy are authorized to affix to or include in such policy a written statement that the 
policy does not cover loss or damage caused by nuclear reaction or nuclear radiation or radioactive 
contamination, whether directly or indirectly resulting from an insured peril under the policy; provided, 
however, that nothing contained in this Code section shall be construed to prohibit the attachment to 
any such policy of an endorsement or endorsements specifically assuming loss or damage caused by 
nuclear reaction or nuclear radiation or radioactive contamination. 

 

§ 33-32-4.  Refund of premium payments where insured sustaining total loss of property 
receives less than maximum amount payable under policy  

   In the event of a total loss of property, if an insurer shall pay to the insured an amount less than 
the maximum amount authorized to be paid under an insurance policy covering the property, the 
insurer shall refund to the insured the difference between the amount of premiums actually paid for 
the insurance policy and the amount of premiums which would have been charged for a property 
insurance policy having a maximum amount payable equal to the amount actually paid by the insurer 
to the insured. 

 

§ 33-32-5.  Amount of insurance in certain fire policies deemed conclusive as to value of 
property covered  

   (a) Whenever any policy of insurance is issued to a natural person or persons insuring a 
specifically described one or two family residential building or structure located in this state against 
loss by fire and the building or structure is wholly destroyed by fire without fraudulent or criminal fault 
on the part of the insured or one acting in his behalf, the amount of insurance set forth in the policy 
relative to the building or structure shall be taken conclusively to be the value of the property, except 
to the extent of any depreciation in value occurring between the date of the policy or its renewal and 
the loss, provided that, if loss occurs within 30 days of the original effective date of the policy, the 
insured shall be entitled to the actual loss sustained not exceeding the sum insured. Nothing in this 
Code section shall be construed as prohibiting the use of coinsurance or as preventing the insurer 
from repairing or replacing damaged property at its own expense without contribution on the part of 
the insured. 

(b) Subsection (a) of this Code section shall not apply where: 

   (1) The building or structure is not wholly destroyed by fire; 
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   (2) Insurance policies are issued or renewed by more than one company insuring the same 
building or structure against fire and the existence of the additional insurance is not disclosed by the 
insured to all insurers issuing policies; 

   (3) Two or more buildings or structures are insured under a blanket form for a single amount of 
insurance; or 

   (4) The completed value of a building or structure is insured under a builders' risk policy. 

 

§ 33-32-6.  Tobacco crop insurance coverage  

   Any insurer issuing on or after April 28, 1999, a policy providing crop insurance coverage, other 
than federal crop insurance pursuant to 7 U.S.C. Section 1501, et seq., for tobacco crops grown in 
this state against loss or damage due to wind, hail, or both shall make available such coverage for a 
term extending until such time as the tobacco crop is harvested, either as a part of or as an optional 
endorsement to such policy of crop insurance. 
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120-2-66-.03 Prohibited Practices.
(1) No insurer, broker or agent shall use underwriting criteria or guidelines to determine
an applicant's or insured's acceptability for policy issuance or continuation of coverage
which result in the fictitious grouping of risks and result in unfair discrimination.
(2) An insurer, broker or agent engages in the grouping of risks when a determination is
made concerning an applicant's or insured's acceptability for policy issuance or
continuation thereof based upon, but not limited to, any of the following:
(a) Marital status of the applicant, insured or anyone residing in the applicant's or
insured's household;
(b) The applicant's or insured's length of time at an address;
(c) Employment status or lawful occupation of the applicant or insured, including the
length of time employed with present employer;
(d) Level of education of the applicant or insured;
(e) Failure of applicant or insured to agree to purchase an additional policy which is not
requested by the insured or applicant;
(f) Age of dwelling without proper consideration of updated mechanical and structural
systems;
(g) The individual's status as a member of the United States Armed Forces, the Reserves
of the United States Armed Forces or the National Guard. Nothing herein shall prohibit
the use and enforcement of a war exclusion clause if included in the policy at time of
issuance.
(3) Any grouping specified in the foregoing subparagraph (2) is fictitious and results in
unfair discrimination if:
(a) it is:
1. not actuarially supported;
2. not relevant to risk; and
3. not based on a reasonable consideration allowed under O.C.G.A. § 33-9-4(7); or
(b) it is based in whole or in part, directly or indirectly, upon race, creed or ethnic
extraction.
Authority O.C.G.A. Secs. 33-2-9, 33-6-4, 33-6-5, 33-24-46. History. Original Rule entitled "Prohibited
Practices" adopted. F. Oct. 7, 1994; eff. Oct. 27, 1994. Repealed New Rule of same title adopted. F. Aug.
8, 1996; eff. Aug. 28, 1996

http://www.fyiexpress.com/


20 Hour Pre-Licensing for Property & Casualty Limited Subagent Manual 
 

Last Update: 3/12/2016  Page 261        More Online Education at www.FYIExpress.com  

C. Georgia laws, rules, and regulations pertinent to 
casualty insurance only 

1. Cancellation and nonrenewal of policies 

§ 33-24-45.  Cancellation or nonrenewal of automobile or motorcycle policies; procedure for review 
by Commissioner  

   (a) This Code section shall apply only to those portions of an automobile policy or a motorcycle 
policy which relate to bodily injury and property damage liability, personal injury protection, medical 
payments, physical damage, and uninsured motorists' coverage. 

(b) As used in this Code section, the term: 

   (1) "Policy" means a policy insuring a natural person as named insured or one or more related 
individuals resident of the same household and which provides bodily injury coverage and property 
damage liability coverage, personal injury protection, physical damage coverage, medical payments 
coverage, or uninsured motorists' protection coverage or any combination of coverages and under 
which the insured vehicles designated in the policy are of the following types only: 

      (A) Any motor vehicle of the private passenger, station wagon, or jeep type or a motorcycle that 
is not used as a public or livery conveyance for passengers nor rented to others; or 

      (B) Any other four-wheel motor vehicle with a load capacity of 1,500 pounds or less which is 
not used in the occupation or professional business of the insured; provided, however, that this Code 
section shall not apply to policies of automobile liability insurance issued under the Georgia 
Automobile Insurance Plan nor to any policy insuring an automobile which is one of more than four 
insured under a single policy nor to any policy covering garage, automobile sales agency, repair 
shop, service station, or public parking place operation hazards. 

   (2) "Renewal" means issuance and delivery by an insurer of a policy superseding at the end of 
the policy period a policy previously issued and delivered by the same insurer and providing no less 
than the coverage contained in the superseded policy or issuance and delivery of a certificate or 
notice extending the term of a policy beyond its policy period or term or the extension of the term of a 
policy beyond its policy period or term pursuant to a provision for extending the policy by payment of 
a continuation premium; provided, however, that any policy with a policy period or term of less than 
six months shall, for the purpose of this Code section, be considered to have successive policy 
periods ending each six months following its original date of issue and, regardless of its wording, any 
interim termination by its terms or by refusal to accept premium shall be a cancellation subject to this 
Code section, except in case of termination under any of the circumstances specified in subsection (f) 
of this Code section; provided, further, that, for purposes of this Code section, any policy written for a 
term longer than one year or any policy with no fixed expiration date shall be considered as if written 
for successive policy periods or terms of one year and any termination by an insurer effective on an 
anniversary date of the policy shall be deemed a refusal to renew. 

(c) No notice of cancellation of a policy issued for delivery in this state shall be mailed or delivered 
by an insurer or its agent duly authorized to effect such cancellation, except for one or more of the 
following reasons: 

   (1) The named insured failed to discharge when due any of his obligations in connection with the 
payment of premiums on such policy or any installment of premiums or the renewal of premiums, 
whether payable directly to the insurer or indirectly to the agent; 

   (2) The issuance was obtained through a material misrepresentation; 
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   (3) Any insured violated any of the terms and conditions of the policy; 

   (4) The named insured failed to disclose fully, if called for in the application, his record for the 
preceding 36 months of motor vehicle accidents and moving traffic violations; 

   (5) The named insured failed to disclose in his written application or in response to inquiry by his 
broker or by the insurer or its agent information necessary for the acceptance or proper rating of the 
risk; 

   (6) The named insured made a false or fraudulent claim or knowingly aided or abetted another in 
the presentation of such a claim; 

   (7) The named insured or any other operator either resident in the same household or who 
customarily operates an automobile insured under such policy: 

      (A) Has, within the 36 months prior to the notice of cancellation, had his driver's license under 
suspension or revocation; 

      (B) Is or becomes subject to epilepsy or heart attacks and the individual does not produce a 
certificate from a physician testifying to his unqualified ability to operate a motor vehicle; 

      (C) Has an accident record; a conviction record, criminal or traffic; or a physical, mental, or 
other condition which is such that his operation of an automobile might endanger the public safety; 

      (D) Has within a three-year period prior to the notice of cancellation been addicted to the use of 
narcotics or other drugs; 

      (E) Has been convicted or forfeited bail during the 36 months immediately preceding the notice 
of cancellation for: 

(i) Any felony; 

(ii) Criminal negligence resulting in death, homicide, or assault arising out of the operation 
of a motor vehicle; 

(iii) Operating a motor vehicle while in an intoxicated condition or while under the influence 
of drugs; 

(iv) Being intoxicated while in or about an automobile or while having custody of an 
automobile; 

(v) Leaving the scene of an accident without stopping to report; 

(vi) Theft or unlawful taking of a motor vehicle; or 

(vii) Making false statements in an application for a driver's license; or 

 

 (F) Has been convicted of or forfeited bail for three or more violations, within the 36 months 
immediately preceding the notice of cancellation, of any law, ordinance, or regulation limiting 
the speed of motor vehicles or any of the provisions of the motor vehicle laws of any state, 
violation of which constitutes a misdemeanor, whether or not the violations were repetitions of 
the same offense or different offenses; 

   (8) The insured automobile: 

      (A) Is so mechanically defective that its operation might endanger public safety; 
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      (B) Is used in carrying passengers for hire or compensation; provided, however, that the 
use of an automobile for a car pool shall not be considered use of an automobile for hire or 
compensation; 

      (C) Is used in the transportation of flammables or explosives; 

      (D) Is an authorized emergency vehicle; or 

      (E) Has changed in shape or condition during the policy period so as to increase 
substantially the risk. 

(d) No notice of cancellation of a policy to which this Code section applies shall be effective 
unless mailed or delivered as prescribed in Code Section 33-24-44. The insurer shall provide 
the reason or reasons for such cancellation as required by Chapter 39 of this title. 

   (e)(1) No insurer shall refuse to renew a policy to which this Code section applies unless a 
written notice of nonrenewal is mailed or delivered in person to the named insured. Such 
notice stating the time when nonrenewal will be effective, which shall not be less than 30 
days from the date of mailing or delivery of such notice of nonrenewal or such longer period 
as may be provided in the contract or by statute, shall be delivered in person or by depositing 
the notice in the United States mails to be dispatched by at least first-class mail to the last 
address of record of the insured and of the lienholder, where applicable, and receiving the 
receipt provided by the United States Postal Service or such other evidence of mailing as 
prescribed or accepted by the United States Postal Service. 

   (2) The insurer shall specify in writing the reason or reasons for such nonrenewal as 
required by Chapter 39 of this title. 

   (3) No notice refusing the renewal of a policy issued for delivery in this state shall be mailed 
or delivered by an insurer or its agent duly authorized to effect such notice of nonrenewal for 
the following reasons: 

      (A) Lack of, lack of potential for, or failure to agree to a writing of supporting insurance 
business; 

      (B) A change in the insurer's eligibility rules or underwriting rules, provided that this 
subparagraph shall not apply to a change in such rules if the change applies uniformly within 
a specific class or territory and such change has been approved by the Commissioner under 
subparagraph (B) of paragraph (4) of this subsection; 

      (C) With respect to any driver or with respect to any automobile or its replacement, except 
when the replacement is such that together with other relevant underwriting or eligibility rules 
it would not have been insured as an original policy risk of the insurer, for two or fewer of the 
following within the preceding 36 month period: 

         (i) Accidents involving two or more motor vehicles in which the driver of the insured 
automobile under this subparagraph was not at fault; 

         (ii) Uninsured or underinsured motorist coverage claims; 

         (iii) Comprehensive coverage claims; and 

         (iv) Towing or road service coverage claims; 

      (D) Age, sex, location of residence address within the state, race, creed, national origin, 
ancestry, or marital status; 
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      (E) Lawful occupation, provided that the insured automobile is not used in such 
occupation and provided, further, that such automobile would have been insured as an 
original policy risk of the insurer when such occupation is considered together with other 
relevant underwriting or eligibility rules of the insurer; 

      (F) Military service, provided that the named insured has no change of legal residence 
from this state; 

      (G) Number of years of driving experience of a named insured or of any other operator 
who is either a resident in the same household or customarily an operator of an automobile 
insured under such policy; 

      (H) Accidents or violations which occurred more than 36 months prior to the expiration 
date or anniversary date of the policy or solely for claims paid or payable pursuant to the 
policy during the preceding 36 month period which did not aggregate in an amount in excess 
of $750.00; 

      (I) One claim against the policy based on fault if such coverage has been in effect 
continuously for at least 36 preceding months; 

      (J) Notwithstanding subparagraph (I) of this paragraph, two claims against the policy 
based on fault if such coverage has been in effect continuously for at least 72 preceding 
months; and 

      (K) Factors not relating to the claims record, driving record, or driving ability of the named 
insured or of any other operator who is either a resident in the same household or 
customarily an operator of an automobile insured under such policy. 

      (4)(A) Notwithstanding paragraph (3) of this subsection, any reason set forth in 
subsection (c) of this Code section, relating to cancellation, shall also constitute a reason for 
nonrenewal. 

      (B) If the insurer demonstrates to the satisfaction of the Commissioner that renewal would 
violate the provisions of this title or would be hazardous to its policyholders or the public, 
subparagraph (B) or (K) of paragraph (3) shall not apply. 

      (5)(A) If the insurer complies with paragraph (1) of this subsection, no claim or action may 
be maintained with respect to a policy which is not renewed unless the named insured files a 
written notice with the insurer before the time at which nonrenewal becomes effective. The 
notice shall specify the manner in which the failure to renew is alleged to be unlawful under 
this subsection. In any subsequent action asserting a violation of this subsection, no violation 
of this subsection may be alleged other than the specific allegations contained in the notice 
filed by the named insured. 

      (B) In addition to other requirements, a notice of nonrenewal shall contain the provisions 
of subparagraph (A) of this paragraph, in substantially the form which follows: 

"NOTICE 

             Code Section 33-24-45 of the Official Code of Georgia Annotated provides that this 
insurer must, upon request, furnish you with the reasons for the failure to renew this policy. If 
you wish to assert that the nonrenewal is unlawful, you must file a written notice with this 
insurer before the time at which the nonrenewal becomes effective. The notice must specify 
the manner in which the failure to renew is alleged to be unlawful. 
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            If you do not file the written notice, you may not later assert a claim or action against 
this insurer based upon an unlawful nonrenewal." 

 
      (6)(A) Notwithstanding paragraph (3) of this subsection, the termination of an agency 
relationship shall be valid as a reason for a failure to renew a policy. In such case, if the 
named insured wishes to retain the policy with the particular insurer, the insured shall locate 
another agent of the insurer and apply for the policy with another agent of the insurer before 
the time at which the nonrenewal becomes effective. Upon receipt of the application, the 
insurer shall treat the application as a renewal and not as an original writing. Nothing in this 
subparagraph shall abridge or supersede contractual rights of the terminated agency or the 
insurer, provided that these contractual rights do not adversely affect the privilege of the 
named insured to apply for renewal through another agent of the insurer. 

      (B) A notice of nonrenewal based upon the termination of an agency relationship shall 
contain the provisions of subparagraph (A) of this paragraph, in substantially the form which 
follows: 

 
"NOTICE 

  
Your policy has not been renewed because your present agent no longer represents this 
insurer. You have the option of procuring coverage through your present agent or retaining 
this policy by applying through another agent of this insurer. Code Section 33-24-45 of the 
Official Code of Georgia Annotated provides that if you will locate another agent of this 
insurer and apply for this policy before the time at which the nonrenewal becomes effective, 
this insurer will treat the application as a renewal and not as an application for a new policy." 

(f) Subsection (e) of this Code section shall not apply in case of: 

   (1) Nonpayment of premium for the expiring policy; 

   (2) Failure of the insured to pay the premium as required by the insurer for renewal; or 

   (3) The insurer having manifested its willingness to renew by delivering a renewal policy, 
renewal certificate, or other evidence of renewal to the named insured or his representative 
or by offering to issue a renewal policy, certificate, or other evidence of renewal or having 
manifested such intention by any other means. 

(g) Notwithstanding the failure of an insurer to comply with this Code section, termination of 
any coverage under the policy either by cancellation or nonrenewal shall be effective on the 
effective date of any other policy providing similar coverage on the same motor vehicle or any 
replacement of coverage. 

(h) Renewal or continuation of a policy shall not constitute a waiver or estoppel with respect 
to ground for cancellation which existed before the effective date of the renewal or 
continuance. 

(i) When a policy is canceled other than for nonpayment of premium or in the event of a 
refusal to renew or continue a policy, the insurer shall notify the named insured of his 
possible eligibility for insurance through the Georgia Automobile Insurance Plan. Such notice 
shall accompany or be included in the notice of cancellation or the notice of intent not to 
renew or not to continue the policy and shall state that such notice of availability of the 
Georgia Automobile Insurance Plan is given pursuant to this Code section. 
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(j) There shall be no liability on the part of and no cause of action of any nature shall arise 
against the Commissioner or his employees or against any insurer, its authorized 
representatives, its agents, its employees, or any firm, person, or corporation furnishing to the 
insurer information as to reasons for cancellation or nonrenewal for any statement made by 
any of them in any written notice of cancellation or nonrenewal or in any other 
communication, oral or written, specifying the reasons for cancellation or nonrenewal or 
providing information pertaining to the reasons for cancellation or nonrenewal or for 
statements made or evidence submitted at any formal or informal hearing conducted in 
connection with the reasons for cancellation or nonrenewal of the insured's policy. 

(k) This Code section shall not apply to any policy which has been in effect less than 60 days 
at the time notice of cancellation is mailed or delivered by the insurer unless it is a renewal of 
a policy. Such policies shall be canceled in accordance with Code Section 33-24-44. 

(l) Return of unearned premium, if any, due to cancellations as to which this Code section 
applies shall be processed in accordance with Code Section 33-24-44. 

(m) Notice to the insured shall not be required by this Code section when a policy is canceled 
by an insurance premium finance company under a power of attorney contained in an 
insurance premium finance agreement if notification of the existence of the premium finance 
agreement has been given to the insurer in accordance with the provisions of Chapter 22 of 
this title. However, the insurer shall comply with the provisions of subsection (d) of Code 
Section 33-22-13 pertaining to notice to a governmental agency, mortgagee, or other third 
party. Such notice shall be delivered in person or by depositing the notice in the United 
States mails to be dispatched by at least first-class mail to the last address of record of such 
governmental agency, mortgagee, or other third party and receiving the receipt provided by 
the United States Postal Service or such other evidence of mailing as prescribed or accepted 
by the United States Postal Service. 

(n) Cancellation by the insured shall be accomplished as provided in Code Section 33-24-
44.1. 

(o) An insured may request a review by the Commissioner if the insured believes that his or 
her policy has been canceled or nonrenewed in violation of this Code section. Such request 
must be filed with the Commissioner within 15 days of receipt of a notice of cancellation or 
nonrenewal. A review of the cancellation or nonrenewal shall be conducted within 30 days of 
said request. The Commissioner shall notify the insured and the insurer of his or her decision 
within the 30 day period. During the pendency of such review, the policy shall continue in full 
force and effect and the Commissioner shall specify by rule or regulation the method of 
payment of premium due and the disposition of premium refunds, if any. The Commissioner 
shall either require that the policy be reinstated or renewed or may uphold the nonrenewal or 
cancellation. In the event the Commissioner determines that an insurer's cancellation or 
nonrenewal action constitutes an unfair act or practice, the Commissioner may take action as 
authorized by this title. Following the completion of any review provided by this subsection, 
an insured may request a hearing pursuant to Code Section 33-2-17, and nothing in this 
subsection shall be deemed to waive an insured's right to request such a hearing. 
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2. Miscellaneous Georgia insurance laws 

§ 33-34-6.  Selection of motor vehicle repair facility 

   (a) Subject to the provisions of subsection (b) of this Code section, no insurer shall represent to a 
person making a claim under a motor vehicle insurance policy that the use of or the failure to use a 
particular repair facility or particular repair facilities may result in the nonpayment of a claim. 

(b) No insurer shall require a person making a claim under a motor vehicle insurance policy to use 
a particular repair facility or particular repair facilities in order to settle a claim if the person making the 
claim can obtain the repair work on the motor vehicle at the same cost from another source. 

 

Rating Plans 

It's important to choose a carrier that is reputable and licensed to operate in your state. If you are 
unsure of how a certain insurance company stacks up against the competition, many Web sites have 
ratings of insurance companies' financial strength. Here are a few:  

A. M. Best  

Moody's Investor Services  

Fitch Ratings  

 

Link to www.iii.org  

 

 

Link to www.Insureuonline.org 

 

FAQ at www.insure.com  

http://www.fyiexpress.com/
http://www.ambest.com/
http://www.moodys.com/moodys/sbin/login/LoginPg.aspx?reqURL=%2Fcust%2Floadbusline%2Easp%3Fbusline%3Dinsurance
http://www.fitchibca.com/corporate/sectors/issuers_list_corp.cfm?sector_flag=4&marketsector=1&detail=&body_content=issr_list
http://www.iii.org/
http://www.insureuonline.org/
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Practice Quiz #15 
 
1. The Chief Deputy Insurance Commissioner takes over in the event the Commissioner is 

absent or unable to perform his duties. ( ) True ( ) False 

2. Domestic insurers must be examined by the Commissioner at least once every: 

a. two years 

b. three years 

c. four years 

d. five years 

3. An agency is not required to be licensed in Georgia. ( ) True ( ) False 

4. All of the following applicants are exempt from the written examination requirement except: 

a. a nonresident applicant 

b. an applicant for property and 
casualty license. 

c. An applicant who has earned the 
CPCU designation 

d. An applicant who has earned the 
CIC designation. 

5. Individual applicants for license must be a Georgia resident: 

a. at least 3 months every year 

b. at least 6 months every year 

c. at least 9 months every year 

d. at least 12 months every year 

6. All resident and nonresident licensees shall promptly notify the Commissioner in writing within 
how many days of any business address change: 

a. 15 days 

b. 30 days 

c. 45 days 

d. 60 days 

7. Subagent’s certificate of authority shall be renewed by the agent not more than every: 

a. once a year 

b. every two years 

c. every three years 

d. every four years 

8. If found guilty of pink lining, insures may be fined: 

a. $500 for each violation 

b. $1000 for each violation 

c. $5000 for each violation 

d. $10,000 for each violation 

9. Only Property & Casualty licensed insurance agents may write business through Georgia 
Automobile Insurance Plan. ( ) True ( ) False 

10. Insurance companies may not cancel a policy after it has been in effect for more than 60 days 
except for nonpayment of premium. ( ) True ( ) False 
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Practice Quiz Answers 
Practice Quiz #1 

1 = a 

2 = c 

3 = l 

4 = g 

5 = d 

6 = h 

7 = e 

8 = f 

9 = j 

10 = k 

 

Practice Quiz #2 

1 = d 

2 = a 

3 = c 

4 = e 

5 = b 

 

1 = e 

2 = l 

3 = f 

4 = j 

5 = g 

6 = a 

7 = b 

8 = d 

9 = c 

10 = h 

 

1 = b 

2 = d 

3 = a 

4 = b 

5 = d 

 

1 = F 

2 = T 

3 = T 

4 = F 

5 = F 

 

3 = Benjamin Franklin 

5 = Lloyd’s of London 

2 = Underwriter 

1 = Premium 

4 = Fire Mark 

 

Practice Quiz #3 

1 = True 

2 = false 

3 = True 

4 = False 

5 = C 

 

Practice Quiz #4 

1 = True 

2 = False 

3 = True 

4 = False 

5 = False 

 

Practice Quiz #5 

1 = True 

2 = True 

3 = True 

4 = True 

5 = True 

6 = False 

7 = False 

8 = True 

9 = True 

10 = False 

11 = True 

12 = True 
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Practice Quiz #6 

1 = e 

2 = d 

3 = a 

4 = k 

5 = h 

6 = c 

7 = i 

8 = b 

9 = j 

10 = f 

11 = l 

 

Practice Quiz #7 

TRUE. Replacement coverage assures your insurance will pay what it costs (up to policy limits) to 
rebuild the house at today's prices.  

FALSE A valued coverage agreement means the insurer will pay you exactly the amount for which 
an item is insured. If the item or items increase in value, you'll still only get the agreed-upon coverage 
amount.  

TRUE These potential disasters are area-specific and not included in most standard policies. Flood 
insurance is usually a separate policy, while earthquakes can be covered by purchasing an 
endorsement to an existing policy.  

TRUE Most experts agree that renter's liability coverage should be comparable to that of a 
homeowner in today's lawsuit-filled society.  

FALSE. Any damage or liability arising from a home-based business pursuit will likely not be 
covered under a standard policy. Additional coverage, called "incidental office occupancy" coverage 
can help in this situation.  

D - All of the Above Many homeowners think about home insurance only at settlement or annual 
renewal, so they often forget to evaluate changing coverage needs. Others simply fail to read their 
policy in its entirety.  

A - The Living Room.  Although more fires start in the kitchen than any other room, more fatal fires 
begin in living rooms or family rooms. And careless smoking is often the culprit, according to The 
Journal of American Insurance.  

C - Size of Lot The land under your house isn't at risk from fire, windstorm, lightning, theft, and the 
other perils covered in your policy. Its value should not affect the amount of insurance you buy.  

E - A & C Above. This according to a survey of professional burglars published in Boardroom 
Classics' The Big Black Book of Secrets.  

 

1-E; 2-B; 3-D; 4-A; 5-C  

 

Practice Quiz #8 

1 = Exclusion 

2 = definitions 

3 = Declarations page 

4 = Insuring agreement 

5 = Endorsement 

6 = Condition 

 

3. medical payment coverage 

3. wear and tear 

2. $50,000 / $200,000 

2. submit to a medical examination 
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Practice Quiz #9 

1 = True 

2 = False 

3 = True 

4 = False 

5 = False 

 

Practice Quiz #10 

1 = True 

2 = False 

3 = USA & Canada 

4 = USA & Canada 

5 = b. the property must be in a riot-prone zone 

 

Practice Quiz #11 

1 = iv. 2 = False 3 = True 

 

Practice Quiz #12 

1 = True 

2 = True 

3 = False 

4 = True 

5 = False 

6 = False 

7 = False 

8 = True 

9 = True 

10 = True 

11 = True 

12 = True 

13 = False 

14 = True 

15 = True 

 

Practice Quiz #13 

1 = i 

2 = j 

3 = b 

4 = f 

5 = a 

6 = g 

7 = c 

8 = d 

9 = n 

10 = k 

11 = e 

12 = m 

13 = o 

14 = h 

15 = l 
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Practice Quiz #14 

a. = 14 

b. = 11 

c. = 13 

d. = 8 

e. = 10 

f. = 9 

g. = 12 

h. = 38 

i. = 17 

j. = 4 

k. = 3 

l. = 1 

m. = 2 

n. = 7 

o. = 15 

p. = 5 

q. = 6 

r. = 37 

s. = 39 

t. = 32 

u. = 36 

v. = 43 

w. = 28 

x. = 19 

y. = 16 

z. = 27 

aa.  = 18 

bb. = 30 

cc. = 29 

dd. = 26 

ee. = 22 

ff. = 23 

gg. = 21 

hh. = 25 

ii. = 24 

jj. = 41 

kk. = 33 

ll. = 42 

mm. = 35 

nn. = 40 

oo. = 34 

pp. = 31 

qq. = 20 

 

Practice Quiz #15 

1 = True 

2 = b. three years 

3 = False 

4 = b. an applicant for property and casualty license 

5 = b. at least 6 months every year 

6 = b. 30 days 

7 = c. every three years 

8 = b. $1000 for each violation 

9 = True 

10 = False 
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